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Bunk— 


The old statement that presidential election years are poor 
business years is bunk. 


In eight of the eleven presidential election years since 1872 
railroad earnings have been increased. About the same 
trend is indicated in bank clearings and other records of 
business activity. 


If election year isn't a good year for you don’t blame the 
election. So far the insurance business has enjoyed a 
wonderful growth over 1919, which was by far the biggest 
year in the history of insurance. And the premium income 
continues to grow. 


There are many factors. One is the enlarged service of 
the Glens Falls to Glens Falls agents. 


There are many insurance companies but only one— 


Insurance 
Company 


GLENS FALLS, NEW YORK 


E. W. WEST, President 
H. N. DICKINSON, Vice-President J. A. MAVON, Assistant Secretary 
F. M. SMALLEY, Secretary F. L. COWLES, Assistant Secretary 
R. C. CARTER, Treasurer H. W. KNIGHT, Assistant Secretary 


Fire, Marine, Automobile, Riot and Civil Commotion, 
Tornado, Sprinkler Leakage, Registered Mail, Use and 
Occupancy, Rents, Rental Value, Leaseholds, Profits 
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The world is never 
completely harmonious. 
There are always some 
of the players out of 
tune or out of time. 
But there is always a 
tune which all should 
be playing. The tune 
of today is a song of 
reconstruction, reorgan- 
- ization to meet new 
conditions and new 
ideals. Some of the 
players are still on the 
tune of yesteryear, 
others are indulging in 
strange “blues.” Still 


In Tune 





others are attempting 
“rags” that never will 
be music. We of the 
Peninsular Fire know 
the music and are play- 
ing it to the best of our 
ability. We are seek- 
ing to give modern 
1920 insurance service. 
We are not following 
old ways because they 
are old or adopting new 
ways because they are 
new. We are seeking 
to make The Peninsu- 
lar Fire an asset to any 
agency. 


Peninsular Fire 


Insurance Company of America 


Colon C. Lillie 
President 


Grand Rapids, Michigan 


J. Floyd Irish 


Secretary and 
Managing Underwriter 
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COMMON SENSE 
Some One Has Said 


“Of all the senses common to man 


common sense appears to be 


the least common.” 





It’s common sense 
to be broad minded but not rash, 
to be liberal but not lavish, 
to be particular but not finicky, 
to pay just claims promptly and smilingly, 


to deal fairly with every man. 
We may not live up 


to all these things; 


but we aim to. 


These are our goods: 








Fire, Tornado and Windstorm, Automobile, Sprinkler Leakage, 
Riot and Civil Commotion, Use and Occupancy, Rentals, Profits 
and all Kindred Lines of Insurance 











OF AMERICA 
76 Wilham Street, New York 


Cecil F. Shallcross, President 


Vice Presidents: 
E. T. Cairns, W. P. Young 
C. R. Perkins, W. S. Alley 
C. E. Case, 








R. P. Barbour, Secretary 
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A Word Regarding Construction Costs 


There is no use to minimize the fact that 
construction costs are high. 


The question is frequently asked: “How 
long will it be before they are lower?”’ 


The building market was practically at a 
standstill for four years. 


As a result the country, during that period, 
got so far behind in building work that it will 
require at least five years to catch up. 


At present it is estimated that there are 
20,000 projects each amounting to over $50,- 
000.00 which absolutely must be constructed 
during the next twelve months, without regard 
for cost. 


In addition there will be thousands of 
homes that will have to be built. 


It is estimated that to rebuild the buildings 
that burn in an individual year in this country 
would require 25% of the present supply of 
building material. 


Like everything else the cost of building 
materials and labor is largely a matter of 
relation between supply and demand. 


It would seem that there is little possibility 
of a drop in construction costs in the near 
future. 





We have some startling facts that have converted a great many property owners who did not see the 
light because they thought the local agent was simply talking for more insurance. 
Maybe we can help because we are disinterested authorities in this line. 


The |loyd-Ihomas Co. 





RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 








CHICAGO 


BRANCHES: Cincinnati, Cleseland, Detroit, Indianapolis, Milwankee, 
Buffalo, Pittsburgh, St. Louis, Toronto and Memphis 






































THE LLOYD-THOMAS CO.: 
1128 Wilson Ave., Chicago, IIl. 
We would appreciate your writing the following persons regarding increased replacement values, and the necessity of increased insurance 
PERSON | TITLE FIRM ADDRESS 
[_] Do not refer to me. MOI. a6 Sins cca cagcehns cess deckeppaeheiaaCemesseares 
[_] Mention you are writing at my request. ik, nove cadichuncapiecs bade tie 
1.22 






































































Secitp Feats Year Ne “a 
SHRINKAGE IS SHOWN 
IN MARINE PREMIUMS 


Great Falling Off in Exports from 
United States Made Decline 
Inevitable 


HULL RATES IMPROVING 


Newly Formed Marine Syndicates 
Show Steady Increase in Busi- 


ness—Members Well Pleased 





NEW YORK, Aug. 10.—With a fall- 
ing off of more than $100,000,000 in ex- 
ports from the United States during the 
fiscal year ended June 30, it was to be 
expected that there would be a decline 
in the volume of marine insurance writ- 
ten in this country, and while a few 
of the offices assert that premium in- 
comes are being well maintained, the 
majority admit a substantial shrinkage. 
The balance of trade is still largely in 
favor of this country, and economists 
assert that a reduction from present 
large figures would inure to the general 
betterment of the American people. 


This may be true, but it is difficult to 
convince marine men to that effect. 


Hull Rates Slightly Improved 


A slight improvement in rates upon 
hulls is reported, but the continued un- 
willingness of London to cooperate in 
a pronounced advance in tariffs mili- 
tates against any marked change in the 
situation. While the Shipping Board 
has allocated a number of its vessels 
to purchasers, its action is‘subject to 
confirmation by committees and some 
time must yet elapse before the ships 
are in commission and carrying car- 
goes. Former enemy-owned vessels 
have been assigned and are now in 
service. 

Syndicates’ Prospects Good 


The recently formed marine syndi- 
cates continue to do business in in- 
creasing volume and the company 
members are well pleased with the re- 
sults attained thus far and with the 
Prospects for the future. William H. 
McGee, a leading agent of this city, 
is still acting as underwriter for the 
syndicates, and will do so until a per- 
manent selection for the office is made. 
egotiations are under way with a man 
of high reputation, whose services it is 
hoped will be secured within a month’s 
tme. It is also planned to engage a 
Competent man as_ secretary, and 
thereby relieve G. H. Rees of the Con- 
tmental, who has been supervising the 
work thus far. The syndicates are oc- 
cupying temporary quarters at 15 
lam street, but have practically ar- 
fanged for permanent offices in the 
art of the marine district, and will 


take possession of these within a 
few days. 





Pilferage Losses Continue High 


_ Losses from theft and pilferage con- 
excessive and all marine com- 


REINSURANCE PLAN UP 


ORGANIZING AMERICAN BODY 

Some Fifteen Companies Trying to 

Work Up an Association of 
Smaller Institutions 





Two meetings have been held in Chi- 
cago, looking toward the organization 
of the American Reinsurance Associa- 
tion. A number of American com- 
panies are engineering the deal, and 
hope that the plan can be worked out, 
whereby they can cede business to the 
smaller and medium sized companies. | 
In this way the smaller companies 
would profit by a wider distribution 
of business and the larger American 

















of considerable of their reinsurance 
near at hand in companies in this 
country. The companies working up 
the arrangement are members of the 
reinsurance clearing house. The ten- 
tative constitution and by-laws have 
been drawn up. 


Want American Pool 


It will be the plan of the ceding 
companies to give the new reinsurance 
pool their second excess lines. There 
are about 35 to 40 of the smaller com- 
panies that have been represented at 
the meeting. The plan makes each 
company guarantee to take a certain 
percentage of a line that is ceded. The 
champions of the movement desire to 
develop American reinsurance facilities, 
thus encouraging the smaller com- 
panies. Some of the ceding companies 
interested in the movement are the 
Phoenix of Hartford, Connecticut, 
Glens Falls, Niagara, Security of Con- 
necticut, Springfield Fire & Marine and 
American, 


PLANS BEING FORMULATED 


NEW YORK, Aug. 11.—With an 
initial membership of eight companies 
—the Agricultural, American of New- 
ark, Connecticut, Glens Falls, Niagara, 
Phoenix of Hartford, Security of New 
Haven and the Westchester, with the 
strong likelihood that other offices will 
join shortly, an organization has been 
formed to diffuse among a group of 
the smaller, though well-financed and 
soundly managed American companies 
certain reinsurance. a portion at least 
of the great volume of insurance 
premiums that are now passing out 
of the community. Conservatively 
stated these now aggregate nearly 
$70,000,000 annually. The matter of 
creating a pool for handling American 
reinsurance, was first broached nearly 
five years ago. but the war intervening 
no action in the matter was taken un- 
til April last when an informal con- 
ference was held at Chicago. Subse- 
quently a meeting was held in the 

(CONTINUED ON PAGE 10) 





panies are complaining because of 
them. The American association is 
studying the subiect carefully and is 
endeavoring to enlist the cooperation of 
the merchants and shippers in a plan 
which they feel will prove. at least 
measurably effective in checking what 





companies would be able to take care | 
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LOONEY NOW ADVANCED 





BECOMES GENERAL ADJUSTER 





Hartford Fire’s Survey Department 
Superintendent In West Will 
Take Charge of Losses 





M. D. Looney of Chicago, superin- 
tendent of the survey department of the 
Hartford Fire in the west, has been 
appointed general adjuster. He suc- 
ceeds J. J. Purcell, who had charge of 
the losses and who has become western 
general agent of the Sterling and Fed- 
eral of New Jersey. Mr. Looney, in 
addition to looking after the survey de- 





M. D. LOONEY 


partment, has charge of the hail busi- 
ness and the acreage policy branch of 
the Hartford in the west. 
He is a man of ripe experience and 
all round ability. He has served the 
Hartford ina number of capacities and 
is a growing man. His extended ex- 
perience in many lines of underwriting 
will assist him in the more important 
work that he now assumes. Mr. Looney 
started in the local agency business at 
Sedalia, Mo., in 1892 in the Landmann 
Brothers Insurance Agency. Eight 
years afterwards he was appointed spe- 
cial agent of the Orient in Missouri, 
Kansas and Nebraska, later becoming 
special agent of the Niagara in Mis- 

souri. : 
Goes With the Hartford 


In 1903 he went with the Hartford as 
special agent in Missouri, serving in 
that capacity for nine years. He then 
was appointed adjuster for Illinois, 
Indiana and Kentucky, later being 
transferred to Chicago, taking charge 
of the northern Illinois field. In 1918 
he was appointed to his present posi- 
tion. Mr. Looney is a man of con- 
structive mind, of fine personality and 
splendid judgment. The present posi- 
tion comes to him as a promotion and 
it is well deserved. 


The insurance commissioner of Mary- 
land has just announced that begin- 
ning Oct. 1, when the new budget goes 
into effect, the department will again 
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GENERAL MOTORS PLAN 
OF FINANCING CARS 


Local Agents Are Interested in 
Method of General Ex- 
change Corporation 


HANDLES THE INSURANCE 


All Business Is Placed Through Local 
Agents Except in New York 
and Chicago 


NEW YORK, 10. — Local 
agents throughout the country continue 
to display lively interest in the activ- 
ities of the General Exchange Corpora- 
tion of this city, which was incorporated 
under the laws of Delaware about 18 
months ago, for the purpose of trans- 
acting a general insurance brokerage 
business. It is an offshoot of the Gen- 
eral Motors Acceptance Corporation, 
which in turn is a subsidiary of the 
General Motors Corporation. The re- 
lationship of all three organizations are 
thus very intimate. The General 
Motors Corporation is one of the great- 
est, if not the greatest, automobile 
manufacturing ‘concern in the world. 
Its output in pleasure cars includes such 
well-known makes as the Cadillac, 
Olds, Buick, Oakland, Chevrolet and 
the Scripps-Booth. It also manufac- 
tures the General Motors truck and 
the Delco system of lighting and start- 
ers. The fire insurance premiums upon 
its output range from $5,000,000 to 
$6,000,000 a year. 


Plans of Loaing Company 


Aug. 


The General Motors Acceptance Cor- 
poration is a loaning company which 
finances the purchase of cars, trucks 
and automobile accessories sold by 
agents of the General Motors Corpora- 
tion. Dissatisfied with the manner in 
which the insurance upon the thou- 
sands of cars in which it had a vested 
interest was handled, interests allied 
with the Acceptance Corporation 
launched the General Exchange Cor- 
poration, appointing as general manager 
thereof W. A. Edgar. Mr. Edgar is an 
experienced casualty underwriter, hav- 
ing been successively associated with 
the Travelers, Aetna Casualty and the 
Fidelity & Casualty. He appears to 
understand his business thoroughly and 
to be a strong general executive. 


Plan of Exchange Corporation 


The loaning contract of the Acceptance 
Corporation does not require that the 
purchaser of a car or truck effect insur- 
ance thereon through the Exchange Cor- 
poration, or through any other agency, 
for that matter. If his credit and general 
standing be such that the automobile 
dealer is willing to waive the matter of 
insurance and himself be responsible for 
final payment upon the machine in the 
event of its destruction by fire or from 
other cause, he is free to do so. Natur- 
ally, however, few dealers care to assume 
such risk, and the great percentage of 
cars sold on time payments carry proper 














has become a very serious evil. 








take over the fire marshal’s office. 


amounts of insurance. To guarantee uni- 
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formity of coverage, and prompt and 
satisfactory adjustment in the event of 
loss the Acceptance Corporation has all 
the insurance for its account placed 
through the medium of the General Ex- 
change Corporation. Full tariff rates 
are collected in every instance and the 
business given only to conference com- 
panies, which guarantees against excess 
commissions. No commissions are allowed 
automobile dealers whatever. 


How Business Is Handled 


In New York and Chicago the risks are 
brokered. Elsewhere throughout the 
country they are placed with local agents 
under an agreed division of commissions. 
The interest of the Exchange Corpora- 
tion in any line continues only so long 
as installments upon a car remain un- 
paid, following which local agents are 
very free to solicit renewals direct. 
While the Exchange Corporation does 
not actively seek full coverage insurance 
upon cars, it places such business when- 
ever desired. 


Form of Application 


The General Exchange Corporation 
holds licenses from most of the states of 
the Union, and eventually will be au- 
thorized in all. The form of application 
it requires of seekers for indemnity fol- 
lows: 

Name of assured, business address, 
residence address. 

Assured is individual—copartnership— 
corporation. 

Profession, occupation or business. 

Automobile will be used for private, 
pleasure, commercial use, livery, renting, 
demonstration. 

' How is car used? Business and pleas- 
ure—pleasure only—pleasure only, owner 
driven. 

Trade name—year—model—list price. 

Extras—freight—war tax—total cost— 
type of body—serial number—motor 
number—new or used—date when pur- 
chased by original owner, 

Name of dealer from whom car is pur- 
chased. 

Name of insured, city and state. 

Automobile kept in private—public 
garage. 

Is automobile fully paid for? If not, 
amount of cash paid—amount of unpaid 
balance. 

Data of automobile equipment follows: 


Fire extinguisher—locking device— 
spare tire lock—front and/or rear 
bumper. 


I desire the following insurance: 

Fire only—valued or non-valued— 
amount—rate—premium. 

Combination fire and theft—valued or 
non-valued—amount—rate—premium. 

Collision—full coverage—$100 deducti- 
ble—$50 deductible? 

Liability—limits. 

Property damage—limits? 

Loss of use and property damage. 

Total premiums. 

Instructions: If this car was bought 
entirely for cash, tear off and destroy 
draft below, attach your name to above 
application, and mail to General Ex- 
change Corporation, who will forward 
policy at once to your residence address. 

If paid on deferred payments on G. M. 
A. C. plan, dealer may sell purchaser 
draft on G, M. A. C., using form for an 
amount equivalent to the total insurance 
shown on the above application. 





IS DRAFTING UNIFORM BILL 





W. H. Crum of the Illinois Depart- 
ment Is Working on Measure 
Governing Interinsurers 





W. H. Crum of the Illinois insurance 
department will attend the National In- 
surance Commissioners’ Convention at 
Los Angeles Sept. 1-3 for the purpose 
of offering a uniform bill governing in- 
terinsurers. At a meeting held in Chi- 
cago last April at which a number of 
commissioners of the northern states 
attended, it was decided that such a 
measure was desirable and Judge Crum 
was appointed to prepare the bill. He 
is now at work on the bill. Illinois has 
very little law on interinsurers. It 
is understood that the leading exchanges 
domiciled in Illinois are desirous of sup- 
porting a law which will give them full 
standing with other insurance organiza- 
tions. 


The council of Reading, Pa., has ap- 
propriated $50,000 for repairs to fire ap- 
paratus and fire stations. 








DEVELOPMENT OF SERVICE IDEA 





NE of the important develop- 
(nents in the fire insurance. busi- 

ness that has taken place in the 
last ten years is the creation by the 
companies of various business getting 
and service departments. Local agents 
are particularly interested in this tend- 
ency on the part of the companies to 
do everything possible to render a bet- 
ter and broader service to the agent 
of small and medium sized towns. Fif- 
teen years ago there were no auto- 
mobile insurance departments. Then 
the business began to grow and the 
companies one by one established spe- 
cial departments to handle this class. 
Now most of the progressive compa- 
nies, not only have automobile de- 
partments, but have two or three men 
attached to them who give all of their 
time to field work who travel about 
over the territory, educating agents to 
the value and importance of automobile 
insurance, assisting in the closing of 
big business, dealers’ policies, etc., and 
who in every way lend a helping hand 
to the agent who manifests some in- 
terest in producing automobile pre- 
miums. This service does not cost 
the local agent a cent, but is worth a 
great deal to him during the course of 
the year. 


BOUT ten years ago, a_ number 

of fire companies recognized the 
necessity of establishing brokerage de- 
partments in New York City, for the 
benefit of local agents in all parts of 
the country. The big business of the 
United States is centered in New York. 
In the metropolis are located the main 
offices of a large number of important 
industries. This has resulted in a great 
deal of insurance business centering 
in New York and gradually local 
agents have lost lines producing good 
sized premiums. The centering of the 
business in New York resulted in the 
reduction of the premium income of 
local agents throughout the west, and 
the New York brokerage departments 
established by the companies have been 
the means of returning considerable 
of this business to the local agents. 


HESE New York departments keep 

in touch with the big assureds, learn 
when a change of one kind or another 
is contemplated. understand whether 
the insurance affairs of a concern are 
being handled satisfactorily, and are 
well informed concerning the affairs 
of nearly all of the concerns doing a 
national business. Thus they are able 
to send tips to local agents in cities 
where these big concerns have local 
plants, and these departments have 
brought no small amount of desirable 
business to the local agents of the 
country during the past five or six 
years. This service is furnished en- 
tirely at the expense of the companies, 
and costs local agents nothing. 


N the past two or three years a num- 

ber of companies have established 
similar brokerage departments in Chi- 
cago. A great deal of middle western 
business is controlled from Chicago 
and these new offices are serving agents 
in middle western territory in much 
the same manner pursued by the big 


New York offices. 
A FEW companies have established 
what are termed service depart- 
ments. These are in charge of thor- 
oughly experienced men, usually former 
field men, who have acquired the sell- 
ing instinct. These departments are 
ready to lend their facilities to any lo- 
cal agent, who requests assistance in 
landing a big risk. Capturing a large 
line is very often merely a question of 
furnishing intelligent information con- 
cerning rate make-up. The agent who 
can talk to the assured intelligently 





| about his risk, tell him definitely how 


much will be saved by the installation 
of a specific improvement, and outline 
how much the rate can be reduced by 
the removal of existing defects, can 
furnish stiff competition to the out- 
side broker who is competing for the 
business. 


EW local agents have the facilities 
to render this sort of service to big 
property owners, but with the assist- 
ance of service departments are in a 
position to offer valuable insurance ad- 
vice and counsel to local property own- 
ers able to place large insurance lines. 
The companies maintaining these serv- 
ice departments are perfectly willing 
to go to the expense of making trips 
to the risk in question if the agent has 
a fair chance of landing the business, 
and this idea is growing with the com- 


panies. Recently a few companies 
have engaged the services of men 
formerly in bureau and _ inspection 


work and this action reveals the trend 
of the times. Apparently the point has 
been reached where the big fire com- 
panies are willing to ally themselves 
with local agents in getting and hold- 
ing lines that have formerly gone to 
outside brokers. 


THIS service has been worked up 

gradually by the companies as the 
necessity presented itself. The devel- 
opment of this idea has all taken place 
within the last ten or fifteen years and 
as a consequence, the local agent of 
today receives backing, assistance and 
practical help from the companies he 
represents, that was undreamed of a 
few years ago. It is actually a fact 
that today the entire facilities of a 
company can be had by the agent for 
the asking. The service that a fire 
insurance company is able to offer to 
an agent today means something. 


F OR instance, an agent in one of the 

middle western states wrote one 
of his companies the other day that 
he thought he had a good chance to 
land the insurance line of a big chem- 
ical plant in his town. The service 
department of the company to whom 
the letter was written, immediately got 
busy and dispatched two men to the 
scene who spent the entire week in 
rating the risk. At the same time an 
engineer went over the plant determin- 
ing the hazardous features, looking into 
the possibilities of explosion and de- 
ciding which portions of the risk were 
really dangerous, and what could be 
done to remedy the undesirable fea- 
tures. 


FOLLOWING this thorough going 

over the service department was 
able to hold a conference with the 
owners of the property at which the 
local agent was present. Recommen- 
dations were made to the assured who 
readily accepted them and set about to 
improve the undesirable features of the 
risk. The business was given to the 
local agent who had really done noth- 
ing at all other then to enlist the serv- 
ices of the company. The risk was 
improved so that it could be written 
by the company which made the in- 
spection. In other words, this agent 
through the medium of his company 
was able to -offer to this particular 
property owner a high character of 
service, superior, or at least the equal 
of, which any nationally operating 
broker could present. Operating on 
this basis, companies are able to hold 
business for the local agents on the 
ground and even get out after new 
lines that have never before been writ- 
ten by anyone but New York or Chi- 
cago brokers. 





The Excelsior of New York and the 





Peninsular Fire have been licensed in 


ADMIRAL BENSON ON 
MARINE INSURANCE 


Says That the Companies Are 
Now Hampered in Many 
Ways 


WANTS PUBLIC SUPPORT 


Says That Hampering State Laws and 
Restrictions Should Be Modi- 
fied or Removed 


WASHINGTON, D. C., August 7.~ 
With the organization of the American 
marine insurance syndicates completed, 
the United States Shipping Board is dj- 
recting its attention to legislative dis- 
abilities obstructing the healthy devel- 
opment of the marine insurance busi- 
ness. In this effort, the board is co- 
operating with the committee on the 
merchant marine and fisheries of the 
House of Representatives. A report on 
the subject is now in course of prepara- 
tion, and there is also being drafted a 
comprehensive marine insurance law 
for the District of Columbia, which it 
is hoped will serve as a model for en- 
actment, in part or in whole, by the 
leading marine states. In referring to 
the matter, Admiral Benson, chairman 
of the board, made the following state- 
ment: 


Syndicates Should Be Considered 


“The new marine insurance syndicate, 
if actively supported by Americans, 
should do much to give us, for the first 
time in our history, an adequate and in- 
dependent marine insurance service. 
They represent a cooperation union of 
practically all American marine insur- 
ance interests, and should be a powerful 
factor in solving our past reinsurance 
difficulties, and in lowering overhead 
expenses so as to reduce the ad- 
verse cost differential now militating 
against American underwriters as con- 
trasted with their foreign competitors. 
“IT wish to emphasize the importance of 
giving whole hearted support to the new 
Syndicates. Marine insurance is an in- 
tegral part of our commerce. An ade- 
quate marine insurance service, free 
from foreign domination, is an absolute 
necessity to the maintenance of an 
American merchant marine and the suc- 
cessful extension of our foreign trade. 
The recent past has furnished too many 
instances of the use of marine insurance 
as a national commercial weapon by our 
competitors to keep us in ignorance any 
longer concerning the desirability of 
having a flourishing marine insurance 
business fully capable of protecting our 
merchants and vessel owners. 


Hampered by State Laws 


“The organization of the new syndi- 
cates is only an important part—only 
half—of the problem. They must now 
be supported. It is regrettable that, with 
a desire to go ahead, the marine insur- 
ance business of this country should find 
itself hampered by a lot of unnecessary 
and unwise legislative disabilities. In- 
surance is subjected to the control of 54 
supervising states and territories, each 
actuated by its own local needs and 
views in insurance matters, withoul 
much reference to the national 
British companies, our main competitors, 
enjoy a lower cost of operation, are al- 
lowed to cooperate freely and to write 
many kinds of insurance, and are taxed 
only on their profits. American under: 
writers, on the contrary, are severely 
limited in the kinds of insurance they 
may write, are taxed most unmereifully 
on their premiums, irrespective 0 
whether any underwriting profit is made 
and are subjected to severe limitations 
upon their reinsurance privileges 
financial operations, Wherever wé 
local restrictions, of a purely artific 
character, stand in the way of natio : 
progress in a business which is essen 
tially international in character. 

“Attention should be called especially 





Maryland. 


(CONTINUED ON PAGE 10) 
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~ Some Use and Occupancy Insurance Observations 


WHAT COMPANIES HAVE LEARNED FROM U & O CLAIMS THAT HAVE BEEN ADJUSTED UP TO 
DATE—PARTIAL LOSS CLAUSE GENERALLY MISUNDERSTOOD AND IS CAUSE OF MUCH TROUBLE 


N adjuster who has handled a 

large number of use and occu- 

pancy losses in the middle west, 
said the other day, “From now on, we 
will have to pay much closer attention 
to the matter in which we underwrite 
use and occupancy risks. Ever since 
U & O business has been written by 
the companies in any great volume, it 
has been more profitable for assureds 
to operate than to burn out. During 
the war and the period immediately 
preceding the war, all business was 
good. Industries were going at top 
speed. The whole effort was toward 
maximum production. Anything to 
keep going. Now a change is coming. 
Policyholders during the past few years 
have been with us all the way through 
in the settlement of a loss. All they 
wanted was to have the case cleared 
up and to get under way again. Now 
it will be different. The fine points 
will be argued. Controversies will 
arise. There will not be the same in- 
centive to start up again. The great 
demand for products of all kinds is not 
so heavy as it was. If a plant burns 
down, the owners will not be willing to 
do any and everything to start it up 
again. Everyone is talking about a 
slump or a break in prices. It is in 
the air. There is an uncertainty about 
what the future is to bring. With this 
doubt hanging over their heads, manu- 
facturers are not absolutely confident 
that they can sell everything that they 
can produce. 


Some Future Problems 

Are Now Anticipated 

During the war one paid as high as 
$5,000 in the way of a bonus for a 
piece of machinery, because it would 
have cost $500 a day for the entire 
time the concern was without the ma- 
chinery. Things of this kind are not 
going to happen for some time again. 
It is now possible to make quick re- 
placements and to get manufacturers 
whose plants have been damaged by 
fire back into shape again in rather 
quick order. The question arises, will 
they want to be put back into running 
order again in quick time now that 
there is an uncertainty about the mar- 
ket for their goods? 

It is probably true’ that the real prob 
lems in use and occupancy insurance 
are still to come. The fine points are 
yet to be threshed out. It has been 
comparatively a simple matter to han- 
dle use and occupancy claims during 
the last few years, but in the future the 
adjuster will have no easy time of it, 
particularly in handling a loss where 
factory production has run down and 
there is no desire on the part of the 
owners for full production. 


Partial Losses Cause 
All the Trouble 


Out of the use and occupancy losses 
that have been settled up to date, a 
few valuable lessons have been learned. 
The first is that on the average, as- 
sureds carrying use and occupancy in- 
surance are only about 50 percent 
msured. It is rarely the case that as 
much as 75 percent use and occupancy 
surance is carried. The average is 
not above 50 percent. As a result, it 
has been no trick to adjust total losses. 
There are probably no cases on record 
of over insurance so far as use and 
occupancy insurance is concerned. All 
Who carry this form of indemnity are 
underinsured. The great trouble has 

ten in the settlement of partial losses. 
This is the big problem ‘confronting 
companies writing use and occupancy 
msurance today. All the difficulty 
Comes in. settling partial losses. The 
case of the Milburn Wagon Company 
at Toledo, O., where there was a heavy 








fire damage as well as a big use and 
occupany claim, furnishes a good ex- 
ample. The head of this plant pointed 
out that in the form it clearly states, 
“This company shall be liable under 
this policy for the actual loss sustained 
of net profit on the business which is 
thereby prevented, and for such fixed 
charges and expenses as must neces- 
sarily continue during a total or partial 
suspension of business.” He pointed 
out that the words “actual loss sus- 
tained” were set out in italics in the 
form, and that because of the clear cut 
wording of this portion of the policy, 
he contended that he was entitled to his 
actual loss, irrespective of the fact that 
it was a partial and not a total loss. Of 
course, he was not indemnified for the 
actual loss sustained. No policyholder 
is, who sustains a partial use and occu- 
pancy loss. This is probably the chief 
weakness of the use and occupancy 
form today. It seems to be contradic- 
tory. Farther down in the form is 
found a paragraph reading “During the 
time of a partial suspension of business, 
the per diem liability under this policy 
shall not exceed that proportion of the 
per diem liability, which would have 
been incurred by a total suspension 
which the decrease in production bears 
to the full daily production at the time 
of the fire.” An illustration of how this 
actually works is furnished in the fol- 
lowing: Suppose a use and occupancy 
contract for $100 a day is written. This 
amount is named in the policy. A loss 
occurs, at which time the fixed charges 
and necessary expenses of the factory 
amount to $200 a day. The loss is 50 
percent. The company pays 100/200ths 
of $100 or $50, in spite of the fact that 
the insured sustains a $100 a day loss, 
based on the expenses and fixed 
charges at the time of the fire. 


Brings Same Result 
As Coinsurance Clause 


This is, in effect, coinsurance. The 
assured, who at all times maintains full 
insurance, suffers no loss whether a 
partial or total suspension of business 
is sustained. If full insurance is car- 
ried the wording of the partial loss 
clause does not work to the assured’s 
disadvantage. If full insurance is not 
carried, the assured is penalized just 
as he would be if he carried the co- 
insurance clause. This feature of use 
and occupancy insurance is hard for 
the assured to understand. He is told 
that he will be indemnified for the ac- 
tual loss sustained, but if a partial loss 
occurs, he is. called upon to contribute 
unless he is carrying full insurance. 


Partial Loss Settlements 
Based on Production 


What purchasers of use and occu- 
pancy irsurance do not seem to under- 
stand is that any loss sustained is 
settled on present production. The 
adjustment of any use and occupancy 
claim hinges on this. In the case of a 
total loss, it is only necessary to deter- 
mine that for the period named in the 
policy (30 to 300 days) the expenses 
and fixed charges were equal to the 
amount of per diem liability named in 
the policy and then the loss is paid. 
But a partial loss is different. If for 
example an assured sustains a partial 
loss, the adjuster asks, “What were 
your profits, fixed charges and ex- 
penses during the 300 days preceding 
this loss?” If the assured replies, “Two 
hundred dollars,” the adjuster can then 
ask, “What are you now producing? 
That is your present use and occupancy 
value,” and if told one hundred dollars, 
the adjuster can then say, “All right, 
your loss is 50 percent. You are pro- 


ducing one-half of what you did when 


we will pay you 100/200th of $100 or 
$50, because you are 50 percent out of 
business and have a 50 percent loss.” 
The settlement of a partial use and 
occupancy loss is based entirely on 
production—not necessarily upon actual 
loss, sustained by the holder of the 
policy. 


Detroit Manufacturer’s Opinion 
of Use and Occupancy 


A big Detroit manufacturer, who re- 
cently sustained a heavy use and occu- 
pancy loss had this to say the other day 
to his Detroit agent regarding use and 
occupancy insurance, “The big thing to- 
day in the manufacturing business is 
overhead. The industrial concern that 
can solve or even partially solve the 
overhead problem is going to make 
money. Competition almost entirely reg- 
ulates the price at which goods can be 
sold. No man can hope to make big 
profits by running his price away up, 
because his competitors will undersell 
him and he will be forced to reduce. He 
can buy goods at a pretty well regu- 
lated figure, because competition also 
takes care of that. The only way that 
the manufacturer has to beat his com- 
petitors is in producing his product 
more economically. Overhead is the big 
item. The manufacturer that can figure 
out ways and means of getting out his 
finished product at a reduced cost, makes 
a good profit, even though he sells his 
goods at the same price charged by 
someone else in the same line. 


Importance of Stock 

Routing and Overhead 

As a consequence of this, stock routing 
in factories has grown in importance. 
The product must be handled scientifi- 
cally in the factory. If there is a con- 
tinuous and systematic flow of stock 
from one department to another the cost 
price is reduced, If, on the other hand, un- 
finished goods are moved about from one 
place in. the factory to another, if they 
are hauled from one end of the plant to 
the other, and back and forth, produc- 
tion costs mount. If they pass from de- 
partment to department, with a mini- 
mum waste of handling and hauling, 
overhead is very much reduced. 

The moment a fire occurs in a factory 
its stock routing plan is interferred with. 
The product that formerly passed from 
department 1 to department 2 has to be 
carried around department 2, which has 
been destroyed by fire and the process 
of department 2 has to be consolidated 
with that of department 3 and if more 
than one portion of the factory is de- 
stroyed by fire, the confusion is in- 
creased. With the increase in confusion 
comes an increased difficulty in produc- 
ing the goods. When a fire occurs, the 
assured is at once faced with a great 
increase in overhead and in reduction in 
output. After a fire under a use and oc- 
cupancy policy, he is paid only for the 
goods then being produced in proportion 
to the former production without being 
compensated for an increase in over- 
head expenses. It costs a great deal 
more proportionately to manufacture 
half of the goods formerly produced, but 
this increase in overhead is not provided 
for by use and occupancy policies. 


Not Necessary to Specify 
Fixed Expenses 


There has been more or less contro- 
versy as to whether fixed charges and 
expenses should be specified in the pol- 
icy. At present the companies in the 
form agree to indemnify for the “loss 
of net profits on the business and for 
such fixed charges and expenses as must 
necessarily continue during a total or 
partial suspension of business.” This is 
very broad coverage. “Such fixed charges 
or expenses as must necessarily con- 
tinue,” might be construed to mean al- 
most anything. At first glance it might 
seem that this wording in the use and 
occupancy form would cause consider- 
able trouble and would permit the as- 
sured to make unreasonable contentions 
and claims, It has not been found that 
it does. As a matter of fact, it would 
be a rather impractical proposition to 
use a form in which charges and ex- 
penses were set down specifically, Ne- 





you were 100 percent in operation, so 


flour mill might not be necessary charges 
and fixed expenses in a rolling mill, or 
iron foundry or department store. Spe- 
ecified items would not properly cover all 
industries and would have to be written 
into the form with the issuance of each 
policy. This would be an impractical 
proposition, because many agents writ- 
ing use and occupancy insurance could 
hardly list up and include in the policy 
the necessary expenses and fixed charges. 
If an agent had to make such a compila- 
tion his chances of selling the business 
would be injured. The handling of this 
feature of use and occupancy insurance 
is an adjuster’s job. The whole question 
of the adjustment of the loss would be 
brought up prematurely. A general form 
with specified fixed charges and neces- 
sary expenses could not be prepared for 
universal use and if the wording were 
changed, too much would have to be 
filled in by the agent. 


All Loss Settlements Have 
Been Compromises 


As a matter of fact, all use and occu- 
pancy losses of any importance settled 
up to date have been compromised af- 
fairs. The contract now used is not 
definite or clear enough, so that a strict 
and exact interpretation can be made of 
it. It requires a give and take settle- 
ment. But for that matter, this is the 
case with fire contracts. There is much 
in the fire policy that is not clear cut 
and specific. The adjuster settling a fire 
insurance loss has to yield a point here 
and there and get the assured to do the 
same thing in order to make a satisfac- 
tory settlement, 


What Adjusters Regard 

as Necessary Expenses 

Necessary expenses are usually under- 
stood to mean taxes, rents, salaries of 
employes that must be kept on the pay- 
roll in order to keep the organization 
intact; machinery rent where shoe, sew- 
ing or stitching machinery is leased by 
the year; fire, heat and light if being 
furnished under contract from an out- 
side source; interest on floating indebted- 
ness and interest on invested capital. 
There has been some controversy over 
whether interest on invested capital is 
a necessary expense, but those who have 
gone into the question feel that com- 
panies should be called upon to pay this 
item on the theory that if the money 
had not been invested in the business it 
would have been put into interest bear- 
ing securities of some sort and the as- 
sured would be profiting by the invest- 
ment. Some companies today specify in 
the use and occupancy form that taxes 
shall be regarded as necessary expenses. 
As a result of this, in loss adjustments, 
assureds have asked, “Does this include 
the government tax, the excess profits 
tax, the real estate tax, the water tax, 
etc.?” The very fact that the item of 
taxes was included in the policy gave 
the assured a basis for argument and 
brought about an unnecessary contro- 
versy in the settlement of the U. & O. 
claim. The adjuster would rather leave 
these items open for settlement and dis- 
cussion after the loss. 


Typical Cases Submitted 

by Local Agents 

Every once in a while agents, in sell- 
ing use and occupancy insurance,. find 
an assured that wants some form of 
expense or other specifically stated in 
the contract. The other day an agent 
was trying to sell a U. & O. policy to a 
wholesale clothing merchant who wanted 
the cost of his traveling salesmen in- 
cluded under fixed expenses and separ- 
ately stated in the contract. The agent, 
in writing to his company about it, took 
the position that U. & O. insurance did 
not cover salesmen as they sold the fin- 
ished product and manufactured goods 
were a subject for profit’s insurance, not 
use and occupancy insurance. He felt 
that as the salesmen handled only the 
manufactured product, their expenses 
could not properly be included. He was, 
of course, wrong, because the salesman 
could not operate without having the 
finished product to sell and so an inter- 
ruption to production meant a discon- 
tinuance of their activities. No concern 
could afford to let its star salesman go, 





cessary expenses and fixed charges in a 


(CONTINUED ON PAGE 10) 
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INSURING DRIVEWAYS 


GETS BUSINESS AT LOW RATE 


W. R. Young of Detroit Has Plan for 
Writing at $2.60 Per Car Irre- 
spective of Cost Price 





DETROIT, MICH., Aug. 10.—W. R. 
Young, with offices at 1931 Dime Bank 
building, Detroit, sent out a short time 
ago to automobile dealers in all parts 
of the country 30,000 circulars, in which 
was outlined a plan for writing “drive- 
aways,” irrespective of the price of the 
car or the length of the drive-away for 
$2.60 a car, the coverage including 
liability (limits of $5,000 and $10,000); 
property damage, $1,000 limits; prop- 
erty damage loss of use $1,000 limits; 
collision insurance $35 deductible form, 
and fire, theft and transportation cov- 
erage to the amount of the full value 
of the car. 


Companies Writing Business 


Conference companies write fire, theft 
and $50 deductible collision coverage 
on drive-aways at a premium per car 
about ten times that asked by Mr. 
Young in his circular. _The regular 
companies have naturally felt the pres- 
sure of the competition. In his circu- 
lar, Mr. Young says that the insur- 
ance is furnished in the Aetna (fire), 
the Star Insurance Company of New 
York and the Indemnity Company of 
America of St. Louis. The circular 
urges immediate action, because, “this 
form of insurance can be continued 
only if a big volume is accumulated.” 
Because of the freight congestion, hun- 
dreds of new automobiles are driven 
over the roads every day by factory 
employes to various points. In fact, if 
it were not for the drive-aways going 
out of Detroit every day, the big auto- 
mobile factories could not get rid of 
their output. Hence the insurance of 
drive-aways has become a rather im- 
portant factor. 


Was Originally With Freese 


It is understood that some time ago 
Mr. Young and Charles E. Freese, a 
Detroit local agent, also in the Dime 
Bank building, worked out a plan for 
insuring drive-aways on a_ wholesale 
basis. Company representation was ar- 
ranged for, according to the story cur- 
rent in Detroit, but Mr. Freese and 
Mr. Young had a misunderstanding 
about the disposition of the receipts 
under the partnership arrangement. It 
is reported that Mr. Young’s father 
finally settled with Mr. Freese and Mr. 
Young continued to improve upon the 
plan, finally perfecting arrangements. 
Mr. Young now has offices’. with 
Charles N. Roe, a prominent Detroit 
local agent. 


Business Not Desired 


Most automobile companies do not 














look with favor upon drive-away busi- | 


ness. It has never been profitable. Col- 
lision losses are high. New cars are 
sent out on the road and often get to 
the dealer in rather poor shape. The 
result is that companies are called upon 
to pay collision claims if the car is 
scratched or in any way damaged. Few 
companies will issue full collision cov- 
erage on drive-aways. 
conference companies say their experi- 


ence shows that the average collision, 


loss on a drive-away is $18. The confer- 
ence companies charge a certain pre- 
mium, depending upon the price of the 
car, for drive-aways driven less than 100 
miles, 50 percent more for cars driven 
between 100 and 200 miles and 100 per- 
cent more for drive-aways driven over 
200 miles. 


A number of | 


This plan is not followed by | 


Mr. Young, who gives complete cover- | 


age, including liability and property 
damage, for $2.60, when the other auto- 
mobile companies are charging a maxi- 
mum collision premium of $20 to say 
nothing of the fire and theft end of the 
policy. 

Coverage Very Broad 


Mr. Young has sent out his circulars 
broadcast to automobile dealers all over 


| edition of the 
| This is the most valuable reference book 








BUSINESS BY STATES 








A loss ratio for the entire country | 266 companies doing business in the 


in 1919 of 38.26 percent, as compared 
with 47.11 percent in 1917 and 1918 as 
shown by an interesting table which has 
been compiled by the National Board, 
showing the experience by states last 
year, with a comparison with the com- 
bined results of the two previous years. 
It shows premiums written in 1919 or 
$450,418,592, with losses incurred of 
$172,337,015. The combined figures for 
1919 and 1918 are given as $706,316,033, 
with losses incurred of $332,753,954. 
The compilation includes the figures of 
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various states. 

The loss ratios for 1919 of the various 
States on this basis give some interest- 
ing comparisons. The highest of any 
state: having $1,000,000 or over in pre- 
miums is Montana, with 63,59 percent, 


while the lowest is Florida, with 23.28 | 


percent, Connecticut being next lowest, 
with 26.46 percent. New York, with 
total premiums of $59,737,669, shows 
a ratio of 38.56 percent, or very close 
to that for the entire country, 38.26 
percent. The table, compiled by the 
National Board, is as follows: 
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the country. Under his plan the insur- 
ance is effective as soon as the cars are 
placed in the dealers’ and distributors’ 
hands, and until delivered to the dealers’ 
sales agency, whether taken overland by 
water or rail, not to exceed a period of 
ten days. The policy is issued in open 
form to “whomsoever it may concern,” 
against which certificates of insurance 
are issued and mailed to the business 
address of the dealer. Conference com- 
panies are at a loss to understand how 
the companies in which Mr. Young is 
placing the business can hope to make 
any money on a class of business that 
is known to be unprofitable, even at the 
regular conference rates. Mr. Young 
seems to be conducting a successful mail 
campaign, as inquiries are being re- 
ceived by automobile companies every 
day. Some agents have been asked by 
local automobile dealers whether the 
scheme is all right and whether they 
cannot duplicate the plan. 


Valuable Reference Book 
The “Weekly Underwriter,” 80 Maiden 
Lane, New York, has issued the 1920 
“Insurance Almanac.” 


that is found in the library of The Na- 
tional Underwriter. There are but few 
questions regarding insurance com- 








| panies, organizations and annual statis- 
tics that come up, which cannot be 
found in this very valuable publication. 
| It sells for $2 a year. How the “Weekly 
Underwriter” can gather together this 
fund of information and distribute it at 
the low price is surprising. 








Paschall Goes to Chicago 


Edward F. Paschall, who has been con- 
nected with the home office of the Great 
American for six years, has been ap- 
pointed superintendent of agents at the 
United States headquarters of the Union 
of Canton in Chicago, where Marsh & 
McLennan are managers. Mr. Paschall, 
prior to his service with the Great Amer- 
ican, was associated with the Home for 
11 years. He is assistant secretary of 
the Great American. 





Allemannia Capital Increased 


The Allemannia Fire has completed ar- 
rangements to increase its stock to $500,- 
000 and the action has been approved by 
the Pennsylvania department. A stock 
dividend of $300,000 was declared. With 
its capital of $500,000 its net surplus be- 
comes $787,279. 


B. D. Prince has been appointed Phila- 
arene representative of the Rhode 
Island. 














GARAGES POOR RISKS 


EXPERIENCE IS UNFAVORABLE 





Those of Frame Construction Cause 
Heaviest Losses—Moral Hazard 
in This Class 





Loss men are of the opinion that 
garages are coming to be bad fire risks. 
The experience on them in the past year 
has been very unfavorable. It appears 
that garages of frame construction are 
causing the heaviest losses, both be- 
cause of the added hazard of their type 
of construction and because there seems 
to be a moral hazard in the insuring 
of this class of risks. 

This moral hazard, about which loss 
men are becoming very solicitous, is 
one which is caused chiefly by the keen 
competition in the garage business. In 
recent years the garage business has 
grown in volume along with the growth 
of the automobile industry. It has 
offered very interesting profits at but 
a small output of capital and energy. 
The numerous side lines, consisting of 
gasoline, oils and automobile acces- 
sories, have meant big returns to the 
garage owner. 


Business Is Oversold 


The man who started out with a small 
frame garage several years ago has 
since sold his old place and built a new 
brick garage with a better location and 
more space. He has invested his money 
wisely and knows that his business will 
grow. Because of the fair profit which 
he made off of his old frame garage 
he was able to sell it at a price much 
higher than the property was really 
worth, but the new owner anticipates 
immediate profits and so he pays the 
price. 

This process has been going on 
among garage men for some time. 
Gradually the garage business has be- 
come oversold. It is a very common 
sight to see several garages within a 
block of each other these days. Com- 
petition has become keen, and the small 
garage owner is made to suffer be- 
cause he has not the facilities or the 
service to encourage car owners to 
place their machines in his garage. 
This man paid a high price for his 
property, and when he finds he has 
made a bad investment he is liable to 
resort to questionable means of getting 
rid of it without sustaining a severe 
loss. 

Many Are “Hard Losers” 


The small garage owner is not the 
best type of man with which to deal. 
Very frequently he is not an experi- 
enced business man, but rather a man 
who started in the garage business as 
a mechanic and finally branched out 
for himself. If he has worked hard to 
save a little money he is likely to take 
the loss of it very seriously. In a 
game of chance he is what one would 
call a “hard loser.” And as is usual 
with the hard loser he is very likely to 
cheat. If he holds an insurance policy 
in his hand he is liable to stack the 
cards. The loss men are conscious 
of this fact and have been keeping a 
close watch on them. : 

Added to these dangers, of course, 1s 
the gasoline hazard, which is especially 
active in the case of a frame garage. A 
number of the recent losses have been 
because of the careless use of gasoline 
in such places. Garage men become.ac- 
customed to handling gasoline and they 
have a tendency to disregard its dan- 
gers. Considering it. in connection 
with the moral hazards it furnishes 4 
fine alibi for the man who commits of 
contemplates arson. Unless there 
some readjustment in the garage busi- 
ness it may become necessary to apply 
some very stringent regulations to the 
insuring of the frame and even the 
brick garage. 
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LIVERPOOL APPOINTS 
ROBERTSON MANAGER 


Becomes Head of the Western De- 
partment Following Death 
of Mr. Purcell 


MAN OF WIDE EXPERIENCE 


Spent Many Years in the Field—Is 
Very Popular With In- 
surance Men 





td 


W. P. Robertson of Chicago, assistant 
manager of the Liverpool & London 
& Globe and Star, has been appointed 
manager succeeding the late R. H. Pur- 
cell. Those who have been acquainted 


with the situation and the general pol- 
icy followed by the Liverpool have con- 
sidered the appointment of Mr. Robert- 





W. P. ROBERTSON 


New Western Manager Liverpool & Lon- 
don & Globe . 


son a foregone conclusion since Mr. 
Purcell’s death. The official announce- 
ment came from the home office of the 
Liverpool this week. 

Mr. Robertson started with the 
Liverpool & London & Globe as Michi- 
gan state agent in November, 1914. He 
has thus reached the high office in 
less than six years time. He was called 
to the western office as deputy assistant 
manager on July 1, 1916, and on the 
retirement of Manager W. S. Warren, 
Jan. 1 of this year, he was made as- 
sistant manager, Mr. Purcell being ad- 
vanced to the head of the department. 


Started as Local Agent 


Mr. Robertson started in the local 
business at Albion, Mich., and after 
being successful in that line he was ap- 
pointed special agent of the Palatine in 
Michigan and Wisconsin, working with 
Charles H. Luce, who was state agent. 
In 1901 he went with the Niagara in 
Michigan and in 1903 was appointed 
State agent of the old Phenix. Later 
€ was made executive special agent 
of the Nord-Deutsche. 

Mr. Robertson has had a wide and 
Varied insurance experience and been 
puccessful In every position he has 
eld. He is one of the most popular 
men personally in the ranks. He pos- 
eee good judgment and is deserving 
of the new honor that has come to 
as Mr, Robertson has always been 
ic ve in the various associations and 
write, secretary of the Fire Under- 
‘“riters Association of the Northwest. 

















CHANGES IN THE FIELD 











James T. Coen 


James T. Coen of Olney, Ill., special 
agent of the Home in the southern part 
of the state has resigned. Mr. Coen 
is a local agent and adjuster, good 
field material and a hard worker. 





W. W. Boardman 


William W. Boardman, who has been 
a local agent at Williston, N. D., has 
been appointed special agent of the 
Liverpool & London & Globe in North 
Dakota, assisting State Agent George 
M. Graham. He will take up his new 
duties Sept. 1 and will make his head- 
quarters at Williston. 





Elijah Lewis 


Ill, has been appointed special agent 
of the Aetna and will take charge of 
the field south of Mount Vernon, III. 





H. P. Tudor 


H. P. Tudor, who has been in the 
local agency business in Coffeyville, 
Kan., has been appointed special agent 
of the Sun in Kansas, Oklahoma and 
Arkansas, assisting State Agent J. C. 
Dulaney. 





H. H. Riedmueller 


H. H. Riedmueller, formerly at the 
home office of the Northwestern Un- 
derwriters, has been appointed special 
agent in Iowa and Nebraska with head- 
quarters at Omaha. 





L. D. Owrey and A. A. Beckert 


L. D. Owery, special agent of the 
Republic Fire in eastern Pennsylvania, 
New Jersey and Maryland, has been 
appointed superintendent of agents. He 
will go to the home office to assist 
Secretary N. A. Weed. A. A. Beckert, 
special agent for Alleghany county, will 
succeed Mr. Owrey in his field. W. G. 
Matz, special agent in New York state 
for the Republic and Western of Pitts- 
burgh, will hereafter represent the Re- 
public only. 


H. Donald Rickert 


H. Donald Rickert has been ap- 
pointed special agent of the Alleman- 
nia for eastern Pennsylvania. Mr. 
Rickert was formerly of the firm of 
Rickert, Mellinger & Prince, genera! 
agents at Lancaster, Pa. 


R. L. Kimberly 


R. L. Kimberly, formerly in the Chi- 
cago office of the National of Hartford, 
has been appointed special agent for 
Missouri under State Agent Webb. 











Fred Stingle 


Fred Stingle, formerly of the Chicago 
office of the Continental, has been ap- 
pointed special agent for Missouri with 
headquarters at Kansas City. 





H. K. Dickinson 


H. K. Dickinson, of Detroit, Mich., 
state agent of the Glens Falls, has been 
appointed Michigan state agent of the 
Fire Association, succeeding A. F. 
Powrie, who has been appointed second 
assistant manager. Mr. Dickinson is 
one of the topnotchers in Michigan, 
who has had a consistently successful 
record. 


Arthur Marsh 


Arthur Marsh has been appointed farm 
special agent of the Hartford in Indiana, 
with headquarters at Logansport. He has 
been connected with the Fred A. Duffey 
Agency at Logansport. 





Marshall Mellor 


Marshall Mellor, an inspector con- 








nected with the western department of 


Elijah Lewis, local agent at Marion, 


the Hartford, has been appointed Ten- 
nessee special agent of the company. He 
was formerly connected with the Wis- 
consin Inspection Bureau. 





C. R. Boynton 


C. R. Boynton, Kentucky special 
agent of the Hartford, is transferred to 
the western department office at Chi- 
cago to become office manager. Mr. 
Boynton is one of the comers in the 
Hartford organization. 

Mr. Boynton was formerly connected 
with the Chicago Board. Later he was 
with the Ohio Inspection Bureau and 
for the last eight years has been with 
the Hartford. 





E. B. Barnum 


E. B. Barnum of Des Moines, Ia., 
who has been special agent for the Mid- 
west Department of the Phoenix of, 
Connecticut for a number of years, has 
been appointed farm and survey depart- 
ment special agent of the Niagara in 
Towa. 


Frank J. Vaughn 


Frank J. Vaughn has been appointed 
special agent of the Phoenix of Hart- 
ford in Oklahoma, assisting State 
Agent H. M. Sisson. Mr. Vaughn has 
been a member of the office staff of the 
Phoenix for a number of years. 





COMPANY LIABILITY IN 
SUBROGATION CASES 


Question—1. Ifa partnership waives 
the right of recovery from a railway 
company for negligence, must this fact 
be stated in the policy? What is the 
effect of neglecting to do so? 

2. Does an insurance company waive 
the conditions existing, such as prop- 
erty being on leased ground, lack of 
railway subrogation clause, etc., by ac- 
cepting the insurance, or must the as- 
sured give this information himself? 

Answer—The question of subrogation 
rights of assured on leased ground and 
the transfer of subrogation rights to 
insurance companies have been thrashed 
out in the courts until the course is 
very clear. If a policy is written for 
an assured on-ground leased from a 
railroad even if the assured does not 
give the insurance companies notice 
that rights of recovery have been 
waived the insurance is valid. When a 
company accepts a policy on property 
on leased railroad ground it is sufficient 
notice to it that an investigation should 
be made as to the status of the subro- 
gation rights. Even if the assured has 
waived his rights of subrogation, does 
not notify the insurance companies 
and does not convey the information 
to the agent and in fact has set aside 
his subrogation rights, the companies 
would have mighty slim grounds to 
contest the loss. Rights that he has 
at that time are very small; where he 
has transferred these to the insurance 
companies. It is up to the underwriter 
to ascertain whether property on 
leased railroad ground is clear or not. 
If the assured has not given notice to 
the insurance companies it might be a 
technical point used to compromise a 
loss but if the assured would go into 
court he doubtless could defeat the 
companies. 

If, however, after the policy has been 
written the assured waives his rights to 
the railroad company and does not 
notify the insurance companies the in- 
surance is void. At the time the policy 
is written it does not matter whether 
the assured has waived his rights or 
not or whether any notice has been 
given to the company so far as the 
legal aspects are concerned. After 
that, however, the condition is changed. 
The assured must notify then the com- 
pany if he waives any of his rights. 
This is the gist of the situation so far as 


| substantial 


E. U. RICHARDS LEAVES 
INSURANCE FIELD 


Will Go to Parkersburg, W. Va., 
to Engage in Publishing 





Business 





HAS HAD FINE EXPERIENCE 





Made Excellent Record as Secretary 
and Manager of National Automo- 
bile Underwriters Conference 





HARTFORD, CONN., Aug. 11.—It 
became known here today that the 
resignation of E. U. Richards as secre- 
tary and general manager of the Na- 
tional Automobile Underwriters Con- 
ference had been in the hands of 
President Geo. G. Bulkley of the or- 
ganization for several weeks, and that 
action thereon would likely be taken 
at the meeting of the governing com- 
mittee to be held in New York on 
Thursday. Mr. Richards, it is under- 
stood, contemplates an active part in 
developing the business of the Ohio 
Valley Publishing Company of Parkers- 
burg, W. Va., in which he has had a 
interest for some years 
past. The corporation has a_ well 
equipped printing department and does 
a lot of work for rating organizations 
and insurance companies of the west 
and south. It is located near his old 
home town of Marietta, to which it has 
been an open secret for some time past 
Mr. Richards desired to return. 


Been a Constructive Factor 


In the 14 years with which he has 
been identified with the underwriting 
interests Mr. Richards has made an 
enviable reputation for himself, and has 
done a great deal of highly constructive 
work for the business. After leaving 
college in 1906 Mr Richards joined the 
staff of the Ohio Inspection Bureau, 
continuing in this service until 1911, 
when he associated with the engineer- 
ing force of the National Board His 
next connection was with the Conti- 
nental group of companies as under- 
writer for the improved risk depart- 
ment. From the Continental office he 
was called to the secretaryship of the 
Eastern Union, largely for the pur- 
pose of straightening out the unsatis- 
factory condition then existing in 
agency circles at Pittsburgh. 

% 


Goes to Automobile Body 


This and other intricate tasks assigned , 
him being performed to the entire satis- 
faction of the interested underwriters, 
Mr. Richards chafed under the inaction 
of the smoothly running machinery of 
the Eastern Union and accepted a call to 
the assistant general management of the 
National Board, which always has on 
hand a fine assortment of complex prob- 
lems awaiting solution. His next ad- 
vancement in April, 1918, was to the sec- 
retaryship of the National Automobile 
Underwriters Conference, a post he has 
since continuously held. He had planned 
going into business for himself months 
ago, but delayed action in the matter un- 
til the reorganization of the association 
of which he is the manager has been 
fully arranged for and that this condi- 
tion has been effected he feels free to 
press his resignation. Underwriters gen- 
erally will deeply regret Mr. Richards 
leaving and will be hard put to secure a 
successor who will measure up to his 
standard. A hard and intelligent worker 
and a rare diplomat, Mr. Richards in his 
every underwriting connection has 


proven himself a man of parts, and the 
business will be greatly the loser be- 














subrogation rights are concerned. 


cause of his leaving it. 
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MEMBER AUDIT BUREAU OF CIRCULATIONS 








U. & O. and Shipping Conditions 


The very unsatisfactory shipping con- 
ditions which now prevail throughout the 
country have an important bearing upon 
use and occupancy insurance coverage. 
It has been found, in a number of cases, 
that companies have had to stand heavier 
losses than they would normally because 
of the great difficulty in getting shipments 
of machinery through. All resources have 
been resorted to to expedite the movement 
of yital pieces of machinery, without 
which the plant involved could not oper- 
ate. Abnormally heavy shipments have 
been made by express and parcel post. 
To cut down the days of payment on a 
plant in Indianapolis in which the AETNA 
Casualty & Surety is involved in a use 
and occupancy claim, in connection with 
an engine breakage policy, the insurance 
company is having several truck loads of 


Multiple Coverage Policy 


A local agent has recently been making 
a special drive on the multiple coverage 
policy which one of his companies issues 
and he is particularly impressed with the 
success that has rewarded his efforts. 
This policy covers in one contract for 
dwelling risks insurance against burglary, 
tornado, water damage, in fact, nearly all 
forms of dwelling house loss other than 
fire. He says that the prospects to whom 
he has presented the contract have been 
responsive to its appeal. 

The present conditions of unrest, he be- 
lieves, make people more apprehensive of 
loss of property from some cause or other 
and they welcome insurance which is in 
the nature of a blanket protection against 
loss. He cited a number of instances in 
which persons of his own acquaintance 
had suffered losses of the type covered 
in this contract and for whom such in- 
surance would have been most opportune. 
In one case last winter, the person men- 
tioned had left her home shut up for 


Adopts Profit 


RECENTLY THE MILWAUKEE MECHANICS 
InsurANCE Company of Milwaukee an- 
nounced that it had adopted a profit- 
sharing plan with employes and field 
men, eliminating the bonus system and 
setting aside a certain percentage of the 
underwriting profits to be divided 
among the employes in proportion to 
their salaries. It was stated that so far 
as was known this was the first insur- 
ance company to adopt such a system. 


machinery carried overland from a fac- 
tory in New York. While the cost of 
hauling by this form of transportation is 
very heavy, it will mean a considerable 
saving in the end to the company in cut- 
ting down the number of days which the 
plant would be idle if dependence were 
put upon the uncertain shipment of the 
machinery by rail. 

It is also realized that the airplane may 
become an important factor in use and 
occupancy insurance, as light but essen- 
tial parts of machinery or other equip- 
ment can, by this means, be carried long 
distances very quickly. Adjusters who 
have tackled important use and occupancy 
losses say that there is no line of loss 
settlement in which the quick wit of the 
adjuster can be better employed. Many 
of them are giving it special study. 


several months. She had taken the pre- 
caution to have the water pipes drained, 
but, when she returned in the spring, 
she found that some water had undoubt- 
edly remained in the pipes, which had 
frozen, burst and flooded a number of 
rooms, bringing down the plaster of the 
ceilings and causing several hundreds of 
dollars’ worth of loss. 

He says that he believes that the prop- 
erty owner is more and more inclined 
to look upon all forms of insurance as 
practical and that he looks to his agent 
to see that he is protected. The com- 
bining of groups of lines of coverage in 
a single contract is bound to become more 
and more common in the future, as it 
eliminates the caring for a number of 
policies and keeping track of expirations. 
This is a form of improved service which 
insurance companies will do well to de- 
velop as rapidly as is consistent, and 
which agents will welcome. It shows 
that the demand must be met. 


Sharing Plan 


However, at the annual meeting of the 
Kansas CENTRAL INDEMNITY at Hutchin- 
son, Kans., last January, a similar plan 
was adopted by that company, provid- 
ing.for an annual distribution of profits 
to employes. The profits will be di- 
vided on a basis of 40 per cent and 60 
per cent, the 40 per cent going to 
stockholders and the 60 per cent to 
employes who thus get the larger share 
in the division. 


Henry L. Rosenfeld, United States 
manager of the Consolidated Assurance 
of London, returned to New York a 
few days ago from a visit to Great 
Britain and France. The Consolidated 
is the pioneer British company in the 
reinsurance field, having been formed 
17 years ago, although its entry into 
this country only dates from 1919. Its 
activities here are restricted to fire busi- 
ness, the marine field which it contem- 
plated taking up as well, not justifying 
such departure thus far. Until assum- 
ing his present connection Mr. Rosen- 
feld was one of the best known figures 
in life underwriting circles, being for a 
number of years a vice-president of the 
Equitable Life. Because of his inti- 
mate knowledge of life insurance men 
and conditions it was assumed that 
when he entered the reinsurance field 
it would be for life and not for fire 
business. Eventually he plans to ex- 
tend the coverage he now offers and 
will likely be in position to take treaties 
for all classes of risks, 


J. Floyd Irish, secretary and manag- 
ing underwriter of the Peninsular Fire 
of Grand Rapids, Mich., made a brief 
stop-over visit on some of his friends 
in Indianapolis last week. Mr. Irish 
says that his company is making a very 
satisfactory showing thus far this year 
and is planning to enter more territory 
before the end of the year. The June 
30 statement shows total assets of 
$1,351,315.63, of which $1,307,077.45 is 
surplus to policyholders, the subscribed 
capital being $1,000,000 with $864,672.54 
paid up. As Mr. Irish is a practical 
insurance man and knows the business 
from the local agency end to that of 
home office, the outlook for the com- 
pany is particularly promising. 


Charles H. Brough, recently ap- 
pointed state agent for the western 
half of Missouri for the New York Un- 
derwriters, took first honors in a golf- 
ing tournament at St. Joseph, Mo. The 
Stubbs-MacDonald Agency of that city 
gave an outing to the field men of all 
companies represented in their agency. 
The golf tournament was one of the 
features of the day. 


N. L. Piotrowski, president of the 
Great Lakes Fire, was among the 
prominent Democratic politicians of 
Chicago, who attended the ceremonies 
at Dayton, O., last week, and conferred 
with Governor Cox as to the political 
policy for Chicago and Illinois during 
the coming campaign. 

Des Moines field men were pleasantly 
surprised when they heard that W. M. 
Black, veteran field man and ad- 
juster, had taken to himself a_ wife. 
The wedding was at the Hotel Colfax 
and the bride was Miss Marcella Mills, 
popular Des Moines school teacher. 
The ceremony occurred only a couple 
of days after Mr. Black’s daughter, 
Katherine Black Blossom, to Howard 
Terpning and was performed by the 
same minister. Mr. Black was with the 
Connecticut as state agent for years. 


William Hare, United States manager 
of the Norwich Union, is on a visit to 
the home office and during his trip 
abroad will visit the battlefields of 
France and Belgium. 


A. F. Powrie, Michigan state agent 
of the Fire Association, expects to get 
his work in such shape that he can 
report at the western office at Chicago 
Sept. 1, to assume his new office as 
second assistant sepesenaecba 


C. W. Fort, state j agent of the Home 
in Kansas, has just returned from a 
two months’ trip to California. Mrs. 
Fort accompanied him. Mr. Fort tells 


Sa 


and has plenty of evidence to show 
that this is not a “fish story.” 


Harry L. Krauss, special agent for 
the western half of Missouri for the 
Fidelity-Phoenix, surprised his many 
friends a short time ago by announcing 
his marriage to Miss Mary Leone Ellis 
of Marceline, Mo. 


Harold W. Letton of Chicago, United 
States manager of the Netherlands and 
underwriting manager of the Ameri- 
can Merchant Marine, is abroad and is 
said to be on the hot trail of a company 
that he will manage in this country, 


The “poet of the fireside and farm,” 
W. Lightfoot Bennett of Chicago, 
whose verses in THE NATIONAL Unpep- 
WRITER have attracted wide attention 
among insurance men, is spending his 
vacation at Lakeside, Mich., where he 
is communing with the muses and get- 
ting fresh material for poetic material- 
ization. Mr. Bennett incidentally is 
Cook county manager of the Hartford 
and Citizens, his poetical effusions 
coming to bloom as he wends his way 
homeward in the evenings. 


A. B. Diggins, of Springfield, Mo, 
special agent in Missouri of the Fire- 
man’s Fund, has always taken an active 
part in fire prevention work. Last 
week he was stopping at the Robidoux 
Hotel at St. Joseph, Mo., and upon 
leaving the room lit a cigar and threw 
the match in the waste basket, causing 
a fire of no mean proportions. When 
he came back later on and asked for 
his room key, he was told that he had 
been changed over to another room 
owing to the damage done by the fire. 


A. F. Dugan of Dugan & Carr, west- 
ern general agents of the Hartford at 
Chicago, has gone on his vacation to 
North Point, Mich., where he will so- 
journ for a while. His old time friend, 
A. W. Schell of Cincinnati, manager of 
the Hartford there, has a cottage at 
North Point and is there for the sum- 
mer. 


’Twas the night before payday 

And all through my jeans 

I was searching in vain for the price of 
some beans. 


But nothing was doing, 
The milled edge had quit, 
Not a penny was stirring— 
Not even a jit. 


Backward, turn backward, 
Oo, time in your flight! 
Make it tomorrow 


Just for tonight.—F. J. Sauter, Chicago. 


“TI vant some powder.” 
“Mennen’s?” 
“No, vimmen’s.” 
“Scented?” 
“No, I vill take it wit me.” 
—C. F. Thomas, Texas. 





PROMOTIONS ARE ANNOUNCED 


Liverpool & London & Globe Home 
Office Changes Following Two Mana- 
gerial Retirements from Office 





Alfred George Dent, secretary and 
general manager of the Liverpool $ 
London & Globe at its home office, 
retire Jan. 1. John Critchley Rimmer, 
sub-manager, will resign as of Oct. 1 
after 48 years of service. Hugh Lewis, 
London ‘manager, will become deputy 
general manager, Oct. 1, 
manager Jan 1. F. Rederop, 
London manager, is appointe 
manager at the home office. . 











of having landed a 93-pound tuna fish 





Macready, assistant home office secre 
tary, is made London manageét. 
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REAL SERVICE 











NOWHERE is the relative value of an ounce of prevention greater than 

in the precautions taken to protect a manufacturing plant from the 
ever-present danger of destruction by fire; and it is the essential function of 
the underwriter to assist the manufacturer to that end. The theory, once 
boldly announced, that the underwriter should charge for the hazard as he 
finds it—that he has no responsibility for dangerous conditions, no concern 
about the’ conservation of this important part of the wealth of the coun- 
try—is as shocking today as would be a parallel claim by the medical 
profession, that they should deal only with the cures, and not interest 
themselves in the causes and prevention of disease. Like the physician, 


then, the underwriter owes a duty to his country and to humanity which he 
cannot avoid. | 


PRED S. JAMES & CO. have developed the business of the companies 
under their management along these lines. Agents of their companies 


can feel assured, therefore, of earnest assistance in the care-taking of the 
agent's business. 








General Fire Assurance Co. of Paris, France 
Urbaine Fire Insurance Co. of Paris, France 


Eagle, Star and British Dominions Insurance Co., Ltd., of 
London, England 











FRED S. JAMES & CO. 


United States Managers 


123 William Street New York 
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AUTOMOBILE 
INSURANCE 


FIRE, THEFT, COLLISION 
AND PROPERTY DAMAGE 


THE NEW YORK UNDERWRITERS 
AGENCY 
Announces the establishment of an 
AUTOMOBILE 
DEPARTMENT 


Issuing a full coverage policy, except 
personal lability. Service and facil- 
ities to Agents will parallel the same 
unexcelled standard of efficiency which 
has characterized every undertaking 
of this organization during its entire 
career of more than a half century. 


A. and J. H. STODDART 
100 WILLIAM STREET, NEW YORK 

















Automobile Insurance Company 


of Hartford, Conn. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 
$2,000,000 


ASSETS 
$11,022,207.23 


LIABILITIES, EXCEPT CAPITAL 
$6,966,656.56 


SURPLUS-TO POLICY HOLDERS 
$4,055,550.67 


FIRE AND ALLIED LINES 


Fire, Tornado, Rents, Profits, Lightning, Explosion, 
Commissions, Leasehold, Riot and: Civil Commo- 
tion, Sprinkler Leakage, Use and Occupancy, Auto- 
mobiles, Aircraft, Floaters. 


OCEAN AND INLAND MARINE LINES 
Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, 
War Risks, Registered Mail, Transportation, Motor 
Truck Contents, Salesmen’s Samples, Personal Ef- 
fects Floaters, Parcel Post, Tourists’ Baggage. 


Affiliated with 
AETNA LIFE INSURANCE CoO. 
AETNA CASUALTY & SURETY CO. 














ADMIRAL BENSON ON 
MARINE INSURANCE 


(CONTINUED FROM PAGE 4) 


| 
| 
' 


to the excessive taxation based on wrong | 
principles, which is imposed upon our un- | 


derwriters. A compilation of taxes paid 
by 70 American marine insurance com- 
panies shows the total to be one and one- 
fourth times as large as the underwriting 
profit remaining after the taxes are paid. 
It also appears that the tax gatherer 
collects considerably more than the 
stockholders receive as dividends. In 
some instances even heavy taxes are 
paia, although an underwritizg loss 
wouid have been experienced without the 
imposition of any taxes whatever. Doubie 
taxation is not uncommon. Some states 
even demand their tax, irrespective of 
where the insurance is transacted, so 
long as the property happens to be lo- 
cated within their jurisdiction. 
Subject to Foreign Attack 

“Excessive taxation, coupled with all 
the other legislative obstructions, hamper 
our companies in the foreign competition 
they must meet. Existing obstructions 
greatly increase the adverse cost differ- 
ential. Marine insurance is more vitally 
influenced by legislative restrictions than 
is fire insurance, where rates are mostly 
noncompetitive in character and where 
excessive taxation and other burdens can 
thus be easily absorbed. Marine insur- 
ance rates are subject to foreign under- 
cutting. The business is essentially in- 
ternational in character and always sub- 
ject to foreign attack, and legislative 
burdens therefor cannot be shifted to 
property owners if they are free. as in 
the case, to seek the cheapest foreign 
market. The recent marine insurance in- 
vestigation demonstrated how merchants 
and vessel owners emphasize the impor- 
tance of being allowed to use the foreign 
insurance market if that is cheapest. A 
small difference in the rate will direct 
the flow of marine insurance. 


Should Remove Obstructions 


“Existing obstructicns must be re- 
moved or modified if American marine 
insurance companies are to be placed on 
an approximate basis of equality with 
their foreign competitors. Itis desirable 
that capital should flow into our marine 
insurance business. But capital acts 
only when a reasonable profit is in sight. 
actual or prospective. This has not been 
the case in American marine insurance 
this far and is due largely to restrictions 
which are of our own making. The im- 
mediate future will witness an intense 
international rivalry for commercial po- 
sition and marine insurance will be an 
important factor in this contest. The 
national welfare requires that there be 
unity of action on the part of all our 
law making bodies with a view to rem- 
edying the errors of the past and to se- 
curing a greater harmony of action in 
the national interest. The Shipping Board 
proposes to pursue a constructive pro- 
gram in this respect, fully convinced that 
th: immediate situation requires that the 
legislative policy of the several states 
should not run counter to the needs of 
the nation as a whole.” 


REINSURANCE PLAN UP 
(CONTINUED FROM PAGE 3) 


south and again in June a second gath- 
ering was called at Chicago. 
Drafting Agreement 

The idea of ceding a fixed portion of 
all business, preferred as well as mer- 
cantiles, and special hazards to a group 
of small, but soundly managed home in- 
stitutions, was endorsed at the various 
conferences and a committee of five, 
composed of the following named execu- 
tives, empowered to draft a form of 
agreement and perfect other details: E. 
W. West, president Glens Falls; Edward 
Milligan, president Phoenix of Hartford; 
O. E. Lane, president Niagara; Victor 
Roth, vice-president Security of Con- 
necticut. 

No quarrel is had with or criticism 
offered of the soundly managed foreign 
reinsurance offices now transacting busi- 
ness here, but the parties interested in 
the movement felt it would be desirable 
to supplement the facilities thus afforéed 
by the creation of a pool among purely 
American companies. 

Will Be of Mutual Advantage 

The larger offices, writing an ever in- 
creasing business would be in position to 
turn over a portion of the local risks 
they control to their mutual advantage. 
No significance is attached to the fact 
that the companies in the pooling ar- 
rangement belong to the Eastern Union 





and to the clearing house. It is not 
planned that the new policy will inter. 
fere with the operations of the latter 
body in the slightest degree, the im- 
pelling motive in launching the intended 
organization being simply to strengthen 
facilities among home institutions for 
taking care of rapidly increasing liabil- 
ity. Thus far the companies to whom 
business will be ceded numbers over 30, 
Others will undoubtedly be added to the 
list from time to time, the purpose being 
to make the pool open to all institutions 
of financial strength and under capable 
management. 

The title of the proposed organization 
will likely be the American Reinsurance 
Association, with headquarters either in 
this city or within a short distance of 
New York. A meeting to perfect ar- 
rangements will be held here within a 
few days. 


U. & O. OBSERVATIONS 
(CONTINUED FROM PAGE 5) 
because of a temporary or even a total 
shutdown, and they would, by the great 
majority of manufacturing houses, be 
kept on the pay roll. For this reason, 
the company was very willing to have 
the agent include their expenses in the 

contract. 


Case Where Baker 

Wanted Drivers Covered 

Another agent was trying to sell a 
bakery company, employing 20 drivers 
selling goods on routes on a Salary and 
commission basis. They averaged $25 a 
week and the question came up as to 
whether or not they could be regarded 
as part of necessary expenses. The com- 
pany was willing to have them included 
on the ground that if they were cut off 
the payroll after a fire some other bak- 
ery company would employ them, would 
use them to travel over the same routes 
with their wagons and would take all 
of the customers of the old bakery com- 
pany away before it could get into run- 
ing order again. Such men, knowing 
their customers and _ their routes 
thoroughly, would be invaluable to an- 
other bakery company and would have to 
be carried on the payroll during a par- 
tial or total shutdown in order to be 
held in line. i 

Most underwriters take the position 
that after all fixed expenses are not so 
important, because the more necessary 
expenses Claimed by an assured after a 
loss the less the companies have to pay. 
The proportion is reduced. This is not 
the case with a total loss, but most use 
and occupancy losses are partial and if 
an assured claims an exorbitant amount 
for unnecessary expenses, it only works 
to his disadvantage under the operation 
of the partial loss clause. 


Investigating Sisal Hazard 


The bad experience of the insurance 
companies in connection with sisal in 
warehouses at different points in the 
past few months has brought about 
keener realization than ever before of 
the hazardous nature of this product. 
but underwriters are still at a loss to 
understand why the experience has been 
so unfavorable in the last year, inas- 
much as there were few losses on the 
product prior to that time. Some agents 
have attributed the losses to a change 
in the method of curing sisal, but others 
deny that there has been any such 
change. 

A. H. Nuckolls, chemical engineer of 
the Underwriters Laboratories, has been 
investigating the sisal hazard for a lit- 
tle more than a year and so far has 
been unable to diseover any spontaneous 
combustion hazard, although sisal has 
been subjected to the most severe tests 
with a view to discover this hazard if 
it was present. 


Must Make Reservations Early 

DES MOINES, IA., Aug. 10.—Fire in- 
surance men who expect to attend the 
national convention in Des Moines, ct. 
20-22 are urged to make their reserva- 
tions early. <A. J. Verran, 907 Register 
and Tribune Building, Des Moines, is 
chairman of the hotel committee and 
communications should be addressed to 
him. Headquarters will be at the Fort 
Des Moines hotel. 


Breen Now in Full Charge 

Frank J. Breen of Chicago, special 
agent of the Liberty Fire, is now giving 
direct personal charge to Indiana since 
the State Savings Bank gave up its 
general agency for the _ state. N. G 
McDonald, Ohio special agent, has re- 
signed and Mr. Breen has taken charge 
of that state. 3 


August 12, 1920 : 




























eration 


d 
surance 
isal in 


ntaneous 
isal has 
ere tests 
azard if 


Early 

-Fire in- 
tend the 
ines, Oct. 
reserva- 
Register 
oines, is 
ttee an 
ressed to 
the Fort 


THE NATIONAL UNDERWRITER 





THE MONEY SAVING SERVICE 





How]Do We Know? “Twenty Years Experience” 

























IT IS IMPOSSIBLE 


(Without an Up-to-Date Appraisement) 


To Have Good Insurance 


No Matter How Good the Insurance Company 
nor How Well Written the Policy 


That Protects Your Client, 


Unless He Can Make Adequate Proof. 


He Will Lose Money, 


Probably Thousands of Dollars 


Unless 


He Has an Up-to-Date Appraisement 
Through the Use of Which 


He Can Make Proof 
LLOYD’S APPRAISAL COMPANY 


Transportation Building, Chicago 
Branches: Cleveland, Detroit, Memphis, Pittsburgh, St. Louis and Des Moines 














12 THE NATIONAL UNDERWRITER 





August 12, 1929 











Strikes! 


STRIKERS BATTLE Let us discourage strikes. 
IN DENVER STREETS: Yes. But at the same time 
’ we cannot afford to blind 

RIOT IN ILLINOIS 


ourselves to their frequent 
MOB THREATENS CITY HALL 


occurrence. 
Plant of Denver Post Wrecked 
—Strikebreakers Take Ref- 
uge in the Cathedral. 


A Riot and Civil Commo- 
tion policy in the Home cf 
New York offers the best 
method of safeguarding 
property against losses 
through such uprisings. 


HOME OF NEW YORK 
AGENTS — Denver and 


West Frankfort, Illinois, 
Mob Seizes West Frankfort in War | pold forth to vou examples 


on Foreigners—Three Dead, 40 of what losses you may pro- 
Injured—Houses Set Afire tect your clients against 


through showing them the 
timely need of Riot and 
Civil Commotion cover. 


THE HOME ‘comeaxy NEW YORK 


ELBRIDGE G. SNOW, President. 


CALL TROOPS IN ILLINOIS 











New York Times, Aug. 6 


Fire, Marine and Allied Branches of Insurance. 


STRENGTH REPUTATION SERVICE 
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A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New York 


Representing local agents, under contract, wherever situated; 
guaranteeing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 

Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining thereto. 

Also surplus lines of agents PLACED with responsible companies. 

Accuracy, dispatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 

Full details concerning the‘‘service’’and references FURNISHED 
UPON APPLICATION. 
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A 





Harrison 795 Charles S. —— 
at 


‘ JOHN E. HOGAN 


Adjustments (Companies Only) 
INSURANCE EXCHANGE BLDG. 





CHICAGO, ILL. 

A Complete Automobile Claim Office 
PERSONAL-INJURY COLLISION 
PROPERTY-DAMAGE FIRE 
COMPENSATION (SUBROGATION) THEFT 














AS SEEN FROM NEW YORK 


By George A. Watson 

















SEEK SUN MARINE AGENCY 


While the Sun Insurance Office of 
London has determined to enter the 
marine insurance field in addition to the 
lines of effort it has been following for 
many years past, it will doubtless thor- 
oughly establish itself in the new branch 
at home before making connections on 
this side the Atlantic. Any one of a 
score of agencies in New York City 
would be glad to add so fine an or- 
ganization as the Sun to the list of 
their companies, but thus far they have 
not been able to interest the manage- 
ment in the matter. 

* ok OX 

PURCHASES NEW JERSEY STOCK 

Franklin W. Fort, secretary of the 
Eagle Fire of Newark, which is doing 
a strictly reinsurance business, has pur- 
chased a large block of the stock of the 
New Jersey, making him the heaviest 
stockholder. Mr. Fort secured the 
United British interest, which amounted 
to 3400 shares. Early in June Cecil 
P. Stewart, president of the American 
Merchant Marine, sold his stock in the 
New Jersey to interests connected with 
the New Brunswick Fire. It is stated 
that Mr. Fort does not contemplate 
any changes in the New Jersey, espe- 
cially in connection with its western 
management in charge of H. H. Ingalls. 
The company has made good money in 
Mr. Ingalls’ department. 

There will be no change either in 
the office or field staffs or in the agency 
connections of the New Jersey. This 
reassuring statement, attributed to 
Franklin W. Fort, who is now the 
directing head of the institution, while 
generally believed to be true, could 
not be verified owing to the absence 
from town of Mr. Fort, who is away 
upon his vacation. 

The new officers of the New Jersey 
are: Jacob R. Hall, president; Frank- 
lin W. Fort and William F. Birch, vice- 
presidents; F. L. Brokaw, secretary- 
treasurer. Mr. Hall is a vice-president 
of the Eagle Fire, of which Mr. Fort is 
secretary, and Mr. Birth is one of its 
directors. Mr. Brokaw was secretary- 
treasurer of the New Jersey under the 
former administration. He was a warm 
personal friend of the late George A. 
Viehmann, president of the corporation 
for several years, and is accounted an 
exceptionally astute financial man. 

The United British, which was rep- 
resented in the New Jersey office, hav- 
ing decided to withdraw from the 
United States because of the very un- 
profitable experience had with marine 
business here, impelled General Man- 
ager H. J. Whitcomb to sell his shares 
to Mr. Fort. The latter already owned 
some 5,000 shares, which with those 
purchased from Mr. Whitcomb makes 
him the largest individual stockholder 
in the enterprise, although not giving 
him control. He has long wanted to 
get control of the New Jersey and at 
last has been able to gratify his desire. 
The company at the beginning of the 
present year reported total assets of 
$2,782,985, and a surplus beyond its 
capital of $1,000,000 of $382,745. Its 
total income in 1919 was $1,795,620. 

ee ee 


SUBSTITUTING NEW FORMS 

An essential often overlooked by 
some agents is the recognition of extra 
compensation due a company when a 
new form has been substituted for the 
original amount of policy after a par- 
tial loss has been paid. As an instance, 
a long form may have been used, mak- 
ing policy cover under several items, 
aggregating say $5,000. After the pol- 
icy has been in force some time a loss 
of $1,500 is paid. This automatically 


reduces the company’s liability to 
$3,500. 

Later on the assured may want a 
change in the specific amounts, perhaps 
reducing the amount on building or 
machinery and increasing the amount 





MICHIGAN MEN’S RALLY 





AGENTS’ CONVENTION PLANS 





President Eldridge Announces Features 
of Annual Meeting to Be Held 
in Kalamazoo Aug. 18-19 





DETROIT, MICH., Aug. 11.—Pres. 
ident W. A. Eldridge and Secretary. 
Treasurer Leo K. Hennes have just 
about completed the program for the 
annual meeting of the Michigan Asso- 
ciation of Insurance Agents, which will 
be held at Kalamazoo Aug. 18-19. The 
first session will be held on Wednesday, 
Aug. 18, and will be devoted to the 
routine work of the association. There 
will be the president’s address and an 
address of welcome to Kalamazoo by 
Ed Rankin which will be responded to 
by Fred Guenther of Detroit, as usual, 
Then will be heard the minutes of the 
last annual meeting and reports of the 
executive, legislative and membership 
committees, as well as the report of 
the secretary-treasurer. The commit- 
tees on nominations and _ resolutions 
will also be appointed at this meeting, 

On Wednesday evening, the entire 
time will be devoted to informal dis- 
cussions on live subjects of interest to 
local agents, such as mutual competi- 
tion, bank agencies, advertising meth- 
ods, side lines, etc. It is expected that 
this will be one of the real features of 
the meeting, and that the impromptu 
remarks will bring out the real thoughts 
of those at the meeting. 

On Thursday morning all attending 
the convention will visit the paper 
mills, and the insane asylum, the local 
agents of Kalamazoo furnishing auto- 
mobiles. The trip will start at 8:30 
and take an hour and a half so that 
the business session will start at 10 
o’clock. At this meeting, there will be 
an address on reciprocity by Walter 
H. Bennett, newly appointed secretary 
of the National Association, and a talk 
on live stock insurance by Dr. Gaius 
W. Hubbard, managing underwriter of 
the Capital Live Stock Insurance Com- 
pany, and a paper on standardization of 
equipment by Mr. Loughead of the 
Michigan Inspection Bureau. On 
Thursday afternoon the Agents Asso- 
ciation will open the session and will 
receive the reports of the committees 
on nominations and resolutions and in- 
vitations for the next annual meeting. 
The Michigan Insurance Federation 
will then hold its annual meeting and 
at 7 o’clock on Thursday evening there 
will be a joint banquet at which C. M. 
Cartwright, managing editor of THE 
NATIONAL UNDERWRITER, will preside as 
toastmaster. There will be an address 
by Mark T. McKee of the. Insurance 
Federation and the mayor of Kalama- 
zoo will deliver an address. This will 
be the first time that the Michigan 
Federation and the Michigan Associa- 
tion of Local Agents have held a joint 
meeting and it is expected that it will 
prove to be a very satisfactory arrange- 
ment. 








on stock in such proportion as the 
amount of reduction under the other 
items, the total of policy remaining the 
same. Now an agent may _thought- 
lessly attach the substituted form, 
which, in its face, shows that the com- 
pany again covers for the origina 
amount of $5,000, and he collects no 
additional premium from the assure 
for reinstatement of the $1,500, the 
amount the policy was reduced by pay- 
ment of loss. He should either collect 
this additional amount for the unex- 
pired time of policy or, when attaching 
the new form, should endorse it, show- 
ing that it is substituted, subject to the 
$1,500 reduction on account of loss. ! 
the latter is the case, then, should 4 
second loss occur, the company wou 

pay its pro rata proportion of eac 
item on the basis of $3,500 liability ™- 
stead of $5,000. 
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What the Nation Needs Is 


MAXIMUM PRODUCTION 
Eau Production, without 


Conservation, and the 
-=@® elimination of Waste 
and Extravagance will not bring 
about safe, sound and stable con- 
ditions. It is waste to produce 


only to permit it to be destroyed 
by fire. 






Fire prevention methods are im- 
peratively demanded, and every 
patriotic citizen must accept it 
as a part of his duty to assist 
in reducing the fire waste. 


The present unfortunate and destructive 
unrest creates a field and demand for 


Riot and Civil 


Commotion Protection 


We are prepared to render effective and 
prompt service and assistance to our local 
agents. Solicit this insurance—Bankers, 
Merchants, Manufacturers and Public 


Service Owners require it. 


Nothing in the nature of indemnity will 
make a stronger appeal to your prospect 
than the policy of the 


Insurance Company of North America 
| Philadelphia, Pa. 


CASH CAPITAL §$5, 000, 000 


Losses paid since Organization 


$211,741,281.81 


Insurance Company’”’ 











Our Classes for 
All Seasons gi 

Fire 

Rent 

Tornado 

Automobile 

Builder’s Risk 

Use and Occupancy 

Riot and Civil Commo- 

tion 

Sprinkler Leakage 

Marine 

Inland Transit 

Parcel Post 

Registered Mail 

Tourists’ Baggage 

Explosion 

Hail 














Department Offices 

Western Depertments — Gre) 
arles R. Tuttle, Gen. 
(Marine) wg b Ee McCurdy, Men. 


Chicago, Ill. 
non ific ‘Coast Department—San 


neise 
= thern Department—Atlanta, 
a. 


Canada General Agents—Mont- 
real, Canada. 

Metropolitan Managers—59 John 
Street, New York City, N. Y. 
whee En — — Department— 


Brokera age ‘and Service Senart- 
ents—122 A illiam Street, New 
To rk City, 


Y. 
‘ Departmen pd Opaet Amer- 
i a ns, Agency, 
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EDWARD MILLIGAN, President 


GEORGE M. LOVEJOY, Vice-President JOHN 
THOMAS C. TEMPLE, Secretary GEOR 
HENRY P. WHITMAN, Ass’t Sectretary 
EDWARD V. CHAPLIN, Ass’t Secretary 


B. KNOX, Secretary 

GE C. LONG, JR., Secretary 
FRED C. GUSTETTER, Ass’t Secretary 
F. MINOT BLAKE, Ass’t Secretary 


Surplus to Policyholders . . . . . $11,740,470.66 
Total Losses Paid . .. . « « « « 95,259,732.00 


Cash Capital - Three Million Dollars 


Reinsurance Reserves ... .« - $8,213,006.94 
Reserve for Outstanding Losses and all 

other liabilities . . .. . . .- + 1,785,053.20 
Net Surplus ...... ++ « « - 8,740,470.60 


Total Assets . . . . $21,738,530.74 











UNITED STATES BRANCH 
206-208 BROADWAY 
NEW YORK, N. Y. 


FIRE 
TORNADO 
AUTOMOBILE 
SPRINKLER LEAKAGE 


HORATIO N. KELSEY 
United States Manager 





CORRESPONDENCE SOLICITED 


ESTABLISHED 
1862 











e in Chicago, Cook County and the Greater M2tropolitan District. 

Ins ections QThis inspectorate very properly gauges the expectancy of fire risks 

and intelligently anticipates events before they occur. QThe undersigned 

. selis this talent to companies, agents, brokers and the business public, 

herewith tendering counsel to all State Insurance Officials, Legislative and Municipal Committees and 
all those who formulate iusurance laws designed for the public weal. 


20 years in this field. —Dixit at Facit— Cc. W. PIER CE 


Office with Knight, Smith & Ca. . 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 Independent Inspector and Fire Prevention Counselor 














WYNNE & KINSELLA .&. 


General Agents for Michigan 
NEW AMSTERDAM CASUALTY COMPANY 
Agents wanted in Michigan 


1554 Penobscot Bldg. : : : : 


ese 
_CAPITAL $1,000,000 


Detroit, Mich. 














Limited, OF DUBLIN PATRIOTIC ASSURANCE COMPANY:=Founpep 1824 


FIRE, TORNADO, AUTOMOBILE, USE AND OCCUPANCY, SPRINKLER LEAKAGE. 
AGENTS WHO DESIRE SUPERIOR COMPANY REPRESENTATION, 
IN UNOCCUPIED TERRITORY, ARE INVITED TO NEGOTIATE. 


UNITED STATES BRANCH WESTERN DEPARTMENT PACIFIC COAST DEPT. 


54 Pine Steet,NEW YORK 76 W. Monroe St. CHICAGO. SAN FRANCISCO 
PRESTON T. KELSEY US. Mg. JOHN F, STAFFORD, Mer. 


C. A. HENRY General Agent. 








NATIONAL INSPECTION CO. 


108 So. LA SALLE ST., CHICAGO 


INSPECTION OF HEAVY RISKS 


J. G. HUBBELL, Mer. H. B. CHRISSINGER, Asst. Mgr. 








ROSSIA INSURANCE CO. 


HARTFORD, CONN. 


F IRE and MARINE REINSURANCE 











Capital and Surplus 


$250,000.00 
na) 


Reinsurance 


American Merchants 
Fire Insurance Company 








NINA 


Kansas City ” Missouri 

















AS SEEN FROM CHICAGO 








TO OPEN AIRPLANE DEPARTMENT 


General Manager Russ of the Under- 
writers Adjusting Company of Chicago 
will shortly announce the opening of a 
department to specialize in the adjust- 
ment of airplane losses. He has se- 
cured the services of two first-class 
men who, in addition to having had in- 
surance training and experience in the 
construction of planes, were flyers in 
France during the late war. As soon as 
the minor details are worked out, the 
Underwriters Adjusting Company will 
be prepared to serve the insurance com- 
panies on losses of that kind at any 
time and at any place. 

* *K * 
OFFERINGS HEAVY 

That the country elevators are being 
loaded to the guards with grain has 
been clearly indicated during the past 
few weeks, as many new lines are be- 
ing reported, as weil as renewals for 
greatly increased amounts. Companies 
have been called upen to stretch their 
reinsurance facilities to the limit in 
order to handle the business and, in 
many cases, have had to: go outside for 
additional help. When the grain be- 
gins to move to the larger and terminal 
elevators the situation will improve as 
to the smaller towns, but the reinsur- 
ance problem will again be brought to 
the front and, notwithstanding a possi- 
ble larger net writing capacity in the 
terminals, there will necessarily be the 
more than usual hustle to take care of 
the bumper crop of the season. 

* * * 


GRAIN 





CHICAGO PREMIUM RETURNS 
Additional companies reporting their 


total premiums writings for the year | 


ending June 30 to the city collector for 
taxation purposes are shown below: 





1920 1919 
BECP: WMG 8 i 50 sccee $ 3,359 2,843 
Allemania 7 32,262 
Amer. Eagle 73,856 
Ben Frank. Und ‘ 29,881 
BiTMineRaM 26s. os. 20,388 16,985 
SEEE AWOL, og adie wa paws beled. | eae ts 
AOONNNNIEN eho ice ta Sogteinst ears 13,398 24,014 
Ce MR ei ee < sedan a eceree 10,415 12,396 
WAG = PORE. < ions 0s oss 337,060 268,784 
Independence, Pa. .... are 
RINT SIRI 6 5'5 5 0ie 0 08 153,478 128,989 
REGO. BING. © 5.5 oi5.6 eine 8s 49,993 19,584 
Serer ee 142,259 79,984 
Niag.—Det. Und....... 69,793 41,341 
OR aoe eae 12,566 13,936 
Pitteburgh Und. 2 <.,0:.° 116,224 96,112 
eee EI ROE TAA ee peer 232,254 201,365 
ts Ae eae ers, a Re 27,833 27,404 
BURR IIeT i. epee ceases 50,828 41,068 
Wnton, BATA <2. 66655 9,225 8,403 
RIS. TERS Se 4 ards Rae 69,137 33,331 
* * * 


HOSMER FOR SECRETARY 


W. P. Robertson, the new manager 
in the western department of the Liver- 
pool & London & Globe, who is sec- 
retary of the Fire Underwriters Asso- 
ciation of the North-West, states that 
he will not be a candidate for re-elec- 
tion of secretary at the coming meet- 
ing, because of increased work at his 
office. Some of the friends of Robert 
C. Hosmer, Illinois state agent of the 
Phoenix of Hartford, are grooming him 
for the position. He has all the neces- 
sary qualifications. 

ae: ok 
INSURANCE POST MEETING 


Matters of importance to former 
service men will be discussed at the 
noon-day luncheon of the insurance 
post of the American Legion which will 
be held at the City Club, Chicago, Aug. 
17 at 12:15 o’clock. E. Erving Fiery 
of the Travelers, commander of the 
post, is very anxious to have the entire 
membership present. There are 181 
members in the post. 

Plans for the securing and presenti- 
tion of the Victory medals, now b2i2g 
distributed to all former service men 
by the government, will be completed 
at the luncheon. The medals will be 
presented to members of the insurance 
post at a celebration to be held on 
Armistice day in the auditorium of the 





Insurance Exchange building. An army 


SSS 


officer from Washington will be present 
to. make the awards. An election of 
two delegates and two alternates to the 
state convention will be held in the 
Medinah building ™ Chicago. 

* 


WESTERN UNION’S MEETING 


The annual meeting of the Western 
Union will be held Sept. 14, at the 
Griswold, Eastern Point, New London, 
Conn. The committee on order of busij- 
ness consists of Ingram & Lerch, Great 
American, chairman; George H. Bell, 
National of Hartford; Charles L. Case, 
London Assurance; W. A. Chapman, 
Fireman's Fund; George W. Law, 
Royal; Frank Lock, Atlas, and C. A, 
Ludlum, Home. 

* ‘ee * 
CONNECTICUT EMPLOYES AT PICNIC 


Webb M. Elliott, manager, and J, V, 
Richards, assistant manager, of the 
farm department of the Connecticut 
Fire at Chicago entertained the office 
employes at a picnic last Saturday in 
the Forest Preserve at Wheeling, Ill, 
which hereafter will be an annual affair, 
The trip was made in large sight-seeing 
cars, which was a very enjoyable fea- 
ture of the occasion. Numerous games 
and contests were entered into, three 
cash prizes being awarded for each 
event. George Haussmann, special 
agent of the recording department, was 
the only guest and won the “booby” 
prize. 

In the evening a chicken dinner was 
served which was followed by singing 
and .dancing: 

* * * 


“MAC” WEDDELL’S FUNERAL 
T. R. Weddell of Chicago, editor of 
the “Insurance Post,” received word 
Wednesday that the body of his son, 
Mac Millan Weddell, had arrived in 


New York from France, where it has. 


been interred since 1918. “Mac” Wed- 
dell was in the naval aviation service 
and met his death while in the air. 
He was scouting along the French 
coast when his machine met with an 
accident and he was killed. The fu- 
neral will be held at 3 o’clock Saturday 
afternoon at Mr. Weddell’s home in 
Hinsdale. It will be conducted under 
the auspices of the Hinsdale Post of the 
American Legion, of which F, H. 
McElhone is commander and Walter 
M. Sheldon vice commander, both being 
insurance men. 
*x* * * 
SHORT TERM GRAIN CERTIFICATE 


Farm writing companies are now 
getting many short time grain certifi- 
cates, because in a number of states 
wheat is being threshed and the grain 
is stored. Farmers are finding con- 
siderable trouble in selling grain, be- 
cause of the transportation conditions. 
In the meantime, they are compelled to 
hold their grain. Many new granaries 
are being erected in order to accom- 
modate the crops. 

* Ok OX 

C. W. Higley, western manager of the 
Hanover Fire, has gone to Martha, W. 
Va., during August. 

* kK OX 

R. C. Sherman, state agent in Illinois - 
and all states west for the Stark- 
weather & Shepley Companies and R. 
W. Tapper, Indiana state agent for the 
same companies, have moved their of- 
fice headquarters from 1409 Insurance 
Exchange to 1312 Rector Building, 
Chicago. 

* os = 

The supply department of the Atlas 
has moved from 1306 Insurance EX- 
change to 440 South Dearborn Street. 
The Cook county and automobile de- 
partments of the Atlas will occupy the 
quarters formerly used by the supply 
department. A number of westerm de- 
partment offices have their supply dé 
partments five or six blocks from the 
main office. The scarcity of office space 
has made it necessary as business has 
expanded to locate supply departmem 
outside of the insurance district. 
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RAIN POLICY METHOD 


PLAN PURSUED BY HARTFORD 





Will Insure Initial Expense or In- 
vestment Made by the Promoters 
of An Enterprise 





The Hartford Fire has now begun 
to issue policies indemnifying the hold- 
ers against loss through rain. Assist- 
ant Secretary G. A. Russell has been 
making an exhaustive research into the 
government records and has worked 
out an underwriting: policy which the 
Hartford will try. All the policies so 
far written have been issued on ap- 
plication at the home office. The 
Hartford is following the same system 
with rain insurance that it is with its 
so-called acreage policy. It will insure 
a farmer for example, under the latter 
plan against loss of his crops by cov- 
ering the cost of the seed and the labor 
of putting the crop in the ground. 
In other words, the Hartford’s insur- 
ance covers the actual expense or in- 
vestment in the crop. This plan will 
be followed in its rain policy. It will 
insure outdoor enterprises or others 
that may be affected by the weather, 
only to the extent of the expense the 
promoters have incurred in preparing 
for the occasion. People go to a cer- 
tain amount of expense both in money 
and labor and their plans may be en- 
tirely frustrated by weather conditions. 
They have a legitimate investment 
therefore to cover. 


FAIRBAIRN GOES TO CANADA 


Becomes Chief Agent of the Firemens 
and Girard with Headquarters 
at Montreal 








A. G. Fairbairn of Chicago, who has 
been connected with the western de- 
partment of the Firemen’s and Girard 
for a number of years, has been ap- 
pointed chief agent of the two com- 
panies in Canada, with headquarters at 
Montreal. Under the Canadian re- 
quirements, American companies are 
required to have a chief agent. The 
Canadian business of the two com- 
panies reports to Manager Neal Bas- 
sett at Chicago. The underwriting 
will be done as at present in Chicago. 
Mr. Fairbairn will give his time to 
the supervision of the agencies. He is 
a native of Canada and therefore will 
be at home among the people of that 
section. 


LIABILITY WHERE TWO 
COMPANIES ISSUE POLICIES 


Question—If a policyholder has fire 
and theft automobile insurance in one 
company and collision in another, 
which company should assume the lia- 
bility for a loss, if there is a collision 
causing the car to turn over, starting a 
fire around the motor and burning two 
holes in the hood, resulting in a dam- 
age of $50? This happened recently to 
a policyholder in our agency. Both 
companies denied liability, the fire 
company claiming that it was a colli- 
Sion, and the other company claiming 
they were not liable, because the policy 
did not protect the assured against fire. 

he car was not damaged other than 
by fire. The liability company finally 
paid the claim. What is the general 
Practice in a case of this kind? 

Answer—Usually adjusters take the 
Position that if there is a collision re- 
sulting in consequential fire damage, 
the assured is covered under the col- 
lision clause of the policy. That is, if 
as a result of a collision, a car is set 
on fire, claim can be properly filed 
against the company which issued the 
collision policy. In the case outlined 
the fire was a direct result of the colli- 
sion. Under the circumstances, the fire 
company was correct in demanding 
that the liability company which issued 

















the collision policy pay the loss. 





Which is the Most Profitable 
Line of Insurance to the Agent? 


There is no question about the insurance business being a 
good vocation. No agent is asking himself, especially in this 
day and age, whether he should continue in it or get into some 
other line. 


But each agent should scrutinize the various lines of insurance 
and determine which are the most profitable to him, which will 
pay him the best. 


What Does Live Stock Insurance Offer? 


1. Big Values that are constantly increasing. 


2. High Rates because the hazards are many 
and great. 


Ge 


A class of owners fully capable of paying the 
rates, needing the insurance and easily inter- 
ested because of the hazards, the need and 
the affection for animals. 


4. A good rate of commission payable every 
year or oftener because live stock insurance 
is written for thirty, sixty and ninety days or 
one year—never for more than one year. 


NATIONAL ASSOCIATION OF LIVE STOCK 
INSURANCE COMPANIES OF AMERICA 


Pythian Building 


Indianapolis :: :: :: Indiana 


MEMBER COMPANIES 


Kaskaskia Live Stock Ins. Co. : Western Live Stock Ins. Co. 
Shelbyville, Illinois Peoria, Illinois 
American Live Stock Insurance Co. 
a "Bathe Ret 
2 Capital Live Stock Insurance Co. 
Nebraska Live Stock Ins. Co. Topeka, Kansas 
Omaha, Nebraska Underwriting Office, Chicago 
Central Live Stock Insurance Co. 
aa Kankakee, Illinois 
Farmers Live Stock Insurance Co. 
Hartford Fire Insurance Co. Des Moines, Iowa 
Live Stock Department Michigan Live Stock Insurance Co. 
Chicago, Illinois Bay City, Michigan 


This is the eighth of a series of advertisements on the subject of Live Stock Insurance published in The National 
Underwriter by the National Association of Live Stock Insurance Companies of America. 
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The most rapid 
Growth ever 
Made by any 
Business is that 
Of the automobile 
Industry. 











































Naturally the 
Most rapid 
Growth of any 
Line of insurance 
Ever recorded 

Is that of 
Automobile 
Insurance. 


That’s one 
Reason why 
The Agent 
Who overlooks 
The line is 
Overlooking 
The best 


Insurance 


Field of 
The day. 


Indiana 

_ Mutual 

_ Automobile 
Insurance 
Company 
La Porte, 
Indiana 


F. C. Brewer, 
Secretary and 


Treasurer 




















MOTOR INSURANCE NEWS 

















STATUS OF GENERAL MOTORS 





No Final Disposition of Insurance Line 
Expected Until President of Cor- 
poration Investigates Situation 





DETROIT, MICH., Aug. 11—It 
was recently stated that the Fireman’s 
Fund was carrying a portion of the 
General Motors risk under a floater 
form. This is not correct. The Fire- 
man’s Fund has not been and is not in- 


' terested in the General Motors Line, 


and has not carried any of the business 
under any kind of a policy. There has 
been a great deal of misinformation cir- 
culated regarding the General Motors 
line and what companies and agencies 
were writing it. It was reported re- 
cently that final disposition of this 
business would be made last week, but 
seemingly this report was unfounded. 
Very few insurance men seem to be 
familiar with the facts in connection 
with the General Motors line. 

Until recently C. J. McQuistion, a 
Detroit local agent, handled the insur- 
ance affairs of the General Motors. He 
recently retired and went to California 
to live. Following this change, the 
General Motors put in charge of their 
insurance department a man who for 
some years had been with the insur- 
ance department of the Ford Motor 
Company. This man is a personal friend 
of Rupert E. Harris, a Detroit local 
agent, and is on very friendly terms 
with some of the principal men with the 
Detroit office of Johnson & Higgins. As 
a result, both Rupert E. Harris and 
Johnson & Higgins have received a 
certain amount of General Motors 
business, as has the Detroit Insurance 
Agency. Some of the business has also 
been given to reciprocals and mutuals. 
It is understood that the man now in 
charge of placing the insurance for the 
General Motors is favorable to both 
mutuals and reciprocals and while at 
the Ford Motor, placed considerable 
business with mutuals and interinsur- 
ance exchanges. The interesting fea- 
ture of the case lies in the fact that 
Mr. Durant, head of the General Motors 
Corporation, has gone on record as 
being absolutely opposed to interin- 
surance exchanges and mutuals and be- 
cause of a previous misunderstanding 
is also understood to be opposed to 
placing any General Motors business 
with Johnson & Higgins. 

Automobile insurance men who have 
talked to the man in charge of the in- 
surance affairs of the General Motors 
say that it is very difficult to get a 
satisfactory interview with him, that he 
assumes a very dictatorial attitude and 
no Detroit insurance men aside from 
those who have already secured busi- 
ness have been able to make any 
progress with him. Those who are 
really familiar with the situation feel 
that no final disposition will be made 
of the General Motors line until Mr. 
Durant himself looks into the situation 
and reaches a decision. There seems 
to be little truth in the rumor that the 
General Motors will organize an insur- 
ance company of its own. 


Using Old Collision Rates 


While the state insurance board of 
Cklahoma has approved the 1920 auto- 
mobile manual covering liability and 
property damage rates, it did not ap- 
prove the collision rates. Therefore, the 
companies are using the 1919 collision 
rates. 


Theft of Tires 


An automobile insurance man said the 
other day that he felt that the time had 
arrived when the companies should not 
cover automobile tires, motor meters or 
tools. He emphasized particularly the 
first two items. He stated that there is 
too much chance for moral hazard in 
connection with tires. He had gone over 





his claims for several months past and 
was impressed with the number of new 
cord tires that were reported stolen. He 
believes that in many cases his company 
has been imposed upon. He feels that 
perhaps the tires stolen in some cases 
were old ones or at least were not cord 
tires. He says it is very easy to unscrew 
a motor meter and go out and sell it for 
$5. Owing to the high theft ratio, it is 
his opinion that insuranee companies 
should not cover theft unless the entire 
car is stolen. 





NEW COMMITTEES WILL MEET 





Situation at Pittsburgh and St. Louis 
to Be Given Immediate 
Consideration 





NEW YORK, Aug. 11—A meeting 
of the newly appointed governing com- 
mittee of the reorganized National 
Automobile Underwriters’ Conference 
is scheduled to be held in this city 
Thursday, while the grievance ommit- 
tee will gather the following day. Per- 
haps the most pressing matter before 
the governing committee is the situa- 
tion at Pittsburgh and St. Louis, in 
both of which centers the conference 
companies are losing not only their 
automobile business but their fire risks 
as well, owing to the unwillingness or 
inability of the local agents to hold 
renewals or get new lines because of 
the recent sharp advance in collision 
charges, and _ the eagerness of non- 
association officers to write at the old 
figures. George G. Bulkley, vice-presi- 
dent of the Springfield Fire & Marine 
and president of the National Confer- 
ence, and Daniel N. Gage, vice-presi- 
dent of the Aetna Casualty, are in 
Pittsburgh at the present time studying 
the situation at close range, and secur- 
ing information which they will lay 
before the joint meeting of the gov- 
erning committee and the grievance 
committee the latter part of the week. 
While conference companies deeply re- 
gret the loss of business at Pittsburgh 
and St. Louis, they are loyally holding 
to their pledges in both centers. ° 

Membership upon the six standing 
committees of the conference has been 
announced by President Bulkley as fol- 
lows: 

Governing—Milton Dargan, John Mar- 
shall, F. C. Buswell, Daniel N. Gage, Wm. 
B. Burpee, F. W. Koecker, T. W. Bailer, 
O, E. Lane, H. R. Chubb, Wm. R. Hedge, 
J. W. Cochran, R. M. Bissell, C. F. Shall- 
cross, J. C. Corbet, F. R. Bigelow, Victor 
Roth, N. S. Bartow, R. N. Hughes, Ralph 
B. Ives, F, B. Kellam. 

Grievance—Whitney Palache, J. Purvi- 
ance Bonsal, Frank Lock, Douglas F. 
Cox, F. W. Day, Wm. Hare, Sheldon Cat- 
lin, C. D. Dunlop and Geo. R. Branson. 

Cooperation—A. G. McIlwaine, Jr., Ed- 
ward Milligan, C. G. Smith, R. M. Bissell, 
H. N. Dickinson, J. B. Levinson and S. Y. 
Tupper. 

Thefts—N. S. Bartow, C. S. Timberlake, 
F. J. Sauter, R. F. Bennett and J. M. 
Harrison. 

Forms—R. N. Colcock, Jr., A. T. Bailey, 
J. C. Harding, Wilfred Kurth, L. R. Bow- 
den, J. F. Van Riper, O. R. Beckwith, 
J. H. McCormick, J. P. Hollyrth, R. E. 
Stronach, J. V. Fothergill, Douglas F. 
Cox, C. A. Bickerstaff, F. J. Sauter and 
S. B. Stoy. 

Rating and statistics—F. B. Kellam, 
R. N. Hughes, L. B. Grossmith, J. D. Vail, 
Thos. A. Kruse, Edmund Ely, Geo. F. 
Kern, C. M. Kampbell, H. P. Whitman, 
J. V. Fothergill, C. S. Timberlake, C. R. 
Pitcher, S. Y. Tupper, C. C. Wright and 
Ralph Rawlings. 

All sections of the country are re- 
ported upon each of the committees and 
by leading men. 





Western Conference Meets 


At the meeting of the executive com- 
mittee of the Western Automobile Under- 
writers Conference last week the new 
rules adopted at the recent New York 
meeting reorganizing the National Au- 
tomobile Conference were approved. 
George W. Law of the Royal presented 
resolutions on the death of R. H. Purcell, 





president of the Western Conference, 
Mr. Law spoke in feeling terms of Mr, 
Purcell and paid a tribute to his life and 
work. Ralph B. Ives of the Aetna wag 
appointed to represent the western con- 
ference on the governing committee, 
Fred G. Sauter of the Boston on the 
forms committee, and Ralph Rawlings of 
the Boston on the rate and statistica] 
committee of the national body. 


Mid-West Is Going Strong 


The Mid-West Automobile of Chero. 
kee, Ia., which was licensed June 1, hag 
$100,000 cash paid up capital and $150,. 
000 authorized. As the stock was sold 
at $125, this gives it $25,000 net sur. 
plus. No organization expense was paid, 
H, R. Furrier is the underwriting man- 
ager, having been connected with the 
Bankers Automobile of Lincoln, Neb, 
David L. Hollub, formerly Iowa state 
agent of the Employers Liability and 
later of Bankers Automobile, is super. 
intendent. It is going strong. 


Work of Detective Bureau 


KANSAS CITY, MO., Aug. 10.—The 
Midwest Automobile Detective Associa. 
tion of Kansas City, which has been 
doing some work for some of the com- 
panies operating in Kansas City, reports 
that since June 15 to Aug. 5 it had in- 
vestigated 23 cars. Eight cars were re- 
covered and they found and recovered 
three cars burned for insurance and 
located several new “plants” for cars, 


Omaha Experience Good 


OMAHA, NEB., Aug. 11—Despite the 
bad record of Omaha for burglaries and 
thefts, the automobile theft situation 
here is fairly satisfactory. 

The Lion Bonding & Surety Company, 
through H. C. Leigh, in charge of the 
casualty division, announces that it has 
lost only twelve cars stolen since it has 
been in business. 

“The federal law making it a federal 
offense to take a stolen car from one 
state to another has done much toward 
modifying the number of automobile 
thefts,” said Mr. Leigh, “and the ma- 
chines stolen and left in Nebraska are 
found, usually, sooner or later.” 








LOSSES OF 
THE WEEK 











Maywood, Ill., Aug. 8.—Fire swept the 
plant of the Martens Brothers Coal & 
Ice Company, causing damage of $50,000, 
and spreading to the Pruzinski House 
Moving Company’s plant adjoining, 
where the damage was $1,000. Automo- 
bile trucks and stores of coal were de- 
stroyed. The fire apparently started in 
an automobile truck. A freight engine’s 
sparks are thought to have ignited gaso- 
line and oil in a truck. 

= * x 


New York, Aug. 2.—Stock, machinery 
and patterns of Massion & Laffite, manu- 
facturing beaded goods, 11 West 30th 
street, insured as follows: 

«+ + $2,000 


Continental ..$5,000 Hanover 
Home N. Y... 4,500 Aetna ....... 2,000 
Globe & Rutg. 2,500 Unit. F’men’s. 2,000 
Nor. Union... 2,500 Union, Lon... 1,500 
L& L. & G.. 4,500 Boston ...... 2,00 


N. B. & M.. 2,000 Stuyvesant . 
New Bruns... 2,500 State Pa. .... 1, 
United States. 2,500 


Louisville, Ky., Aug. 3.—Fire damaged 
Klein Furnishing Goods Company’s store, 
527 West Main street, and building, 529 
West Main Street, occupied by Lynn- 
Kerr Company and Otis-Hidden Com- 
pany. Loss, $158,000. Individual losses 
were: Klein Company, $100,000; Pro- 
gressive Shoe Company’s stock (in Klein 
store), $8,000; Lynn-Kerr Company, $25,- 
000; Otis-Hidden Company, $25,000. 

s * s 


Bethlehem, Pa., Aug. 5.—Fire, believed 
of incendiary origin, destroyed ware- 
house containing building materials at 
Pembroke village, operation of United 
States Housing Corporation. Loss, $20,- 
000. Materials destroyed had been re- 
cently bought by New York dealer. Third 
mysterious fire at same place. 

* * * 

Shelburn, Ind., July 24.—Fire badly 
damaged the overall plant of the A. 
Cater Overall Company, causing 4 he 
estimated at $10,000. The Porter Da 


Bakery and Greenwood Brothers’ general 
store adjoining the overall factory We 
slightly damaged by the fire. 

s co * 


Greensburg, Ky. Aug. 3.—aire de- 











stroyed Greensburg Loose Leaf Ware 
Company’s 500,000 


house plant and 
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pounds of tobacco. Loss, $100,000; par- 
tially insured. 
: = ca 

Kokomo, Ind., Aug. 2.—Approximately 
$1,000,000 of insurance was carried on 
the plants of the Kokomo Steel & Wire 
Company and the Kokomo Lumber Com- 
pany, which were destroyed by fire. It 
jis expected that the loss will be 30 per- 
cent. A blanket policy was carried on 
the stock of the steel and wire company, 
while the insurance on the buildings was 
specific. 

* * * 

North Vernon, Ind., Aug. 6.—The plant 
of the National Pin & Bracket Company 
was destroyed by fire. The loss is esti- 
mated at $50,000, with only $7,500 insur- 
ance. 





* * * 

Granite, Okla., Aug. 5.—The grain ele- 
yator of the Farmers Co-operative Ele- 
yator Company burned, causing a loss 
of $36,000. Partial list of insurance: 

H 5,000 Springfield ..$ 5,000 
Northern ... 10,000 | 4 





East St. Louis, Ill, July 29. 
eaused loss of $10,000 on Cain 
Lumber Company. 


Fire 
Hurley 





* * 

Newark, O., Aug. 6.—Loss on Sicking 
Creamery Company amounted to $8,000. 
Partial list of insurance: 

m Paul.....-. $ 
Globe & Rut. 


Bradford, O., Aug. 3.—A loss estimated 
at $1,000,000 was caused by a fire which 
destroyed a large part of the business 
section of this town. Twenty-three busi- 
ness buildings and ten dwellings were 
burned to the ground. Inadequate water 
supply hindered the work of firemen. 


South Bend, Ind., Aug. 8.—The plant 
and lumber in the yards of the South 
Bend Lumber Company were destroyed 
by fire. The loss was total. Insurance: 
Ind. Lbrms. Mut... tgctgrttt $40,000 


Bloomington, Ill., Aug. 9.—The Herber- 
ling Medicine & Extract Company’s plant 
was destroyed by, fire with a total loss. 


Ft. Wayne, Ind., Aug. 6.—A total loss 
was suffered on the Anthony Hosiery 
Mills, which were destroyed by fire. 


Breoklyn, N. Y. Aug. 4.—Stock and 
machinery (blanket) of Colonial Works, 
Inc, paint factory, 223-37 Norman 
avenue, Aug. 4, insured as folows: 


Com. Union..$25,000 Firemen’s ...$25,000 
Automobile . 15,000 Ins. N. A.... 40,000 
Nat. Lib..... 25,000 Netherlands. 10,000 

Oe 2,500 U. S. ....... 25,000 
Continental.. 48,000 Colonial 25,000 
City N. Y... 20,000 Knicker. ... 12,500 
Paint Trade. 2,000 ‘Concordia - 15,000 


Joplin, Mo., July 30.—Companies inter- 





ested in the loss which occurred at the 
Pure Grain Distilling Company are 
watching closely the results of an in- 
vestigation which is being conducted by 
the Federal authorities into the cause of 
the fire. A warehouse containing a large 
stock of whisky was _ burned to the 
ground. It is rumored here that the 
warehouse was set on fire after the 
whisky has been removed from it in 
order to cover traces of the theft. In- 
surance on stock: 


Niagara ..... $2,500 Glens Falls.. .$2,500 
Automobile .. 2,500 Firemen’s Fd. 2,500 


New York, Aug. 1.—Building of Bronx 
Branch Y. M. A., 161st street and 


Washington avenue, damaged, insured 
as follows: 

Queen ...... $91,345 Home F.&M..$91,345 
N.B. & J . 91,345 Newark .... 91,345 
EE 646630 91,345 Ins. Co, N. A. 91,345 
North. Eng. 91,345 Law U. & R..182,690 
L. & L. -. 91,345 Aetna ...... 182,690 
American 91,345 Agricultural.182,690 
Royal Ex... 91,345 Com’l U..... 365,380 

* . a 


_ Kansas City, Mo., July 23—The build- 

ing of the Pratt-Thompson Company, lo- 

cated at 17th and Main streets, was dam- 

aged by fire with a loss of $10,000. It 

was insured to the extent of $175,000. 
* a * 


Finney, Ind., Aug. 5—Fire of unknown 
origin destroyed a grain elevator at Fin- 
ney, Ind., twelve miles west of Attica. 
The loss is estimated at $22,000. 


* Ox 

Frankfort, Ind., July 24.—Fire on the 
farm of J. M. R. Hendricks, eight miles 
north of Frankfort, destroyed seven 
buildings, including a house, barn and 
seven outbuildings, causing a loss esti- 
mated at more than $25,000. Two auto- 
mobiles, tractors, farming implements, 
new hay, three head of horses and 500 
bushels of newly threshed wheat were 
estroyed by the fire. The fire started 
Tom sparks from a threshing machine 
and it spread so rapidly that it was im- 
Possible to save any, of the buildings. 


Philadelphia, Pa., July 20—Fire dam- 
oped Kopil Kohen’s silk and wool store, 
18 South Fifth St. Loss $5,000. 





A young lawyer arguing an appeal 
ina Gociafnine on simple principles of 
the’ was sarcastically interrupted by 
— judge with, “? trust the learned 
Ounsel will credit the court with know- 
ne the rudiments of law.” “TI beg your 
“part Pardon,” replied the attorney, 
Pte § made that mistake in the lower 
































American 


For 


American 


Reinsurance 


Insurance 










Up until the entrance of the United States into the 
world war the greater part of reinsurance was imported. 








Since then it has been manufactured at home. 


The home production of reinsurance has steadily 
increased and the Globe National takes pride in its in- 


creasing ability to supply the home market with American 
reinsurance. 
























GLOBE NATIONAL FIRE 


Insurance Company 


Reinsurance Exclusively 


Edd. G. Doerfler, Secretary and General Manager 


Cash Capital $1,000,000.00 


Net Surplus $239,300.60 Reserves $425,593.46 


Cash Assets $1,880,881.87 


























































COLUMBIA 


Insurance Co., New Jersey 


—stands today, and every day, with the 
united service of all its departments, its 
reputation, its management, its resources, 
to offer the American Agent an unsur- 
passed opportunity for growth. 





















| FIRE DEPARTMENT MARINE AND AUTOMOBILE 
| Head Office, 100 William St., NEW YORK DEPARTMENTS 

| Western Dept., Insurance Exchange, CHICAGO 27 William Street 

Pacific Dept., 222 Sansome St., SAN FRANCISCO NEW YORK 
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PACIFIC BRANCH OFFICE 
219-221 Sansome Street 
SAN FRANCISCO 





WESTERN BRANCH OFFICE 


Insurance Exchange Bldg. 
CHICAGO 
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WM. B. CLARK, President 





One Hundred and One years of satisfactory 
dealing has developed for this Company its 
splendid reputation and great business 


Losses Paid over . . . $183,000,000 





18 THE NATIONAL UNDERWRITER August 12, 1920 















yO OF PS 8 om te OR Les 


“Ont CoO OT RPO OweaomsTR 




















August 12, 1920 


THE NATIONAL 





UNDERWRITER 








IRE NEWS OF THE STATES 

















OHIO AND WEST VIRGINIA 














PROGRESS ON INSPECTIONS 


Ohio Assignments Two-thirds Com- 
pleted—Good Addresses Made at 
Cedar Point 


Reports made to Charles E. Monroe, 
president of the Ohio Conservation & 
Fire Prevention Association, by the 
district chairmen in Ohio show that the 
Ohio inspection assignments for this 
year are more than two-thirds com- 
pleted. This is considered a good record 
and the officers and inspectors were 
praised by President Monroe as well 
as by James F. Joseph, secretary of 
the Western Advisory Committee of the 
National Board. 

At the meeting of the association at 
Cedar Point, Aaron Jones’ spoke 
‘priefly of his visit to Cincinnati on In- 
dustrial Fire Fighting Field Day. Mr. 
Jones praised the work done at Cin- 
cinnati and said that it deserved the 
cordial encouragement of the Associa- 
tion. The association approved the 
plan for making the president of the 
Greater Cincinnati Safety Club an hon- 
orary member of the Ohio Conservation 
& Fire Prevention Association, should 
this step be agreeable to him. Upon 
suggestion of Ralph E. Richman, editor 
of “Fire Protection,” the association 
voted to become an associate member 
of the International Association of Fire 
Engineers. This action was taken 
after Mr. Richman outlined what that 
organization is now doing and its plans 
for the 1921 meeting at Atlanta. 

H. H. Friedley, state fire marshal of 





Indiana, who gave the principal address, 
made a plea for greater efforts to in- 
troduce fire prevention study in the 
public schools. Mr. Friedley urged the 
members to use the National Board 
school pamphlet in their own commu- 
nities in co-operation with local school 
authorities. 

Severe condemnation of politically 
manipulated fire departments was a fea- 
ture in Mr. Friedley’s address. He stated 
that in too many instances a change in 
city administration seemingly made it 
necessary to have a fire chief of the 
same political faith as the administra- 
tion in order that he might throw water 
in either the orthodox Democratic or 
Republican way as the case may be. In 
consequence the people did not get what 
they paid their taxes for in the way of 
fire department protection. 

Alfred Fleming, director of conserva- 
tion of the National Board, congratu- 
lated the association upon what had 
been accomplished this year and sug- 
gested that the organization consider 
the New York Conservation Association 
plan of presenting the entire subject of 
fire prevention to the public before the 
inspections were made rather than aft- 
erwards. Such a plan resulted in more 
effective follow-up work on the inspec- 
tions, he said. 


Community Should Take Interest 


James F. Joseph urged that the Asso- 
ciation should not visit a city until the 
local community showed real interest in 
the proposed visit, agreeing that the 
local fire chief would reinspect the risks 
visited and send follow-up reports to 
the Association. Likewise they would 
require of the local communities that 
they make plans for organizing a per- 
manent fire prevention committee to 
function after the inspectors had gone. 





He would make it plain to the people 
that the insurance companies would give 
aid to reduce the loss ratio if the local 
community would assist but if the local 
community wanted to harbor incendi- 
aries, to refuse to maintain an efficient 
fire department, to overlook fire inspec- 
tions, they should recognize that the 
insurance companies had to make a rate 
to meet the fire loss and that they were 
the ones who paid the bill. 

Before voting on an invitation to visit 
the city of Lima it was decided to select 
a committee to investigate what co- 
operation could be looked for from citi- 
zens of that community if the Associa- 
tion were to visit it. An inspection for 
Lima has been suggested for October. 





Will Broaden Activities 


The Johnston-Decker Company of To- 
ledo will change its name to the Johns- 
ton-Hardy Company, following the an- 
nouncement that George E. Hardy has 
purchased a half interest in the business. 
Mr. Hardy will still maintain his present 
connection with the Connecticut Mutual 
Life. 

The new company will engage in gen- 
eral insurance business. -Maurice W. 
Johnston is its president, Louis Bartlett, 
vice-president, George E. Hardy, treas- 
urer, and Frank C. Hackett, secretary. 

Mr. Hardy is a prominent citizen of To- 
ledo, and for the last 15 years has much 
time devoted to community interests. He 
is chairman of the local committee on 
canals and waterways and has been very 
active towards promoting Toledo’s part in 
the drive for the Great Lakes-St. Law- 
rence project. 


Unfavorable Report on Huntington 


Engineer Howland has made an un- 
favorable report on Huntington, W. Va. 
after an investigation of the city. He 
finds that while the city has increased 
much in population, its fire-fighting fa- 
cilities have not kept pace. He states 
that the fire protection in general is 


more deficient than it was five years 





ago. Unless action is taken to 
strengthen the fire department he pre- 
dicts that Huntington will be in mighty 
bad shape. 


Million Dollar Fire at Bradford 


BRADFORD, O., Aug. 3.—Fire starting 
in a lumber yard in the heart of the 
city developed into a conflagration that 
reduced many business buildings and 
homes to ashes. The total loss is esti- 
mated at $1,000,000, a large portion of 
which was suffered by John T. Arnold, 
owner of a business block and the lum- 
ber yards in which the fire started. 
There is a report current that the fire 
was of incendiary origin, but since the 
entire section in which the fire started 
was wiped out it is impossible to estab- 
lish any foundation for such a report. 

Local firemen and those from neigh- 
boring towns who were called in labored 
hard to check the flames. Several hours 
after they arrived the water supply gave 
out, making their work all the more 
difficult. The lumber yard in which the 
fire started is situated in the heart of the 
town. Some time ago the company was 
ordered by the local authorities to move 
and was given four months in which 
to relocate. From this central point the 
fire spread to neighboring business 
buildings. One of these buildings, the 
First National Bank, was burned to the 
ground, leaving only the fire proof vault 
standing in the center of the ruins. It 
contained something like $200,000 and 
was carefully guarded by members of 
the American Legion. 

There were 23 buildings burned and 
ten homes destroyed. The buildings that 
burned and the concerns they housed 
are: John T. Arnold Lumber Company’s 
mill and yards; the Arnold block, housing 
the A. P. Lower drug store; A. P. Patty 
general store and Red Men hall; Iddlings 
block, -including the J. C. Ernsman 
bakery; Stahl & Payne clothing house, 
O. L. Boyer general store, Boyer & Grove 
store, Economy boot shop, Kopak meat 
market and the John R. Arnold drug 
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GUARDIAN conrany 
SALT LAKE CITY, UTAH - 


Policyholders’ Surplus, $392,195.22. 
GENERAL REPRESENTATIVES 


Capital, $200,000.00. Assets, $537,135.06. 


STARKWEATHER & SHEPLEY........+++see+eeeeees Boston, Providence, Chicago 
RICKERT, MELLINGER & CO..Lancaster, Pennsylvania, New Jersey, Maryland 
ANDRUS & PALMER........cccccccccccccccess Detroit, Michigan, and Wisconsin 
WH, Te; SEAGER, onc civcescacvescodcsosicocsevescesocceessennge ‘columbia, South Carolina 
Be, DME ces cacebnccaviccccds csccusesdbseconsccnescnsqetaseseSeuye Denver, Colorado 


THE AGENCY COMPANY...... Salt Lake City, Los Angeles and San Francisco 
General Agents for the United States 
FOR AGENCY REPRESENTATION, ADDRESS ANY OF THE ABOVE, OR 


Secretary 











ACTUAL RESULTS FROM 
Scientific Fire Loss Adiustments 


EXPLAINED FULLY IN OUR NEW BOOKLET 


“PROOF OF SERVICE” 


Mailed Free to Fire Insurance Brokers and Agents 


Standard Appraisal Co. 


56 Pine St., New York 


CHICAGO BOSTON 
DETROIT PHILADELPHIA 
TORONTO KANSAS CITY 








ORGANIZED 1854 


The Mechanics “oun of Philadelphia 


JANUARY 1, 1920 


Cash Capital $600,000 Net Surplus, $655,162 
Surplus to Policyholders - - - $1,255,162 


East D t t Western Department 
**D. H. DUNHAM 3, age Office _., NEAL BASSETT, Vice-Pres. & Mgr 
JOHN KAY Vice-Pres. : , 
‘A. H. HASSINGER ‘Sec’y PHILADELPHIA,  w.T. BASSETT, Asst. Mar. 
NEWARK, N. J. PENNA. CHICAGO, ILL. 





ORGANIZED 1855 


FIREMEN’S ‘tomeany OF NEWARK 


Cash Capital $1,250,000 Net Surplus, $2,300,393: 
Surplus to Policyholders - - - $3,550,393 


Eastern Department Western Department 
D. H. DUNHAM, President NEAL BASSETT 
JOHN KAY, Vice-Pres. Vice-Pres. and Mer. 
A. H. HASSINGER, Secretary W. T. BASSETT, Ass’t Mgr. 


NEWARK, NEW JERSEY CHICAGO, ILLINOIS 














DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT - - - “ ee 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr, 




















Park-American Hotel 


KALAMAZOO 
European Plan $2.00 and up 


ERNEST MecLEAN, Manager 


store, First National Bank building, 
postoffice and telephone exchange. 





Plumbers’ Strike Stimulates Business 


CLEVELAND, O., Aug. 10.—Many local 
agents are taking advantage of the 
present plumbers’ strike in this city to 
write strike insurance. The plumbing 
contractors have been pretty well can- 
vassed. There have been some depreda- 
tions in buildings in course of erection 
on part of strikers who have torn out 
or injured the plumbing. Local agents 
have had men going about the city where 
buildings are going up, soliciting the. 
owners for strike insurance. 





Service Division Established 


T. B. Sellers, manager of the Chio 
Inspection Bureau, has told Ohio field 


‘|}men that they are free to advise the 


public of the establishment of a com- 
plete service division in his office which 
will be ready to give rating estimates 
based on the architect’s plans and oc- 
cupancy prospects. This work will be 
in charge of Monroe Shaw, who has been 
connected with the bureau for several 
years both at Columbus and at Cincin- 
nati. This service will be given directly 
to the public without the intervention 
of insurance agents or it may be given 
upon the suggestion of an insurance 
agent. 

The establishment of this definite pub- 
lic service department in Ohio will be 
watched with much interest to see 
whether such demands are made upon 
the service as to necessitate employ- 
ment of more men in the bureau, to see 
whether or not agents made use of the 
service without a clashing of interest 
which may lead to much jealousy and 
complaint, to see whether the public 
when notified of the existence of such 
service in addresses before Chambers of 
Commerce and other organizations is 
ready to take advantage of it. 

The operation of the new service was 
discussed briefly at the meeting of the 
Ohio Fire Prevention and Conservation 
Association and the members were urged 
by John Gray of the North British & 
Mercantile, to make known its existence 
to the public. 





Rent Question Raised 


Here is a query discussed among 
some of the field men at the Cedar 
Point meeting last week on which an 
answer is desired: An owner of real 
estate in a city leases the ground for 
99 years. The man who took over the 
lease in turn leases the ground to an- 
other man who constructs a building 
on it, agreeing to pay $3,000 rent annu- 
ally. The second man has no interest in 
the building. Can this second man get 
insurance to cover loss of rent in event 
of fire and if soe for what period? 





Curtailing Tire Production 


AKRON, O., Aug. 11—All of the big 
rubber companies here are reducing their 
working forces and curtailing produc- 
tion to some extent. There are various 
reports concerning the partial shut-down 
of a number of plants and the best in- 
formation is that altogether the rubber 
factories here have discharged during 
the past two weeks from 15,000 to 25,000 
men. At any rate, several hundred are 
leaving Akron every day because of their 
inability to get jobs. For about the past 
five years all positions in the rubber 
plants in Akron have paid big money. 
Young, inexperienced boys have: been 
able to make from $6 to $10 a day, doing 
the simplest kind of work. It is prin- 
cipally the young men of this type that 
have been let out. 

Officials of the rubber companies in 
Akron say that there is not the same 
demand for tires as existed even a month 
or six weeks ago. Tire dealers in all of 
the large cities advertised sales of stand- 
ard makes last week and apparently 
there is an effort to unload stocks on 
hand. It is quite evident that the auto- 
mobile industry is in a slump, how seri- 
ous, no one knows, but the action of the 
rubber companies in Akron in reducing 
production is merely a reflection of what 
is happening to the automobile business 
itself. All of the rubber factories iin 
Akron are very wealthy, are financed by 
men of almost unlimited resources and 
for this reason the fire companies have 
no concern over the present situation as 
it effects Akron rubber factories. 


Condition of Used Car Market 


Automobile underwriters are begin- 
ning to feel that the condition of the 








second-hand automobile market is seri- 








‘*Special Agency Wanted”’ 


“Live, energetic young man de- 
sires a field connection, with a 
future in Minnesota or Iowa. Tech- 
nical education, twenty-five years old 
and married. Thorough knowledge 
of analytic schedule. Four years 
experience and capable of handling 
all classes of insurance. At present 
employed and can furnish highest 
references.” 

Address 82-X, care of National 
Underwriter. — 








Fire Insurance Engineer 


Dean Schedule expert, graduate Armour 
Institute fire prevention course, wants con- 
nection with insurance company or agency 
or manufacturing corporation. Thoroughly 
trained, best references. Address 83-Y, 
care The National Underwriter. 








Hail Companies—Attention!! 
I wish another company writing 
Hail in Nebraska to round out my 
General Agency for next year. Ad- 
dress 64-F care The National Underwriter. 








FOR SALE—AGENCY 
Old established insurance agency in 
town of 40,000 within 100 miles of Chi- 
cago. Premium income about $100,000. 
All lines. Address 51-S care The 
National Underwriter. 








SUPPLYMAN 


Young man with five years experience 
in supply department desires position 
with larger opportunity. Address 81-W, 
care The National Underwriter. 








WANTED 


Experienced outside man _ for Local 
Agency in large Ohio City. Must have 
knowledge of general insurance. Splendid 
opportunity for right man. Address 67-I, 
care The National Underwriter. 








AGENCY FOR SALE 


Old, well established, thriving agency in 
leading city in middlewest. Standard com- 
panies. Commissions approximately $10,000 
yearly, about equally divided between Fire 
and Casualty, Poor health reason for sell- 
ing. Address 73-O, care The National 
Underwriter. 








FOR SALE 


Old established Local Agency in two leading 
Fire Companies covering 3 counties in South- 
western Nebraska. $9000 in premium renew- 
als now on books. Netted $1500 commission 
from fire business in last three months. 
Would easily net one $2500 a year, besides 
excellent opportunity for working real estate. 
Agency, new Ford, new office desk and new 
Underwood typewriter goes for $1225 cash. 
Address 84Z, care the National Underwriter. 








WANTED --- Competent Man 


to take charge of advertising and 
allied work for large American fire 
insurance office. Duties include: 
placing contracts, copywriting, pre- 
paring, editing and directing print- 
ed matter, supervising mailing list. 
Experience essential, knowledge of 
insurance highly desirable. Apply im 
detail, as to experience, ability, ref- 
erences and salary expected to 8- 
D, care The National Underwriter. 


for 
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Examiner Wanted! 
f bien is an opportunity 


in the Western Department 
office of the Security Insurance 
Company at Rockford, Illinois, 
for an Experienced Examiner — one 
competent of taking charge of a division. 
Apply in writing. All replies confi- 
dential. Address: Security Insurance 
Company, Rockford, Illinois. 











= WANTED: 
’ FOR EXECUTIVE POSITION 


Young man with experience 
; in inter-insurance Office. 
Accounting and underwrit- 
— ing. Excellent opportunity 
4 for right man in large Chi- 
cago office. Address 89-E, 
care The National Underwriter 
- 








“ij WANTED 


Experienced map clerk, one that will qualify 
for assistant examiner in the near future. 





. Commercial Union Assurance Corporation 
, 76 W. Monroe St., Chicago, IIl. 
e 





WANTED 


W) Two experienced assistant examiners or map 
clerks for Western Department of large American 
company. Apply in confidence by letter stating 
age, experience, salary expected and references.) 


e “Address 90-F, care The National Underwriter. 








ENDORSEMENT CLERK 























































2 Young man with some experience wanted 
by large Chicago agency. Good salary. 
Address 87C, care The National Under- 
a writer. 
ave 
adid 
7-1, WANTED 
Experienced examiner. Permanent 
—e position. Future assured for the 
right man. 
: Commercial Union Assurance Corp., 
, in 76 W. Monroe Street, Chicago, Ill. 
Fire BOOK KEEPER WANTED 
= WANTED By Cook County and 
Chicaga local agency of the Queen 
—— Insurance bookkeeper. Good position. 
QUEEN INSURANCE Co. 
1749 Ins. Exch., Chicago 
vading “T own an agency in a town of 1,000 people and 
‘i th write a majority of the business in this locality. 
douth- Would like to make a partnership connection in a 
renew- larger city where there is a chance for a real in- 
nission crease in business byhard work. Best of references 
onths. can be furnished. Address 91-G, Care The 
saiidia National Underwriter. 
estate. 
id new lowa Special Agent Wanted 
cash. Experienced young man with acquaint- 
rwriter. ance in IOWA. Large American Co. 
writing all branches. State age, experi- 
ence, and salary expected. Confidential. 
ss 86-B care the National Underwriter. 
If you have a salaried position 
p and to fill, an ad of this size and sort 
; will bring in review before you 
men qualified for the place. One 
mch, one column wide, one time $3.75. 
list. he 
6 a week is the cost of The 
Cc National Underwriter by 
annual subscription. 


ous enough to warrant a consideration 
of the revision of the insurable limits on 
used cars. The companies are looking 
over their lines on used car dealers. The 
principal danger, it is felt, is to the 
policies covering dealers’ stocks. Com- 
panies are not so much worried about the 
individuals owning older models, but are 
aware of the fact that the second-hand 
car dealer having a large stock on hand, 
now finds it very difficult to dispose of 
his machines. The bottom has dropped 
out of the used car market and many 
dealers have large stocks of all makes. 
It is possible for automobile buyers to 
secure much prompter deliveries of new 
cars than formerly, in addition to which 
many contemplating the purchase of au- 
tomobiles are hoping that the prices of 
new cars will drop and are consequently 
not attracted to used machines. 

Whatever the cause, it is a fact that 
used car dealers are doing practically no 
business now and that nearly all in the 
large cities have big stocks in their gar- 
ages. There is every indication that 
prices for used cars are going to take a 
decided drop and when they do com- 
panies will be holding policies on used 
ears for larger amounts than the. cars 
will bring. This phase of the situation is 
being given serious consideration by au- 
tomobile writing companies at this time. 





Is Globe & Rutgers Licensed? 


There seems to be considerable uncer- 
tainty as to whether or not the Globe & 
Rutgers is at present licensed to do busi- 
ness in Ohio. Former Superintendent 
W. H. Tomlinson, who went out of office | 
Aug. 1, wrote the company advising them 
that their handling of the line of the 
Upson & Walton Co., ship chandlers of 
Cleveland, O., had placed them in viola- 
tion of Ohio’s anti-rebate and anti-dis- 
crimination laws and required satisfac- 
tory explanation with assurance of an 
intention to avoid such violation in the 
future. Letters and telegrams were sent 
to Mr. Tomlinson asking to explain just 
how the law had been violated, but the 
company received no response to its in- 
quiries. On July 29 Mr. Tomlinson noti- 
fied the company that its license was sus- 
pended for 15 days, and on Aug. 1 a new 
superintendent of insurance went into 
office. The company does not know 


cancelled or whether it is now author- 


fact that the suspension limit set by Mr. 
Tomlinson has been passed, 





Ohio Notes 


W. C. Bokerman has purchased the 
Willier Agency at Napoleon, O 

S. Olsen or some other representative 
of the American Appraisal Company of 
Milwaukee will speak before the field 
men of Ohio at their September meeting 
in Columbus. 

George W. Hardy of Toledo has pur- 
chased an interest in the Johnson-Decker 
Agency. Mr. Johnson is leaving the firm 
and it will hereafter be known as the 
Johnson-Hardy Company. 


mitted to the Ohio Field Club at the 
Cedar Point meeting: Walter B. Stoner, 
Aetna farm department; William Drake, 
London Assurance, and H. C. Upham, 
Alliance. 


W. P. Porter, Jr., special agent of the 
Niagara Fire, with headquarters at Cin- 
cinnati, has been ill for several weeks. 
Mr. Porter is suffering from stomach 
trouble and nervousness and has been 
ordered by his physician to take a long 
rest. 


A. C. Meeker, superintendent of agents 
of the Concordia Fire of Milwaukee, was 
in Ohio recently considering possible ap- 
pointments for the Concordia field posi- 
tion which is open in that state. When 
he left Mr. Meeker had reached no de- 
cision, 

John W. Goebel of the Geer-Abbott- 
Goebel Company at Cleveland, has pur- 
chased an interest in the Shotter-Faerber 
Company and the name of the corpora- 
tion is now the Shotter-Faeber-Goebel 
Company. Mr. Goebel was formerly spe- 
cial agent of the Pennsylvania in Ohio. 


Cc. X. Schlaudecker, well-known agent 
of Cleveland, will be one of the 250 mem- 
bers of the Knights of Columbus who 
will take part in the unveiling of the 
statue of Lafayette, a gift of the order 
to the city of Metz, France, Aug. 21 and 
22. He left Cleveland Aug. 5. A recep- 
tion of the Americans by Pope Benedict 
will be one of the principal events of the 
trip. Mr. Schlaudecker will arrive home 
about Sept. 18. 


There are those who do not care to 
keep on the right side of a man who 
carries his money in his left hand pocket. 





The most interesting thing about a 
ballet dancer seems to be her visible 




















means of support. 
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Buckeye National Fire 


. Insurance Co. 
: Surplus to Policyholders . . . . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 





OHIO AND MIGHIGAN AGENTS WANTED! 











EDWARD H. SHERWIN, President WILLIAM WALSH, Secretary 


TWIN CITY FIRE INSURANCE COMPANY 


MINNEAPOLIS, MINNESOTA 
The Company That Aims To Excel In Service 


Fire Tornado Farm Hail Automobile Tractor 











where it stands, why its license has been ' 


ized to do business in Ohio in view of the | 


The following new members were ad- ! 





PIONEER 


Fire Insurance Company 


of America 


29 South LaSalle Street 
CHICAGO 




















The Superior Fire Insurance Co. | 
PITTSBURGH 


Incorporated 1871 


A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 

Why not make room in your agency for a conservatively managed 
medium-sized American Company whose indemnity, treatment of agents and 
assured, will bear inspection for nearly half a century? 


Capital $400,000.00 Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 








KEYSTONE UNDERWRITERS 


DEPARTMENT OF 


The United American Insurance Co. 
The Union Insurance Co. 


The Globe Fire Insurance Co. 
The Western Insurance Co. 


All of Pittsburgh, Pa. 
Combined Capital - $ 900,000. Combined Net Surplus - - - $ 733,329 
Combined Assets-- 3,179,134 Combined Surplus to Policyholders 1,633,329 
HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA, 


Reliable Agents Wanted in IFISH & SCHULKAMP 
ennsylvania, Ohio, Illinois General Agents for Wisconsin 
and Wisconsin.) Madison = Wisconsin 








THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK’ 
AGENTS WANTED IN INDIANA ; 


241-44 LEMCKE ANNEX INDIANAPOLIS, IND. 








‘Capital Fire Insurance Company of Galifornia 


Agents wishing to represent a high class pogressive company, apply to 





Sorrespendence solicited fer Girect limes or re-insurance on mercantiles and special hazards where not represented 
‘Prompt Service Felephone, Cherry 5154 
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National Kiberty 


Insurance Gompany 
of America. 


‘WICORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IN 1650, 
STATEMENT JANUARY 1, 1920 





Cash Capital - $1,000,000.00 
Assets - - - $10,748, 246. 37 Net Sunphes - «© + = «+ $3,109,647.98 
Liabilities, ineleding Capital 7,638,598.39 Surplus to Policy Holders - — 4,109,647.98 


HEAD OFFICE: 709-717 Sixth Avenue, Cor. 41st Street, NEW YORK 








“GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


The Columbian 


NS baie 


430 N. Pennsylvania St., Indianapolis, Ind. 


Surplus to Policyholders _. 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


A. M. WAGNER, Supt. of Agencies 


Jnsurance Co. 


$529,005.00 
344,529.00 








Established 1831. 
CASH CAPITAL, $100,000 


marine covers, and specializing 





Madison Insurance Company 


Charter Perpetual 


A staunch, desirable Indiana — a and 


marine i seer 


A HIGH STANDARD OF SERVICE ALWAYS 
Home Office: 108 North Delaware Street, INDIANAPOLIS, INDIANA 


H. H. WOODSMALL, President 


NET SURPLUS, $146,001.54 
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INDEPENDENT ADJUSTERS 











'LLINOIS MISSOURI IOWA 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 


Well’s Bidg., Quincy. GEORGE C. GILL, Mgr. 





SOUTHERN ILLINOIS, INDIANA AND MISSOURI 
Adjusters for the Companies 
ELLIOTT & SON 
First National Bank Building McLeansboro, Illinois 


rLLINOIS AND EASTERN IOWA 


Western Uilinois Adjustment Bureau 
S. Chery St., Galesbur o? 
a. F. Rs F. R. Hazlett A. Bartlett 
Fire aud Automobile Losses 


ILLINOIS INDIANA 
ELDRIDGE ‘H. SPERRY 
606 & 7 Robeson Bldg., (hampaign, II. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates prompt service 


ILLINOIS—Nerthern and Centra 

Ben. C. Coop ae er i Adjustments 

Central — WA, ILL. Phones 913R and 791 

Adjuster sy or WINDSTORM LOSSES for Companies 
5 years in insurance work 


IND. ILL. KY. 
H. N. ODELL 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 
SASTERN ILLINOIS WESTERN INDIANA 
W. A. McMAHON, Adjuster 
Bire and Tornado joes Experienced. Prompt and 


Service. 
Bleck Buliding Georgetown, Ill. 

















INDIANA-MICHIGAN ADJUSTMENT CO. 
W.P. . Pres American Trust Building 
H. J. Lederer, Vice-Pres. —_ —. 





C. W. Ginz, Secy. & Treas. 
1 germ, 50 eee = 


NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 
SEINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 











General Adjusters. 14 years experience. 
506 Palace Bidg., Minneapolis, Minn. 
MISSOURI KANSAS 


F. W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 


1025 New York Life Bldg. KANSAS CITY, MO. 
Over 30 Years Experience 





KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and — 
OSSES ADJUSTE 
HUTCHINSON _- : » KANSAS 


NEBRASKA WESTERN IOWA 


sat el ~ ADVICE & ADJUSTMENT BUREAU 
H. Attorney and Manager. 





essary. 1418 Fit Ne National Bank Building 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. A. DUNNING co. 


& Adjustments 
Ohio Bldg., seein th Main 50, O. C. 2667 








Phone No. 77 
SOUTHERN INDIANA KENTUCKY 


H. L. MAURY 
ADJUSTER OF LOSSES 
612 Columbia Bldg. Louisville, Ky 


Kansas Oklahoma Eastern Colorade 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 
Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 





WISCONSIN AND MICHIGAN 
Fire Loss Adjustments Wisconsin Northern 
Over 25 years’ experience. 
DAVID LAWSON 
Room 1, Cook Block Oshkosh, Wisconsin 
Local and Long Distance Telephone 786 








SPECIALISTS GATHER THE IN. 
FORMATION THAT APP! IN, 
TENA NATIONAL UNDERWR 
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CENTRAL WESTERN STATES 




















THE CASUALTY REVIEW—A MONTHLY MAGAZINE FOR 
ACCIDENT AND HEALTH MEN 


ACTION ON UNIFORM FORMS 





President Owens Takes Up Violations 
Direct with the Brokers with 
Good Effect 





President A. E. Owens, of the Illi- 
nois State Board is doing some very 
commendable work in ridding the 
state of forms that are not in accord 
with the regular uniform forms. There 
has been complaint through the state 
that eastern brokers, those from St. 
Louis and Chicago were writing IlIli- 
nois property and using forms that 
were different from those authorized by 
the uniform forms committee. Agents 
have complained that they were being 
discriminated against as companies are 
passing forms for these outside brokers 
and yet requiring them to stick to the 
uniform forms. 

The field men have attempted to get 
the corrections made through the local 
agents. The local agents who were. 
countersigning the policies demurred, 
because they felt the brokers would 
take exception to the request and trans- 
fer the account to someone else. Pres- 
ident Owens has therefore decided to 
take up these objections with the 
brokers themselves. He states that he 
finds that when attention is called to 
the practice, he can get action in almost 
all cases. Where non-residents are 
writing business, it is natural that they 
use the forms that are authorized 
locally, which they happen to be 
using and do not think of the uniform 
forms practice in a particular territory. 
President Owens therefore feels that 
time has been lost in taking this matter 
up with the agents, but that the short 
cut is through the brokers themselves. 





Secure New Lines 


DETROIT, MICH., Aug. 11—It is under- 
stood here that the Detroit office of John- 
son & Higgins has just secured the hand- 
ling of the line of the Maxwell Motor 
Company, a $1,500,000 line on the Detroit 
Athletic Club and all of the insurance on 
the branch bank and buildings of the Peo- 
ples State Bank. The Johnson & Higgins 
office in Detroit has been making a heavy 
drive for new business lately. 





Two-Platoon Bill Signed 


Governor Goodrich has signed the two- 
platoon fire department bill passed by 
the recent special session of the Indiana 
legislature. It is understood that there 
is an agreement that its conditions shall 
not apply until July 1, 1921, though there 
is a strong demand on the part of firemen 
in various cities that it be put into effect 
Jan. 1 next. This measure imposes the 
double platoon system on all towns in 
Indiana having a population over 15,000. 
It will mean the addition of 187 officers 
and men to the Indianapolis department 
and an increase of approximately $250,- 
000 annually in maintenance expense. 
The only other bill passed by the special 
session which in any way may be of in- 
terest to insurance business is the “blue 
sky” law which all legitimate enterprises 
welcome. 





Peninsular Fire’s Outing 

The Peninsular Fire of Grand Rapids, 
Mich., held its first annual picnic of 
officers and employes at Highland Park, 
Mich., last week. It proved to be such 
an enjoyable affair that it will be an 
annual feature of the company. The trip 
to the park was made by automobiles. 
The various outdoor sports contests were 
participated in by the home office em- 
ployes. 

The company is making steady pro- 
gress and up to July wrote $165,000 in 
premiums. At the start it had an office 
force of four and now there are 18 per- 
manent home office employes. The com- 
pany is licensed to do business in ten 
states. The company plans in the near 
future to have a handsome new building 
of its own, plans for which are now be- 


JEFFERSONVILLE STRIKE ON 





Firemen Are Still Off Duty and the 
City Will Not Meet the Demands 





Further report has been made on the 
situation at Jeffersonville, Ind., as re- 
gards the strike of firemen. It has been 
disclosed, upon investigation, that the 
demands of the striking firemen will 
not be met, but that five or six new 
men, presumably inexperienced, will 
be employed as soon as they can be 
found. 
of the department consists of the chief, 
assistant chief and two inexperienced 
men, all of whom sleep in the fire sta- 
tion and leave for meals one man at a 
time . 

The men on duty respond to first 
alarms, and if necessary telephone to 
the fire department at the U. S. Quar-. 
termaster’s depot, when one engine com- 
pany is sent to assist them. It has been 
suggested to the Mayor that arrange- 
ments be made to have the depot com- 
pany answer all first alarms during the 
time that his department is incom- 
pleted, but he declined to take up the 
matter with the commanding officer, 
owing to some controversy between 
them. The present force is reported 
as weak numerically and inexperienced, 
but it is hoped that it will be strength- 
ened at an early date. 





Requires Tornado Coverage 


The Peoples Building & Loan Com- 
pany of Cochran, Ind., has recently made 
a new ruling that “hereafter all persons 
who secure loans on buildings must fir- 
nish tornado as well as fire policy. Many 


feature heretofore neglected, and com- 
panies anticipate much additional reve- 
nue in consequence. Just why the build- 
ing and loan companies have overlooked 
this very important provision in the past 
is not understood, as a moment’s reflec- 
tion will show that the loss of a build- 
ing by tornado, where there is only fire 
insurance, leaves nothing to pay off the 
mortgage, except what might be realized 
from the vacant lot, and that doubtless 
would be insufficient. The new rule re- 
quiring both fire and tornado insurance 
works no great hardship to the property 
owner owing to the l@w rates prevailing 
for tornado protection. 





Improvement in Indiana 


Companies are noting with much sat- 
isfaction a decided improvement in Indi- 
ana, as regards rates, forms and clauses, 
and the innovation launched by the In- 
diana Audit Bureau some weeks ago is 
meeting with much favorable comment. 
The local agents are gradually falling 
into line with the criticisms of the Audit 
Bureau and companies realize that 
there is no longer any legitimate chance 
of sidestepping the legal requirements. 
Many large manufacturing plants, cov- 
ered under long printed forms with nu- 
merous permits or clauses, not hereto- 
fore correct, are being received under 
the new regime with the uniform forms 
and provisions, as well as a number of 
proper forms being substituted in con- 
nection with risks not yet expiring. This 
latter contingency is brought about, no 
doubt, where an agent has a portion of 
a line to renew with other policies €x- 
piring later on. Knowing that he must 
use the proper form for the present re- 
newal, in order to make all policies con- 
current, he naturally substitutes the new 
forms on the policies having some 
months to run, making all in harmony 
with current rules. There is still an 
occasional clash of opinions between 
companies, state authorities and agents, 
but the prospect is bright for an early 
ironing out of all wrinkles, with smooth 
running thereafter. 


Retail Business Slumps 


The field men of fire insurance com- 
panies are in an exceptionally advan- 
tageous position to judge as to general 
business conditions at least in their — 
territory. It is the occasion of commen 
at the present time in Indiana, and — 
territory undoubtedly is having @ 
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man for many lines of business are dis- 
appearing from the hotel lobbies and 
those that aré. still making their rounds 
are complaining of the big slump that 
has taken place in the placing of orders 
for goods by retail merchants of all 
kinds. It is claimed that the reason for 
this is the uncertainty of future prices 
and that merehants are not disposed to 
stock up. Field men of the fire com- 
panies state that they find some of the 
men on the road for various industries 
are busier trying to prevent cancella- 
tions of orders that they already have 
than they are in seeking new business. 
The disorganization existing in trans- 
portation and the checking of produc- 
tion due to labor troubles is being felt 
severely at the retail end of business 
and this has an important bearing on 
underwriting problems as stocks are not 
in normal condition nor likely to be for 
some months to come. In quite a num- 
ber of the manufacturing centers of 
Indiana plants are laying off large num- 
bers of men and this is particularly true 
of the automobile and allied industries 
at Indianapolis, several thousand work- 
men having been laid off within the past 
week or ten days. In the opinion of 
field men present conditions warrant the 
closest scrutiny of lines and of features 
of risks which involve moral hazard. 


Rowland Made Chairman 


John D. Rowland of Racine, Wis., has 
been elected chairman of the executive 
committee of the Wisconsin Association 
of Insurance Agents, succeeding Loyal 
Durand, who resigned. James B. Lee- 
dom of Milwaukee has been elected a 
member of the committee. 


Branch Office at Peoria 


The Underwriters Adjusting Company 
announces that on Sept. 1 it will open 
a branch office at 505 Peoria Life Build- 
ing, Peoria, Ill. This office will be in 
charge of Samuel L. Richmond, at pres- 
ent an independent adjuster at Peoria. 
Mr. Richmond has established a reputa- 
tion for careful, thorough work and the 
new office will undoubtedly be success- 
ful under his charge. 

The establishment of this office will 
enable the Underwriters Adjusting Com- 
pany to give prompt service on losses 
in Central Illinois. 


Writing Strike Business 
Local agents in Detroit have taken 
advantage of the plumbers’ strike in 
that city to write considerable strike 
insurance. There is considerable build- 
ing going on in Detroit and these risks 
are the ones the strikers are after. 


Indiana Notes 


W. P. Ray, who was recently appointed 
manager of the companies in the general 
agency of Eliel & Loeb Company, has as- 
sumed his new duties. Mr. Ray has his 
offices in the Fidelity Trust building in 
the same rooms that H. C. Upham occu- 
pied when manager of the companies. 
Having been a field man in Indiana a 
few years ago, Mr. Ray is being wel- 
comed by old acquaintances. 


A. J. Hueber & Co., a local insurance 
firm of Indianapolis, has purchased the 
property at 144 and 146 North Delaware 
street and will have the one-story build- 
ing on the lot remodeled for’ a modern 
agency office. The consideration was 
$45,000. A. J. Hueber was for many 
years connected with the Gregory & Ap- 
pel agency and is regarded locally as one 
. the best posted insurance men of the 
city. 

Judge Blair of the Shelbyville County 
Circuit ef Shelbyville, Ind., has refused 
to grant a new trial to the Columbian 
of Indiana in the case in which L. S. 
MacEnaney was given judgment of $1,000 
and costs last May in his suit against the 
company for breach of contract. Judg- 
ment will now have to be paid unless 
the company appeals to the supreme 
court. Frank West, associate counsel 
of Guilford A. Deitch, handled the ease 
for Mr. MacEnaney. 


0. E. Green, special agent of the Provi- 
dence-Washington for Indiana, and W. P. 
Benton, state agent of the Sun, who 
have had their offices together for the 
past twelve years at 410 American Cen- 
tral Life building in Indianapolis, have 
been forced to dissolve the pleasant re- 
lationship. Mr. Green has moved to 905 
Lemcke building and “Colonel” Benton 
will maintain his office at his apartments 
in the Blacherne, which is just outside 
the business district. 


Charles S. Stone, senior member of the 
Stone, Stafford & Stone general agency 
at Indianapolis, accompanied by Robert 
G. McCullough, Indiana state agent of 
the Fireman’s Fund, recently went by 
Se noble from Indianapolis to Boston. 

t. McCullough has returned to Indian- 
apolis and reports that the trip was de- 


Stone will remain in New England dur- 
ing the remainder of the summer. 


Illinois Notes 


Edward E. Miller of the local agency 
of Bowman & Miller of East St. Louis, 
Ill., is republican candidate for state 
a The primaries will be held 
Sept. . 


R. W. Tapper, special agent for Stark- 
weather & Shepley, with headquarters 
in Chicago, will go east this week to 
spend a few weeks at the home office in 
Providence, R. I 


F. G. Cargill, state agent for the Com- 
monwealth and the Mercantile in Illinois, 
will leave Chicago shortly for a two 
weeks’ vacation trip. He has planned an 
extensive lake trip, terminating at Mack- 
inac Island, where he will spend a week. 


The Illinois Firemen’s Association will 
open the festivities at the state fair at 
Springfield, Ill, with a tournament in 
which 20 teams will participate. The 
events will be held on Aug. 19-21. Wal- 
ter Price of Champaign is president of 
the association and Simon Kellermen of 
Edwardsville is chairman of the tourna- 
ment committee. 


Frank A. Cobleigh of Canton, Ill., an- 
nounces that he has taken in J. L. Hart- 
ley, also of Canton, as a partner in his 
agency. The name of the firm has been 
changed to the Cobleigh-Hartley Agency. 
Mr. Hartley became affiliated with the 
Cobleigh agency 23 years ago as office 
boy. He has successfully occupied vari- 
ous positions with the firm. 





Michigan Notes 


Harry den Bleyker of den Bleyker & 
Olmsted, Kalamazoo, Mich., was killed in 
an automobile accident at Albion, N. Y. 
Mr. den Bleyker had been spending con- 
siderable time in the east on business and 
was motoring to Buffalo. The car 
skidded on a curb and beth he and Mrs. 
den Bleyker were killed instantly. His 
8-year-old son suffered minor injuries. 
The firm of den Bleyker & Olmsted is 
continuing for the present under the su- 
pervision of Mr. Olmsted. 
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TOKIO 


Marine and Fire 
Insurance Company, Limited 


United States Fire Branch 
J. A. KELSEY, General Agent 
80 Maiden Lane, New York 





H. W. MURRAY, Supt. of Agencies 19 So. La Salle St., Chicago 














ARIZONA 
a ae 
FIRE INSURANCE COMPANY 
PHOENIX, ARIZONA ILLINOIS—OHIO—INDIANA 
<atiadel WISCONSIN — MICHIGAN 
CAPITAL 
CHAS. P. HALL 
$200,000.00 SPECIAL AGENT 
EDGAR M. DAVIS 2019 INSURANCE EXCHANGE 
VICE-PRESIDENT AND oes CHICAGO 
GENERAL MANAGER 
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LOCK HORNS ON FARM RATES 


Companies and the Wisconsin Depart- 
ment Disagree on Number of 
Points as to Charges 


The farm writing companies and the 
Wisconsin department are still in a 
deadlock over the proposed _ rate 
changes in that state with reference to 
farm rates. Most of the controversy 
is over tornado rates. Several changes 
have been suggested by the Wisconsin 
department, which are drawing protests 
on part of the companies. 
have consented to a decrease in the 
rates on a farm warehouse, where it is 
more of a commercial risk, than a farm 
rate. The Wisconsin department wants 
a lower rate on silos. It objects to the 
charge for tenant’s property and it 
wants the same rate on full blooded 
live stock as on regular commercial 
stock. It also objects to the extra 
charge on tobacco barns. The farm 
companies had a meeting in Chicago 
last week to go over the subject. The 
Wisconsin: department holds that the 
same term rule used in ordinary busi- 
ness should be applied to farm business. 


Dakota Field Men Scarce 


MINNEAPCLIS, MINN., Aug. 11—Com- 
pany officials who have visited the north- 
west recently all express surprise at the 
difficulty there seems to be in getting 
field men for positions in the Dakotas. 
There is no shortage of special agency 
talent so far as Minnesota is concerned, 
but when a vacancy occurs in either 
North or South Dakota, managers find it 
no easy task to persuade young men to 
take permanent field posts in those 
states. Most of the men who are willing 
to travel in the Dakotas want to have 
it understood that they are going to re- 
main in the territory for only a couple of 
years and then go to some other more 
important state. This is just what com- 
pany men do not want. They are looking 
for men who are willing to take a field 
position in the Dakotas with an idea of 
staying in the territory and becoming a 
part of it. During the last year or so 
it has become increasingly difficult to 
discover men of the right caliber for field 





lightful and free from mishaps. Mr. 





“A Staunch and Reliable American Company” 
ap ae D. M. FERRY, JR., President 
- E. J. BOOTH, Vice-President 
SCHULTE 












2 E. P. WEBB 
“ae Asst. Secretary 


“39 Years of Honorable Indemnity” 


——_ 
CASH CAPITAL, $400,000.00 
Assets, $2,159,738 Surplus to Policyholders, $864,110 Losses paid over $9,934,388 
WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 








Companies | 


HAWKEYE SECURITIES FIRE 


INSURANCE Co. 
Inc. 1918 


FIRE, TORNADO, HAIL 


AND 


AUTOMOBILE 


Applicants for agencies address 
Home Office, Masonic Temple, Des Moines, Iowa 

















ELMER F. BAGLEY & CO. 


ESTABLISHED 1895 
GENERAL AGENTS AND MANAGERS 


INSURANCE, INVESTMENTS 
TOPEKA, KANSAS McPHERSON, KANSAS 








THE INTER-STATE FIRE INSURANCE C@.. 


CAPITAL, $259,150 ASSETS, $643,392 
SURPLUS TO POLICYHOLDERS, $322,523 


110 FORT STREET, WEST, DETROIT, MICHIGADB : 








Aggressive Representation Solicited 


Martini-Roberts Company 


FIRE, TORNADO, AUTOMOBILE, HAIL and CASUALTY LINES 
TF randeis Theatre Bldg., Omaha, Neb. Insurance Exchange, Chicago, Hl, 
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North American Fire 


Insurance Company 


401-404 CROCKER BUILDING 
DES MOINES, IOWA 


Assets, $796,357.76 
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Lines Written: 
Fire 
Tornado 
Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
W. G. HODGE, Asst. Sec’y 











The Great American is Ohio’s 
Largest and Strongest Automobile 
Insurance Company. 


Why? There’s a reason—ask any 
one of the company’s 400 loyal 
agents in the state or any one of 
its thousands of policy holders. 


RS Full coverage automobile insurance 


ae et at reduced rates. 
eM 


Full legal reserve back of every 
policy. 
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MANSFIELD,OHIO. 
More than 60,000 preperty owners 
cooperate through the Northwestern 
Mutual Fire Association to insure 


STRENGTH sive 


the fire waste. To date they have received over $3,000,000 in losses paid; and 
an even larger amount in dividends and savings, while the Company has re- 
sources of over $1,000,000. Associated with the Northwestern Mutual are 20 


other strong mutual Insurance 
ae Northwestern Mutual 
Fire Association 


Main Offices: Central Building, Seattle 


FP. J. MARTIN, Pres. 
H. K. DENT, Vice-Pres. 
L 


M.D.L. RHODES, Sec'y. 
cs 











Agents Writing HAIL Insurance 


Our territory for the Globe and Rutgers Fire Insurance Co. of New York 

(assets $33,687,274), and the Camden Fire Insurance Association of 

New Jersey (assets $6,075,176), comprises the following states entirely: 
Kansas, Nebraska, Colorado, Wyoming, South Dakota, Iowa. 

We offer wide-awake, up-to-the-minute service to agents writing hail 
insurance. 
REYNOLDS-MORRISON-RATHBURN CO. 

Brandeis Theatre Bldg., OMAHA, NEB. 512 Main St., FREMONT, NEB. 


We also write Fire, Tornado, Automobile, Riot and Civil Commotion and 
nland Marine Insurance. 











HOTEL: FONTENELLE 
OMAHA, NEB. 
A. W. NOLET 


Manager 





330 ROOMS—330 BATHS 














willing to regard the territory as per- 
manently theirs. 


Will Open Duluth Office 


In order to give prompter service on 
losses in northern Minnesota and north- 
ern Wisconsin, the Underwriters Adjust- 
ing Company will on Sept. 1 open a 
branch office in the Lyceum building, 
Duluth, Minn. This office will be in 
charge of Adjuster C. C. Carley, who will 
operate under the direction of Manager 
Walter H. Cobban of the company’s 
northwestern department at Minneapolis. 
Mr. Carley is now connected with the 
Minneapolis office. 





Loss at Wolsey, S. D. 


Wolsey, S. D., suffered a $50,000 loss 
by fire August 5, only partly covered by 
insurance. Fire starting in the hotel 
destroyed that building and contents and 
spread through adjoining frame struc- 
tures until stopped by a cement block 
building at the opposite end of the block, 
burning some seven buildings in all. A 
new standpipe and pumping plant are 
about half completed. Huron and Wes- 
sington departments sent apparatus but 
lack of water pressure made it impossi- 
ble to give much assistance. 


Sexton Will Probated 


MINNEAPOLIS, MINN., Aug. 10.—The 
will of Charles W. Sexton, prominent 
Minneapolis local agent, who died last 
week, has been filed for probate. It 
contained a provision that the associates 
in the company of which he was pres- 
ident shall be allowed to purchase his 
stock. His entire estate, the exact 
amount of which will be determined by 
an appraisal, goes to the widow. 


Waukesha Improvement Recommended 


Waukesha, Wis., is contemplating a 
bond issue for $25,000 to install a fire 
alarm system and buy another piece of 
fire-fighting apparatus. Frank R. Dan- 
iel, chief engineer of the Wisconsin 
Inspection Bureau, informed the city 
council that their fire protection system 
required other things more than the 
alarm system, and that the alarm sys- 
tem alone would not lower the insurance 
rates. He outlined the needs as more 
apparatus, more paid men, some im- 
provement in mains, and more wells and 
assurance of a steadier supply of water. 

Mr. Daniel has submitted a plan for 
keeping Waukesha in its present class 
(4%) and also for having the rating 
changed to Class 3%, which would 
lower the rates about 6 to 7 per cent. 
He recommended that the water supply 
be increased to 4,000,000 gallons per 
diem; the replacement of certain stip- 
ulated unreliable pipe; hydrants to be 
installed so that no building will be 
more than 300 feet from such connec- 
tions; the appointment of a superintend- 
ent of the water department for an in- 
definite term, with removal only for 
cause. 

With reference to the fire department 
Mr. Daniel recommends the purchase of 
an automobile service ladder truck, and 
a 500-gallon-per-minute pumping en- 


gine; six additional full paid firemen, 
and gradually increasing the force to 
14; provision for eight to ten call men 
to respond to second alarms; arranging 
for a practice drill with apparatus at 
least twice a month. It was also ree- 


;} ommended that a duplicate source of 


energy for driving water pumps be pro- 
vided, so there would be no possibility 
of loss of power in case of conflagration, 
which might be possible under the pres- 
ent arrangement. 


Insist on Tornado Insurance 


At the recent annual convention of 
the Wisconsin League of Building and 
Loan Association, John J. Maher, man- 
ager of one of the largest societies in 
Milwaukee, spoke on the importance of 
the lien law and other measures taken 
up by the legislative committee at the 
1919 session. As the result of this dis- 
cussion the convention adopted a resolu- 
tion that all building and loan assogj- 
ations in Wisconsin be required to carry 
windstorm and tornado protection upon 
the properties upon which associations 
make loans. 





Wisconsin Notes 


Cc. F. Klein, senior member of the firm 
of Klein & Son, La Crosse, Wis., died last 
week. 

Cc. L. Easton, Wisconsin special agent 
of the Northern Assurance, has removed 
his office from Milwaukee to the Algoma 
Block, Oshkosh, Wis. 

Green Bay, Wis., is making good prog- 
ress in motorizing its fire department 
and making other improvements recom- 
mended by the Wisconsin Inspection Bu- 
reau in order that the city may enter 
Class 3. 

The Milwaukee Fire Insurance Patroj 
report of activities for July shows 131 
alarms in Milwaukee during the month, 
and response to 89 alarms by the three 
patrol stations, which covered 21514 miles 
and were in service a total of 50% hours. 

The Retail Hardware Mutuals with 
headquarters at Stevens Point, Wis., have 
increased their staff by engaging W. R. 
Johnson of Milwaukee in the rate depart- 
ment, and Arthur C. Liddy, fermerly of 
Seattle, Wash., in the statistical depart- 
ment. 





Minnesota Notes 


Field men of the St. Paul are holding 
conferences at the home office during 
August. The company calls in a group 
of eight or ten men at a time instead of 
having the entire field force in for a gen- 
eral conference. 

The Albert C. Stocker Company of Min- 
neapolis has been appointed sole agent 
for the Marquette National in that city. 
The Stocker agency is known as one of 
the most aggressive organizations in the 
Twin City territory. 

At a special election at Adelia, Minn, 
a proposal to bond the city for $10,000 
to improve the waterworks was defeated. 
Notice has been given that unless the 
system is improved, insurance rates are 
likely to be increased. 


Cc. I. Buxton was elected president of 
the National Implement Mutual Fire In- 
surance Company at the annual meeting 
of that organization at Owatonna, Minn. 
The company’s business is confined to 
implement and hardware risks. It has 
~~ nearly $10,000,000 of insurance in 
orce. 

















IN THE MISSOURI VALLEY 








CAUSE OF LOSS IS BAFFLING 





Sioux City Case Causes a Dispute As to 
the Origin of Damage to 
Dwelling 





Sioux City, Ia., is probably slated for 
insurance argument involving damage 
by explosion, as the result of the 
serious joss to the John Lang home 
when furnace, water heater, floors and 
other portions of the house were dis- 
rupted recently. If the damage was 
due to lightning and this fact can be 
substantiated, Mr. Lang can recover 
under his fire policy. If, on the other 
hand, the loss was occasioned, as some 
city officials have declared, by the ex- 
plosion of the water heater, then in the 
absence of explosion insurance, the 
claimant will be “out of luck.” The 
stage could not have been better set to 
carry out the theory of lightning dam- 
age, because the explosion occurred in 





the midst of a sudden, local and brief 


thunder storm. Nearly everyone was 
surprised when the first peal of thunder 
was heard, the storm came on so ab- 
ruptly. The electric current went off 
entirely once and was dimmed a sec- 
ond time during the uproar of the ele- 
ments. It was in the midst of this 
that the Lang home was rent asunder 
and several thousand dollars of dam- 
age done. Anti-lightning theorists say 
there were no fuses burned out and no 
sign of burning. Furthermore, the 
water heater, attached to the soft 
water plumbing burst and the top of 
the heavy sheet iron vessel is said to 
have been blown into the back yard, 
Engineers posted on the power 0 
steam and with records of water heat- 
ers rupturing, hold to the idea that the 
gas burner was left going too long 
under the heater and the havoc re 
sulted. 





Missouri Loss Ratio Steady 
So far this year the loss ratio in Mis- 





souri is about equal to the 1919 figure 
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Insurance Co. 
CELINA, OHIO 


The 


NATIONAL 


THE LARGEST EXCLUSIVELY AUTOMOBILE 
MUTUAL IN OHIO 





MUTUAL 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 








E. J. BROOKHART, 


Secretary 


Over thirty-one million automobile fire and theft 
insurance in force. 


Live Agents Wanted in Ohio and Indiana 


OHIO UNDERWRITERS MUTUAL 
FIRE INSURANCE CO. 


Van Wert, Ohio 
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FORT WORTH 


Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 


TEXAS 


Cc. A. L. PURMORT 
President 


EASTERN DEPT. 


114 N. Broad St. 
Philadelphia 





Continuous Record of Progress 
By A Sturdy Young Mutual Company 
Under Experienced Management 


Now licensed in Ohio, Pennsylvania, Indiana, Illinois. 


HOME OFFICE 
Central Bldg. 
Van Wert, Ohio 


“™— 


Cash Assets Cash Surplus 
$ 5,966.38 1,441.33 
10,856.59 5,117.86 
26,505.15 11,749.17 
40,968.02 20,512.81 
63,957.92 33,173.62 
104,298.50 46,153.19 
137,925.48 77,880.60 


C. M. PURMORT 
Secretary 
a DEPARTMENT 


o. La Salle St. 
Chicago, Illinois 








TEXAS—Burt & Stebbins, Houston’ 


805-806 Pioneer Bidg. 


Write Hail and Cyclone Insurance 


Highest Commission Paid 


23 YEARS SUCCESSFUL BUSINESS—ALL LOSSES PAID IN FULL 


For Agencies Address As Follows 


COLORADO—E. J. Vieno, P. O. Box 1255, Denver 
Minnesota, Wisconsin, Illinois, lowa, So. Dakota, Wyoming, Nebraska, Idaho 


ST. PAUL MUTUAL HAIL & CYCLONE INSURANCE CO. 


ST. PALL., MENESOEA Write for Particulars 


Automobile Insurance at Cost 


THE MERCHANTS’ & MANUFACTURERS’ MUTUAL INSURANCE CO. 
OF MANSFIELD, OHIO 


Net Cash Surplus Over $100,000 
Wide Awake Agents Wanted In 
OHIO, ILLINOIS, MICHIGAN AND PENNSYLVANIA 


Also Writing General Fire 
Paying 25% Dividends to Policyholders 


G. W. DEYARMON, Sec’y 
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TOTAL ASSETS 
A. C. CUMMINS, President 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 


BUSINESS CONFINED TO OHIO 





$2,486,445.48 
R. SMITH, Secretary 





PROOFS OF LOSS 


Numbers 1031, popular short form, and 1003, popular long form 


THE NATIONAL UNDERWRITER 
1362 INSURANCE EXCHANGE, CHICAGO 








HENRY WENTZ, President 


The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


The only Ohio Company Specializing on Plate Gless Insurance. Not an Experiment. 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 


L. A. DENNIS, Sec. and Gen’l Agent 








WICHITA, KANSAS 


the kind of automobile insurance we write. 
That’s one reason we write it the way we do. 


THE AUTO OWNER WANTS 
THE AGENT WANTS THE SAME KIND 


That’s another reason; 


Mid-West Insurance Company 


J. B. HENDERSON, Secretary 








LOST POLICY 
CERTIFICATES 
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KNOX MUTUAL- INSURANCE CO. 


Incorporated 1838 MT. VERNON, OHIO 
SURPLUS OVER $200,600.00 
Business Confined to Ohio 
B. M. ALLEN, President 








H. S. JENNINGS, Secretary ; 
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The Mansfield Mutual 


ire Insurance Co. . 
MANSFIELD, OHIO 


An Agency Company Incorporated 1873 
Cash Assets 


Liabilities Be a 8 Sg s6i,37093 ©” 
Surplus - - 057.60 427.93 
Contingent Assets - 45) - 00, 


330,439.35 


~ $10,090,350.00 
otal Losses Pid’ Sar a 703,212.03 
otal aia, to = Holders 606,663.69 














Nearly Fifty Yo of success under 
NCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $344,207.54 SALEM, OHIO Net Cash Surplus $250,358.96 
Losses Paid Since Organization, $1,290,498.45 
J. R. VERNON, President 


same management 


J. AMBLER, Secretary 


Dayton Mutual Fire 


Insurance Co., PAYTON 


B. C COLEMAN, Secy. 


Conservative and Careful 
Management 


AGENTS WANTED 
Address Home Office 

















AUTOMOBILE INSURANCE ASSOCIATION OF AMERICA 


Incorporated 
MINNEAPOLIS, MINNESOTA 
Minnesota’s largest Automobile Mutual writing full floater, Fire, 
Lightning, Tornado, Transportation, Windstorm, Theft, Property 
Damage and Collision. We specialize on term coverage and 
dealers’ insurance. Attractive rates and agency proposition. We 


want live agents in every town in Minnesota. 
A. J. Schunk, Supt. of Agents. 














minded favorably of you twelve times a 





year? You can do it at small cost by 


‘Would you like to have your client re- | sending him FIRE PROTECTION. 


Cincinnati, Chio. 


Write 
to Fire a Duttenhofer Building, 





Farmers Alliance 
Insurance Company 


of Kansas 
McPHERSON, KANS. Organized 1887 
Resourcesin Cash and Contingent Assets, $610,000.00 
Surplus, $225,000.00 Strictly Mutual 


WANTED—First class Adjuster; also 
Assistant Manager. Agents wanted in 
unoccupied territory. 


I.F. TALBOTT, Pres. C.F. MINGENBACK, Secy. 
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CHARTERED A. D., 1794 


ge COMPANK, 
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308-310 WALNUT ST., PHILADELPHIA, PA. 
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GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres, 
H. W. STEPHENSON, Vice-Pres 


JOHN J. P. RODGERS, Sec'y and Treas 
SAM’L P. RODGERS, Asst. Sec’y 


CASH CAPITAL $1,000,000 
TOTAL ASSETS SURPLUS eee anes 


$4,744,820.88 »651,117.74 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED. 
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Twenty-First Annual Statement 


NORTHWESTERN 


FIRE AND MARINE INSURANCE COMPANY 
MINNEAPOLIS, MINNESOTA 


January Ist, 1920 


Assets - - ~ - $2,081,672.23 
Liabilities - - ~ - 1,378,812.31 
Cash Capital ~ = - 400,000.00 
Net Surplus - - - - 301,198.24 
Surplus to Policyholders - - 701,198.24 


Fire, Lightning, Tornado, Hail and Automobile Insurance 


OFFICERS 
C. T. JAFFRAY, President ISAAC HAZLETT, Vice-President 
JOHN H. GRIFFIN, Vice-President and Secretary WM. COLLINS, Treasurer and Assistant Secretary 


E. C. WARNER, Vice-President H. J. GIBSON, Assistant Secretary 











AUTOMOTIVE 


Insurance Company 
Cash Capital $100,000.00 
Home Office 
Mason City, Iowa 
Offers an attractive agency contract to IOWA and SOUTH DAKOTA 


AGENTS. _ Insures Motor vehicles against the hazards of FIRE, THEFT, 
TRANSPORTATION, TORNADO and WINDSTORM 


E. H. WARNER, Secretary-Manager 
STANLEY K. WILLIAMS, Agency Supervisor J.H. BUNTEN, Special Agent 











Iowa National Fire Ins. Co. 


Des Moines 


FIRE—LIGHTNING—TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company For IOWA Business 
IOWA Agents Wanted 
JOHN L. BLEAKLY, President 


FRANK. L. MINER, Vice-President C. M. SPENCER, Secretary 
C. S. VANCE, Second Vice-President FRANK P. FLYNN, Treasurer 
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F. R. Ormsby, Pres. G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy* 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Surplus to Policyholders $444,650 





Capital $300,000 





An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 





50 per cent. There is, of course, a large 
increase in premium receipts, but the 
losses are keeping pace. Underwriters 
claim that what used to be considered 
small losses, “roof fires’ on dwellings 
and the like, now run up to a large fig- 
ure. In every case of these roof fires, 
where formerly repairs could be made 
for a very small charge, now this charge 
runs pretty high, due to the high prices 
of material, etc. When the total of 
these losses is counted it is found that 
they are running up into large figures. 
Public buildings still continue to give 
the companies trouble in Missouri. It 
is claimed that in most cases not enough 
insurance to value is carried on these 
buildings and even though the loss is 
not total it usually means that the com- 
panies must pay the full amount of their 
policy because of the increased cost of 
material. 


Tornado Business in Missouri 


KANSAS CITY, MO., Aug. 10.—The 
tornado business in Missouri is develop- 
ing into a real business. In 1919 all 
companies writing this class in Missouri 
received premiums totaling $1,500,000. 
This year’s premiums will be much in 
excess of this amount. While there 
have been no real tornadoes in Missouri 
lately there have been a number of wind 
damages which has resulted in many 
claims on the companies. Due to the 
increased cost of replacing material 
these days the companies are paying 
much larger amounts than heretofore 
but even in the face of this it looks like 
1920 will prove profitable to the com- 
panies. Unless some real tornado occurs 
underwriters feel that the loss ratio 
for the past few years will be equaled 
in 1920. 


National American Figures 


The National American Fire of Omaha 
in its semi-annual statement shows 
assets $1,236,861, premium reserve $92,- 
592, capital $825,036, net surplus $305,626. 
The North American has subscribed cap- 
ital and surplus amounting to $300,289 
each, which are not paid up, but se- 
cured by notes. The company plans to 
enter Iowa about Sept. 1, and is now 
looking over the field for a special agent 
to travel in that state. The company is 
meeting with great success. 


Campbell With Jones Agency 


Wayland Campbell, who recently re- 
signed as assistant manager of the Kan- 
sas Inspection Bureau after nearly 20 
years’ service, will shortly become con- 
nected with the agency of R. B. Jones & 
Sons at Kansas City, the firm’s engineer. 
His brother Howard was recently pro- 
moted from that position to the man- 
agement of the fire insurance depart- 
ment of the firm. 

Mr. Campbell’s successor in the Kan- 
sas Inspection Bureau will be Herbert 
Blinn. 


Plan Casualty Luncheons 


KANSAS CITY. MO., Aug. 10.—Under 
the direction of Frank Furgason, presi- 
dent of the Fire Insurance Underwriters’ 
Association of Kansas City, plans are 
being formulated to have the casualty 
insurance men of this city meet once a 
month at luncheon for an informal dis- 
cussion of subjects pertaining to the 
casualty end of the business. 


Big Crops in Nebraska 


OMAHA, NEB. Aug. 10.—Special 
agents who traveled over Nebraska say 
that the crops in the state are very 
heavy. Corn is particularly good. If 
trost keeps away until the corn matures 
properly, Nebraska will certainly have 
a prosperous crop. Already farm writing 
companies are getting hundreds of de- 
mands for short time grain certificates 
to cover wheat and the earlier grains. 
If the crops can be moved Nebraska will 
have plenty of money. The great trou- 
ble will be transportation. 


Hail Business in Nebraska 


The hail writing companies are very 
much disappointed as to the outcome of 
the season in Nebraska, the premiums 
not reaching anyways near what they 
did last year. A lot of farmers went to 
the state hail fund because they do not 
have to pay for the insurance until the 
tax returns come around. Then the 
banks refused to finance the farmers 
and this had considerable to do with it. 


entering the field cut down the individ- 


Of course the number of new companies 


Altogether the 


hail season in Nebraska has been quite 
disappointing. 


No Change in Farmers 


The Farmers of Cedar Rapids wil} 
continue its business without interrup. 
tion following the death of President BR, 
H. Smith. There have been’ some 
rumors afloat te the effect that it wil 
retire. There is absolutely no founda. 
tion for this report. C. N. Jenkins, sec. 
retary, is the underwriter in charge ang 
will be in active charge of the company, 
Some prominent business man will likely 
be chosen president. 





Took 2 Cents to Nominate Travis 


TOPEKA, KAN., Aug. 10.—The pri- 
mary campaign expenses of Frank |, 
Travis, successful Republican candidate 
for renomination as state superintendent 
of insurance, was two cents in addition 
to his filing fee, according to his sworn 
statement filed with the secretary of 


state. The statement says: 
“Filing expense, $30; postage, two 
cents.” 


Koch Company Made State Agent 


Harry A. Koch Company of Omaha, 
Neb., has been appointed state agent of 
the Abeille Fire. The Koch agency does 
a big business in Omaha, and operates a 
very successful bond department. 





Insurance Building’ for Des Moines 


DES MOINES, IA., Aug. 10.—Des 
Moines’ Insurance Exchange, which hag 
been a dream for several years, is 
about to become a reality. George B, 
Peak, president of the Central Life As. 
surance of Des Moines, has purchased a 
lot at Fifth and Grand upon which he 
will erect a ten-story structure to cost 
$500,000. 

Mr. Peak states that the structure 
will be in a general way patterned after 
the Insurance Exchange in Chicago. It 
will be designed to serve as a center 
for the large insurance companies and 
agencies of the Iowa capital. 


Loss Ratio High at Fort Dodge 


Special agents traveling in Iowa say 
that the fire loss experience at Fort 
Dodge has been very bad. There have 
been several large losses in that city re- 
cently which, coupled with its past 
experience, have placed it in an unfavor- 
able light. It is said that the majority 
of losses there are due to carelessness. 


Goes With the Hartford 


E. T. Jones, who has had considerable 
experience in the mill and elevator busi- 
ness, has gone with the Hartford Fire 
as inspector for its mill and elevator 
department in Missouri and 
Kansas, 


Loss at Liberal, Kan. 


Fire starting in the garage of the 
Southwest Motor Sales Company at Lib- 
eral, Kan., destroyed half a block of the 
business section with a total loss esti- 
mated at close to $250,000. For a time 
the fire threatened a large portion of 
the business district. 





Heavy Hail Damage at Wichita 


A terrific hail storm in Wichita, Kan, 
July 31, did many thousands of dollats 
of damage. As is frequently the case 
in the cities and larger towns, very lit- 
tle hail insurance was carried. The 
Kansas Masonic Home alone suffered at 
least $10,000 damage to roof and sky- 
lights. All the skylights were broken 
out and hundreds of the tiles in the roof 
were smashed by the large hail stones. 
It is generally believed that tile is hail- 
proof but the Wichita storm shows te 
possibility of damage to a roof of that 
sort. 





Kansas Notes 


H. E. Seeds, Kansas state agent : 
Commercial Union, has just returned © 
his Topeka office after a two pire is 
cation in Illinois, where he visit 
old home. Re 

Milton Welch, Jr., special agent of 2 
Glens Falls in Kansas, together io 
Mrs. Welch, will spend a few wee 
cation in Colorado. 

Lawrence Warder, Kansas speci 
agent of the Hartford farm depa 
spent last week at the weaters | 
ment office of the Hartford re cage. 

S. E. Willcuts, state agent for 
for the Fireman’s Fund, will have hens 
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peka, Kan. At present he is located in 
the American Bank building, Kansas 
City, Mo. 


Iowa Notes 


Fred L. Hill and John C. Vitzthum, Jr., 
have former the Vitzthum-Hill Agency in 
Sioux City, Ia, and have taken the 
agency for Sioux City of the Inter-State 
of Rock Rapids. 

Keokuk, Ia., has just been rerated and 
placed in Class 7. Under the old ruling 
this would be Class 4. Keokuk is a town 
of 20,000 and was reclassified on Table 
90 instead of Table 80. The rate is 
slightly increased, 

The Domm-Neal Company at Des 
Moines has installed an insurance de- 
partment in charge of Howard Eales, 
who, during the war, was an overseas 
aviator. All kinds of insurance except 
life will be handled. 


Missouri Notes 


The Security has established a new 
agency in Kansas City with William 
Grumblin. 

John H. Walsh, Missouri state agent of 
the Home, is visiting the home office of 
his company in New York. 

F. W. Little, Jr., prominent adjuster of 
Kansas City, Mo., has moved his office 





from the New York Life building to 5035 
Orear-Leslie building. 


R. H. Griffith, state agent of the Glens 
Falls in Missouri and Iowa, is on a visit 
to the home office of the company. Be- 
fore returning to Kansas City he will 
spend a couple of weeks in Montreal, 
Canada. 


O. P. Rush, at one time in the field 
for the Fireman’s Fund and recently con- 
nected with the Harry A. Burke Agency 
at Kansas City, Mo., has quit the local 
agency ranks. Mr. ush has not an- 
nounced his new connection. 


Frank C. Case, St. Louis local agent, 
is spending the summer at Ogunquit, Me., 
and is expecting to return to St. Louis 
the early part of September. He orig- 
ially planned a trip to Europe, but this 
was changed at the eleventh hour. 

Roy Smith, manager of the St. Louis 
local department of the American Cen- 
tral, has returned from an extended trip 
through the middle west, covering 4,200 
miles by rail and motor with S. F. Wool- 
ard, state agent for Kansas, Colorado, 
Wyoming and New Mexico for the Amer- 
ican Central. 


A. G. Beeson, former manager of the 
Nebraska Inspection Bureau, who has 
been indisposed for several weeks, is on 
the streets again, enjoying the cordial 
greetings of his host of Omaha friends. 
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CLAIM PROBE WAS INSPIRED 


Generally Felt Local Agents Were 
Cause of Texas Rate Board 
Investigating Oil Pool 


AUSTIN, TEX., Aug. 9.—Represen- 
tatives of the Texas Fire Insurance 
Commission who went to Chicago a 
short time ago to investigate the al- 
leged violation of a state law by com- 
panies members of the Oil Insurance 
Association, figure it will take them at 
least two months to properly tabulate 
and analyze the mass of material they 
brought back with them. Until this is 
done they very properly decline to ex- 
press an opinion upon the subject, the 
outcome of which is awaited with con- 
siderable interest by local agents 
throughout the field as well as by the 
executives of the offices directly con- 
cerned. 

A Texas statute requires that corpo- 
rations or associations making rates in 
the state, not only file their schedules 
with the State Rating Commission, but 
present a copy of the form and an 
analysis of the rate, for each accepted 
tisk. The Oil Association is reputed 
to have been remiss in the latter re- 
spect, although having presented its 
initial schedules. Local agents con- 
trolling oil lines have been chafing for 
some time under the severe competi- 
tion of New York, Chicago and Balti- 
more brokers, who have taken some of 
their choicest lines, and are credited 
with having appealed to the rating 
commission for help, thus inspiring the 
recent investigation into the practices 
of the oil pool. Another complaint of 
the local men is the delay they are put 
to in the issuance of binders under 
Present practice. When they wrote oil 
tisks for their companies direct, they 
were able to issue binders granting im- 
mediate coverage. Now they are com- 
Pelled to wait until the binders come 
from the association, which ofttimes 
means a loss of from 12 to 48 hours. 
Although the general loss record of the 
oil business in the southwest has been 
Satisfactory, there have been a number 
of bad fires within the past few months, 
which may change the experience of 
the companies with respect to the class 
for the present year. 





Filing New Gin Schedules 


AUSTIN, TEX., Aug. 10.—The cut in 
cotton gin rates resulting from the 
Schedules filed with the State Fire In- 
evita commission by fire insurance 
ee in the Trezevant & Coch- 
es dae of Dallas, which became 
iene hs Aug. 1, is being met by nu- 
hin us companies, filing of rate sheets 
aioe made almost daily with the com- 
: some The reductions are for general 
PPlication and are a cut under those 





made on Aug. 25, 1919, by the Hornber- 
ger & Schmitt Company of San Antonio, 
which applied only in certain counties 
of the State. Hornberger & Schmitt 
have notified the commission that they 
were preparing schedules to meet the 
cut and would file them within a short 
while, 

The companies which have filed sched- 
ules this week are The Home, Franklin, 
City of New York, Liverpool & London 
& Globe, Star, Virginia Fire & Marine, 
Providence-Washington, Victory, County 
Fire of Philadelphia and Glen Falls. 
Other companies are expected to file 
schedules. 


Temporary Commissioner Named 


AUSTIN, TEX., Aug. 10.—Governor 
Hobby, pending the selection of a suc- 
cessor to Commissioner Chidsey, who 
resigned to become a vice president of 
a Dallas bank on Aug. 1, has temporarily 
placed J. T. McMillan, a state bank ex- 
aminer, at the head of the department. 
Mr. McMillan will serve until a perma- 
nent appointment is made. As Governor 
Hobby’s term of office expires next Janu- 
ary he is having difficulty in securing 
a suitable man to fill the place of com- 
missioner. 


Probing Incendiary Fires 


AUSTIN, TEX., Aug. 10.—The fire pre- 
vention division of the State Fire In- 
surance Commission has in response to 
instruction from State Fire Marshal 
Woolridge sent inspectors to certain 
West Texas towns to investigate recent 
fires, incendiarism in some _ instances 
having been suspected. Fire Marshal 
Wooldridge said that while the inspec- 
tors have little on which to work, they 
nevertheless will make as thorough in- 
vestigation as possible, and that in the 
event sufficient evidence is obtained, 
prosecutions will be brought. 


Opens New Office 


The Bates Adjustment Company of 
Dallas, Tex., and Oklahoma City, Okla., 
have opened an office at Tulsa, Okla. 
R. W. Murray is in charge of the Tulsa 
office and is located in the Atco Build- 
ing. 


Bad Fire at Marfa, Texas 


Fire which originated in the Williams 
Vuleanizing Shop and Accessory Store 
at Marfa, Tex., destroyed nearly the en- 
tire business district of the town before 
the flames were gotten under control, 
causing a loss of $30,000, partly covered 
by insurance. The fire, which caught 
Marfa without adequate fire protection, 
was prevented. from wiping out the 
whole town by efticient work of soldiers 
of the Fifth Cavalry, who are stationed 
there. After two hours of hard work 
with a bucket brigade and army fire ex- 
tinguishers the fire was halted. 


Refund is Required 
Local agents in Texas find that their 
companies will have more work now in- 
asmuch as the Texas State Fire Insur- 
ance Commission has ruled that in case 
of a loss that does not exhaust the face 











OMAHA LIBERTY FIRE 
INSURANCE COMPANY 
OMAHA, NEBRASKA 
Paid Up Capital, $200,000 


Paid In Surplus, $250,009 


Licensed in Illinois, New Jersey, Pennsylvania, 
hio, Texas, Kansas, lowa and Nebraska. 
L. A. BURNETT CO., Pittsburgh, Pa., Mgrs. for Pennsylvania and Ohio. 
BURT & STEBBINS, Houston, Texas, Mgrs. for Texas. 
MILLER & JONES, Topeka, Kan., Mgrs. for Kansas. 
ROBT. } ERSKINE, 29 So. La Salle St., Chicago, Mgrs. for Illinois. 
A. W. DUTTON and F. F. ROGERS, Perry, Iowa, Gen’] Agts. for 
Northeastern Iowa. 


A SUPERIOR AGENCY COMPANY 


Writes Insurance on all classes of Farm and Town Property, Auto- 
mobile, Threshing Machinery, and Hail Insurance on growing grain. 


P. F. ZIMMER, President R. J. WACHTER, Secretary and Treasurer 


Twenty-eight years’ Experience in the business as Local Agents 
and Company Managers has taught us the needs of the Local Agent. 








TEXAS HOLDUP MEN 


May not be quite so spectacular and romantic 
as the train robbers of earlier days. But hold- 
up men and burglars are still on the job. 


The only sure protection against them is bur- 
glary and hold-up insurance. Cravens, Dargan 
& Roberts, as part of their complete insurance 
service, are fully equipped to handle burglary 
and hold-up lines. 


CRAVENS, DARGAN AND ROBERTS 
HOUSTON, TEXAS 








HE NATIONAL SECURITY wants a live am- 
bitious agent in every town,—one who cares 
about the Company he keeps,—and appreciates a 
Completely Satisfying Service to his Policyholders 
and himeelf. 


Licensed in: Nebr., lowa, Kansas, Colo., and Wyo. 


NATIONAL SECURITY FIRE INSURANCE COMPANY 
OMAHA NEBRASKA 








GEO. M. EASLEY & CO. 


General Agents—DALLAS 
“HE PROFITS MOST WHO SERVES BEST” 


Boston Insurance Co. 

Fire & Marine Und. Agency of 
Automobile Ins. Co. of Hartford 
Qld Colony Ins. Co. of Boston 


Employers Liability Assurance 
Corporation of London 
Fidelity & Deposit Co. of 


Baltimore. 














THE CENTRAL STATES 


Fire Insurance Co. 
FIRE : FARM : AUTOMOBILE : TORNADO : HAIL 


Paid in Capital Surplus to Policy Holders 
3600.00 $385,897.97 
HOME OFFCE 


WICHITA KANSAS 
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INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 
Now Is the Time to Write 


RIOT AND CIVIL COMMOTION 











The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


ASSETS ~ - - - - 
SURPLUS TO POLICYHOLDERS ~ 


$1,850,693.98 
1,128,562.31 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin; Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 





ARelia ble Pr ogressive Agency Company Representatives solicited 








JOSEPH BERNING NAPOLEON PICARD 
Vice-President Secy-Treas. 


DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 


JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 


ANTHONY MATRE 
President 


HENRY REIS, M. D. 
Vice-President 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J, MATRE 
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f= A good company for good agents 

‘i] MARQUETTE NATIONAL 
2 FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 


ASSETS OVER $1,400,000 CHICAGO 











INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


United States Branch, 92 William Street, New York 


E. C. STOKE, GAYLE T. FORBUSH, ARTHUR WALLER, 
A 


United States Manager iate M. Assistant Manager 











Organized in 1883 


SECURITY FIRE INSURANCE COMPANY 
DAVENPORT, IOWA 


Assets, $955,247.71 Cash Capital, $200,000 
Policy Holder’s Surplus, $290,750.47 


The lowa Insurance Department in its recent report says of the company: 


“The affairs of this company have been conducted along conservative and economical lines 
and its steady and substantial growth reflects credit upon the management.” 


of the policy, if a cancellation is made, 


the company must return the pro rata 
premium for the portion of the policy 
that is left. Insurance companies uni- 
versally have cancelled the unexhausted 
portion of a policy without refund of 
premium where the loss paid exceeded 50 
percent of the policy. 


Application Is Withdrawn 


The recent application of Bailey & 
Collins, managers of the Fidelity Union 
Fire of Dallas, Tex., for membership in 
the Western Union has been withdrawn, 
as it develops that on account of their 
affiliation with reciprocal and mutual 
companies, they are unable to qualify 
for membership. 





New Companies in Texas 


AUSTIN, TEXAS, Aug. 10.—The Texas 
department has granted licenses to the 
following new companies: Gould Invest- 
ment Insurance Company of Oklahoma 
City, Ckla., state headquarters at Dal- 





las, with Fred L. Rounseville as agent; 
Fidelity Fire of Sumter, S. C., state 
headquarters at Dallas, with I. Jalonick 
as agent. 





Texas Notes 


The oil town of Eastland, Tex., has 
issued and has had approved $150,000 of 
waterworks bonds, 

The city commission of Dallas has or- 
dered the installation of 100 new fire 
hydrants in the residential sections of 
that city. Bids have been advertised for, 

Citizens of Fort Worth have filed com- 
plaints against the erection of gasoline 
filling stations in the residential sections, 
They claim such stations are fire hazards 
and are unsightly. 

R. R. Moore, who has been superin- 
tendent of the liability department of 
the American Bonding & Casualty, will 
leave in a few days to become promi- 
nently identified with the general insur- 
ance agency of the Hotchkiss-Frost Com- 
pany at Dallas, Tex., which has just been 
opened by this agency, whose home office 
is at El Paso, Tex. 
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BOTH SIDES MARKING TIME 


Much Interest in What Course Booker 








‘AUTOMOBILE ADJUSTMENT BUREAU 


CHAS. W. PIPKIN, Manager 
Fire, Theft, Property Damage and Collision 
Losses Adjusted, Recover Stolen Automobiles 
Investigations of Any Nature 











“WE ARE NOT SATISFIED 14 Arlington Block 

UNTIL YOU ARE” OMAHA, NEB. 
W. C. BUCHANAN, Pres. S. R. NUGEN, Sec’y. C. Ae BERRY, Viee-Pres. ROY NUGEN, Treas. 

The State Mutual Fire Association 
(Established 1900) 

FIRE HOME OFFICE 300-302 PAULTON BLDG. Fire, Lightning & Tornado 
INSURANCE AT First Class Basiness Solicited 
ACTUAL COST SIOUX FALLS, S. D. _ iestdeace Property a Specialty 


4 GOOD COMPANY + SATISFIED POLICYHOLDERS = SUCCESS 














& Kinnaird Will Pursue in 
Louisville Circles 





LOUISVILLE, KY., Aug. 10.—Pend- 
ing a re-hearing upon appeal of the 
case of Booker & Kinnaird against the 
Louisville Board, both sides to the 
widely advertised controversy are 
marking time. Board members are 
confident that the decision of the trial 
court will be sustained, while Booker 
& Kinnaird seem to be equally positive 
that it will be reversed. Although a 
number of the companies, following 
withdrawal from the Booker & Kin- 
naird office have gone into other agen- 
cies, a few are holding off until condi- 
tions clarify. While general sympathy 
of company men is with the board 
agents it is yet appreciated that if 
Booker & Kinnaird decide to play a 
lone hand and continue to receive, as 
they have thus far the unstinted sup- 
port of the Firemens of Newark, they 
will be able to stir up a lot of trouble. 

The Fidelity & Columbia Trust Com- 
pany, whose appointment as an inde- 
pendent agent of the Firemens started 
the present trouble, is credited with in- 
directly controlling nearly a half of the 
banking institutions of this city, there- 
by making it a powerful factor in the 
solicitation of fire insurance, should it 
decide to exercise its full influence. It 
is appreciated further that Booker & 
Kinnaird as free lances might decide to 
carry the fight into the camp of their 
competitors by giving agencies of the 
Newark company to real estate men in 
all parts of the city, allowing them 20 
percent commission, and retaining 5 
percent for themselves for the writing 
of policies, their office being unusually 
well equipped to do such work. One 
report has it that the Firemens has ar- 
ranged for, or is negotiating with a 
large New York City brokerage house 
to take care of its excess writings in 
Louisville. Neal Bassett, the Western 
manager of the company, is known to 
have sounded some of the eastern com- 
panies to such end a short time ago, 
though with what result has not been 
announced. 





Still Sticks to the Mutual 


W. L. Dechert of Harrisonburg, Va., 
whose stock companies are trying to 
oust the Mutual Fire of Chester County, 
Pa., from his agency, still holds the fort 
with the Mutual. He has the largest 
agency in his part ef the state and con- 
trols a very valuable business. He stands 
head and shoulders above other agents 
in his section. Hence his case presents 
some interesting sides. 


Tennessee Department Collections 


NASHVILLE, TENN., Aug. 10.—Reve- 
nue received by the state insurance de- 
partment for seven months this year 


ANNOUNCE CONVENTION DATE 





Virginia Local Agents Will Hold Their 
Annual Meeting for 1920 at Roan- 
oke, Sept. 22-23 





RICHMOND, Va., Aug. 10.—The 
1920 convention of the Virginia Asso- 
ciation of Local Agents will be held at 
the Hotel Roanoke in Roanoke Sept. 
22-23. The night of Sept. 21 there will 
be a Dutch supper at the hotel. The 
two principal speakers will be Com- 
missioner Donaldson of Pennsylvania 
and T. Alfred Fleming, supervisor of 
conservation for the National Board. 
Mr. Donaldson is scheduled to talk on 
agency qualification laws, a topic on 
which he is especially well informed, 
as those can attest who heard him at 
the midwinter meeting in Richmond last 
March. Mr. Fleming may be counted 
on to inject the usual amount of “pep” 
into his address which will deal with 
conservation and kindred topics. 

Osburn, business manager of 
the Virginia association, will render an 
account of his stewardship since he got 
on the job last January. His report 
will doubtless satisfy the members that 
they made no mistake in securing the 
services of a paid officer to look after 
the business affairs of their organiza- 
tion. 

He has almost doubled the member- 
ship since he took charge. Incidentally, 
he has found that the graded system of 
dues adopted at the Richmond meeting 
last September is giving entire satisfac- 
tion, 

It was deemed best this year to hold 
sessions extending over two days, 
inasmuch as the previous experiments 
with one-day meetings failed of their 
purpose, in the opinion of the program 
makers. 








increase over the same period last year. 
Collections for the full year in 1919 
amounted to $700,470.69, showing an in- 
crease for the seven months of 1920 over 
the entire period of last year of $148, 
748.02, the best showing made by the 
department since it was. established. 
The expenses of the department for 1919 
amounted to $12,763; the expenses this 
year to Aug. 4 amounts to $10,134. 

Commissioner Arrington is much grat- 
ified at this showing. The insurance de- 
partment is maintaining its past repu- 
tion of being the best revenue gatherer 
in the state. 


Memphis Again Normal 

NASHVILLE, TENN., Aug. 10.—State 
Fire Prevention Commissioner Walter B. 
Bell has returned from Memphis, where 
he did much work in the interest of fire 
prevention and in the prosecution of 
arson cases, which offenses number 
approximately a half dozen. 

Meanwhile the city has again resumed 
a normal, peaceful state of affairs. The 
new fire department is progvessiag 
smoothly and the city has just expend 
the first half-nonth’s pay to the newly 





amounted to $849,218.69. This is a large 





recruited firemen. 
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ON THE PACIFIC COAST 















ATTACK THE BANKERS BILL 





California Local Agents Are Out 
Strong to Make the Legislative 
Measure Stick 





SAN FRANCISCO, CAL., Aug. 10. 
—It seems that the Stockholders Aux- 
iliary Corporation will not push the 
referendum measure which was backed 
by the banking interests of the state, 
intended to defeat the effect of Senate 
Bill 708 passed by the last legislature, 
which would prohibit banks from act- 
ing as insurance agents. It is under- 
stood that the Stockholders Auxiliary 
Corporation was co-operating very 
strongly in the effort to get sufficient 
votes to defeat this measure. With- 
out strong backing, it is not likely that 
the bill can be defeated. 

The Pacific Board and the Stock- 
holders Auxiliary Corporation reached 
an understanding to the effect that 
neither would be active in the cam- 
paign. Local agents, however, will fight 
the repeal of this measure. They be- 
lieve that the present bill will effective- 
ly put the banks out of the insurance 
business. The local agents in Cali- 
fornia are very much opposed to the 
extending of banks’ activities to in- 
surance. They are lining up very 
strongly against the banks in this con- 
nection. It is thought that if this bill 
sticks, banks will be content to do 
merely a brokerage business and that 
in a limited way. 





SPECIAL AGENTS IN MEETING 





Northwest Association Held Its Mid- 
Summer Rally at Victoria, B. C.— 
Interesting Addresses Made 





The mid-summer meeting of the 
Special Agents’ Association of the 
Northwest was held at Victoria, B. C., 
this year. This was the first time that 
the association met in Canada, and 
therefore it assumed an international 
character. President Walter P. Porep 
of Seattle presided and reviewed in- 
surance conditions in the territory over 
which the association has jurisdiction. 
He said that the people are under-: 
insured rather than over-insured. He 
held it to be the duty of the local agents 
to make an estimate of property values 
and lay the situation clearly before 
owners. He declared that the field man 
is of greater value to the business in the 
way of an educator than ever before. 
John L. Noble, formerly manager of 
the rating bureau at Victoria, made an 
address on “Co-Operation.” Talks 
were made also by President Atkinson 
of Oregon Insurance Federation, by 
President De Long of the British Co- 
lumbia Federation, and President B. L. 
Barry of the Washington Federation. 





To Operate In Montana 


C. 0. Talmage, manager of the Columbia 
Fire Underwriters of Omaha, is entering 
his company in Montana. August Wues- 
ter, executive special agent, is in Montana 
at this time, planning for the company’s 
future in the western state. 





Grape Growers Still Prosper 


The cry that prohibition would prove 
the death of the grape industry of Cal- 
ifornia is the old story of Wolf, as the 
Ty wave has not proven a setback to 
the wine grape industry of that state. 

On the contrary, naked, wine grapes 
are bringing from $65 to $100 a ton and 
as high as $125 boxed. 

‘Non-intoxicating” grape juices and 
such drinks are causing a great de- 
ne ae One cannot weli prophesy what 

ll happen to an innocent bottle of 
oh juice, laid away in the cellar, if 
s t there long enough, while the demand 
or raisins may be laid to various citi- 


zens of an inquiring turn of mind who 
have discovered the kick in the raisin. 
The fact remains, however, that the 
crop is being rapidly sold out at double 
the price and more, of past seasons, with 
local and eastern buyers outbidding each 
other for the new season crop. 


Pacific Coast Notes 


The citrus dehydrating plant at Buena 
Park, twelve miles north of Santa Ana, 
Cal., was destroyed by fire of unknown 





origin Aug. 5. The residence of the fore- 
man of the plant and other smaller build- 
ings were also burned, entailing a total 
loss estimated at $125,000. 


The fire department of San Francisco 
is circulating an initiative amendment 
petition for an increase in pay, asking 
for an increase of $1 per day for every 
man in the department. 


A million dollars will hardly cover 
the July fire losses in Oregon. Fires at 
Eugene, Salem, Colfax, Bend, Marshfield, 
Dallas and Medford, covering a wide belt, 
go to make up the total. 


Fire chiefs of the Pacific Coast will 
hold their 1920 convention at Los An- 
geles Sept. 13-15. The Thomas H. Ince 
Fire Prevention Cup will be presented 
the chief representing the city holding 
the highest fire prevention record of the 
year. 





National Security Figures 


The semi-annual statement of the Na- 
tional Security Fire of Omaha shows as- 
sets $534,048, as compared with $519,767, 
Jan. 1. Its reserve is $145,564 as com- 
pared with $116,524. Its net surplus is 
$131,419, as compared with $138,943. The 
National Security has 381,419 surplus to 
policyholders. Its premiums during the 
six months amounted to $127,384, gain 
38.4 percent over the similar period of 
past year. Its loss ratio has been below 
26 percent. The company is moving along 
in good shape. 





Tue best thing you can do when you 
make a mistake is to make it teach you 
something. 








NOW ORGANIZING 


Home Office 


FEDERATED FIRE RE-INSURANCE COMPANY | 


When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 


314-320 M. B. A. Building 


Mason City, lowa 
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Its Name Indicates Its Character. 
Operating Along Sound Lines.’ 


American National Fire Insurance 
Company 


Capital $500,000 


JOHN W. ZUBER, President 


COLUMBUS, 
OHIO 


JOHN A. DODD, Secretary 


Progressive, ‘Yet Conservative. 











. F, C, VAN DUSEN, President 


' 


question of its representation. 


tell them to you. 


ye 


This company will be glad to receive a 


JOHN D, McMILLAN, Vice-President 


FIRE AND 


MINNEAPOLIS, MINNESOTA 


WALTER C. LEACH, Secy, 


Minneapolis waeixe Insurance Company 


gency applications and will take up with union offices the 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can 








Incorporated 1911 


NORTH BRANCH FIRE 238% 


Capital $500,000 


SUNBURY, PA. 


Net Surplus $160,493.14 


Assets $1,392,556.14 








INSURANCE 
COMPANY 


CITY 


Incorporated 1870 


Capital $250,000 





OF PENNA., PITTSBURGH 


Net Surplus $68,381.07 





Incorporated 1851 


Capital $200,000 


PITTSBURGH FIRE  comeany; PITTSBURGH. PA 


Net Surplus $116,057.35 


Assets $660,328.77 J 


Assets $644,677.62 
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Mid West Fire Insurance Co. 


314-316-319 Illinois State Bank Bldg. QUINCY, ILL. 
L. R. HETHERINGTON, Managing Underwriter 


Fire, Tornado and Automobile Insurance 


cad 














INSURANCE ON FARM PROPERTY 
Why not have sufficient pride in a home Company to want to see it succeed ? 


Agents wanted in Illinois 
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DELAWARE 
Underwriters Department 


of the 


Westchester Fire Insurance Co. 
New York 
For 


The UNITED STATES and 
CANADA 


THEO L. WILSON 
Manager 
UGO E. GUERRINI 
Asst. Mgr. 
Third and Walnut Sts., Philadelphia, Pa. 


Charles Brock-Jones & Co. 


SPECIAL FACILITIES 
SURPLUS LINES 
PROMPT SERVICE 














Insurance Exchange, Chicago 











INSURANCE STOCKS 
BOUGHT AND SOLD 


Quotations Furnished 


BABCOCK, RUSHTON & COMPANY 
137 So. La Salle St. Central 8900 
CHICAGO 








IN THE MOUNTAIN FIELD 








HAD NO STRIKE INSURANCE 
Denver Tramway Company Cancelled 
$1,500,000 Line Three Days Before 
Recent Strike Was Declared 





DENVER, COLO., Aug. 11—There 
have been conflicting reports as to 
whether any riot, strike and civil com- 
motion insurance was carried by the 
Denver Tramway Company whose 
property was damaged to the extent 
of $25,000 during the recent street car 
strike here. A few days before the 
strike actually was declared the street 


FIRE—TORNADO— AUTOMOBILE 


COMMERCIAL UNION 
Assurance Co., Ltd., of London 


PALATINE 
Insurance Co., Ltd., of London 


COMMERCIAL UNION 
Fire Insurance Co., of New York 


UNION 
Assurance Soc., Ltd., of London 


CALIFORNIA 


Insurance Co., of San Francisco 





WESTERN DEPARTMENT 


N.E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 











AGENCY SERVICES 











Telephone Cadillac 1801 
ARTHUR F. THAYER 
CERTIFIED PUBLIC ACCOUNTANT 


1-2 Dime B Bidg. 
Agency Audits DETROIT, MICH. 





HOTEL WISCONSIN’ 
Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN > 
500 Rooms-400 with Bath 

















KANSAS 
IOWA 


Offices:—512 Main Street, Fremont, Nebr. 


LIVE AGENTS WANTED 


—In the States of — 
NEBRASKA 
SOUTH DAKOTA 
for Fire, Tornado, Hail, Automobile, and allied lines. 

General Agents the 
Globe & Rutgers Fire Insurance Co. of New York 
Camden Fire Insurance Association of Camden, N. J. 
for all lines excepting Camden in Colorado for hail cnly,'and in addition we represent 
as General Agents the Minneapolis Fire and Marine of Minneapolis in Nebraska. 
Kindly Wire or Telephone Us for Capacity 


REYNOLDS-MORRISON-RATHBURN CO. 


COLORADO 
WYOMING 


We represent as State and 


Brandeis Theatre Bldg., Omaha, Nebr. 











CHAS. T. SMITH 


OFFICES: 
601 American Bldg. 











FOR INSURANCE COMPANIES 
SPECIAL 


FIRE and AUTOMOBILE 
DEPARTMENTS 


HENRY L. ROSE 


BALTIMORE, MD. 


car company applied for a line of $1,- 
500,000 riot insurance, covering all of 
its properties in Denver. At the time 
the insurance coverage was requested 
a strike seemed unavoidable but the 
officials later decided that the trouble 
had blown over and asked companies 
for a cancellation of the binders. At 
least three times before the Denver 
Tramway Company has taken out a 
large riot and civil commotion insur- 
ance line to carry them over a period 
of labor troubles and later cancellation 
was requested. It was thought at first 
that the insurance was in effect, but it 
is now found that the company re- 
quested cancellation and had no cover- 
age to protect them during the recent 
trouble. 

Seme time ago the Denver Tramway 


The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 





Jan. 1, 1920 $4,055,050.19 
Capital Stock 750,000.00 
Re-Insurance Reserve . 2,271,265.04 
Reserves of other 

Liabilities 332,712.26 
Surplus to Policy 

holders 1,451,072.89 

—Writing— 
Fire Tornado 


Sprinkler Leakage 
Use and Occupancy 
Automobile 


Rents 








Company imported a new manager 





from Portland, Ore. He did not seem 
to be popular with the men and there 
were many indications of discontent. 
At one time the company asked for 
coverage only on its wooden cars, but 
no company would assume this risk. 
The principal loss during the recent 
strike was to rolling stock in the east 
side car barns. So far as can be learned 
no riot and civil commotion insutance 
was carried by the Denver Post, whose 
plant was seriously damaged during the 
first outbreak. 





HAIL PREMIUMS BELOW PAR 





Companies Writing This Business in 
the Mountain Field Say Condi- 
tions Are Unsatisfactory 





DENVER, COLO., Aug. 10.—Hail 
writing companies report generally un- 
satisfactory conditions ifi Colorado 
this year, the premiums being below 
normal and losses at this time far in 
excess of a year ago. On account of 
the late spring many farmers did not 
get in their usual acreage or were 
forced to plant crops on which hail 
insurance is not generally carried. The 
most serious feature in connection with 
the business this year and one on which 
there is a very widespread complaint by 
the agents, was the attitude of many of 
the banks in regard to handling the 
farmers’ notes given in payment of the 
premium. In some localities the banks 
would only handle these notes where 
they had already made advances to the 
farmer and where they felt hail insur- 
ance was necessary to protect these 
advances, thus putting the farmer who 
already owed the bank in a better posi- 
tion to carry hail insurance than the 
farmer who did not. In other localities 
the bank agencies wrote the large per- 
centage of the hail insurance which was 
written, they being in a position to 
know just what notes they would be 
able to handle. This all had a ten- 
dency to reduce the volume of busi- 
ness written, it being estimated that 
only about 60 percent of the normal 
average was written this year. 

Losses started the middle of June 
with a serious storm in the Arkansas 
Valley and some section of the state 
has reported a storm nearly every day 
since that time. The adjustment 
bureau reports 2,500 claims filed so far 
this year as against 1,000 claims at this 
time a year ago; all of which indicates 
a much heavier loss ratio than in 1919. 

Southeastern Wyoming reports con- 
ditions very similar to Colorado and it 
is in this section of Wyoming that the 
large portion of the hail business is 
written. 


Fairchild Orders Reduction 


Commissioner Fairchild. of Colorado 
has issued an order to fire companfes 
doing business in that state, effective 
Sept. 1, which calls for a premium re- 
duction of not less than $325,000 annu- 
ally. The companies have the option of 
selecting the classes on which the reduc- 














tions are to be made, just so that they 














Caledonian 


Insurance Co. 
of Scotland 


The Oldest Scottish 
Insurance Office 


Caledonian Bldg. 
50-52 Pine Street 
New York 


CHAS. H. POST, U. S. Mar. 
R. C. CRISTOPHER, 
Asst. U. S. Manager 














ee 





Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 





Eureka F. & M. Ins. Co. Security Ins. Co, 

Organized 1864 Organized 1881 
COMBINED STATEMENT 

Capital - ---+-e-+-+-- 250,000.00 


Surplus to Policy Holders ga 


F. A. ROTHIER, Prest. 
ADAM BENUS, Rony 
F. C. BARTON, Asst. Secy. 
R. B. HEATON, State 








AGENTS OFTEN LOSE A 
GOOD FIRE RISK 


and submit figures showing spri cost es 
well as insurance saving, 
ments over several years. 


Fire Prevention Company 


First Noll Seo Line Bide Minneneate 
909 Sharpe Building, Kansas City, 
1510 First National Bank Bldg., Chicage 













































co Pc Ui ke ss ow 





























19 
04 











































































































































August 12, 1920 








THE 





NATIONAL UNDERWRITER 





31 








aggregate the amount specified. It is 
estimated that the reduction will ap- 
proximate about 8 per cent of the pre- 
miums collected last year. The order 
is made under the Colorado law which 
provides for a reduction where the com- 
panies have shown more than a reason- 
able underwriting profit for a five-year 
period. 

It is considered likely that the com- 
panies will comply without protest, as 
the Colorado business has shown a very 
good margin of profit for the past few 
years. It is understood that the com- 
putation was placed on the basis of 
earned premiums and incurred losses 
and expenses, which the companies re- 
gard as the proper method of compu- 
tation. 


—_—_— 


Mountain Notes 


Frederic Williams of Denver, special 
agent of the Rocky Mountain joint super- 
visory committee, was in Chicago last 
week and then went on to pay a few 
days’ visit at his old home in Buffalo. 





== 


NEWS FROM THE EAST 
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CASTING ABOUT NEW ENGLAND 





Casualty Officials Are Preparing to 
Enter the Fire Insurance Field 
in Near Future 





HARTFORD, CONN., Aug. 10.— 
Local underwriters are speculating as 
to the reasons for the recent visit to 
this city of Fred W. Lawson, United 
States manager of the London Guar- 
antee & Accident, and of T. E. Keysell, 
manager of the foreign fire department 
of the Employers Liability. Both of 
these institutions, which transact a 
large casualty business in this coun- 
try, have announced their purpose of 
securing fire company annexes, and it 
is assumed that the visits were in such 
connection. While the preference of 
the London Guarantee is to buy a fire 

‘ company with an established plant, the 

Employers Liability on the other hand 
will organize one, and has already filed 
articles incorporating the Employers 
Fire under the Massachusetts laws. 
The new entrant is to have a capital of 
$750,000 with a like amount of surplus; 
both items to be increased as occasion 
warrants. All arrangements concern- 
ing the proposed venture are in the 
hands of Mr. Keysell, who arrived in 
the United States about a month ago 
for the avowed purpose of investigat- 
ing fire underwriting conditions here, 
and was fully authorized if he so 
elected to launch a separate fire office. 
Mr. Keysell, having arranged for the 
incorporation, is now casting about for 
a proper manager for the newcomer. 
He is known to have talked with a 
number of men in Hartford, and also 
plans a visit to New York. Mr. 
Dwight, of Dwight & Hillas, resident 
managers for the Employers Liability 
at Gotham, is a former fire man and 
doubtless will be able to advise regard- 
ing managerial timber. 

Mr. Lawson is said to be casting his 
weather eye on a New England fire 
company. 





HEAVY PHILADELPHIA LOSSES 





Poor Fire Apparatus, Low Pressure 
and Insufficient Manual Strength 
Are the Main Causes 





PHILADELPHIA, PA., Aug. 10.— 
ire underwriters are seriously dis- 
turbed by the frequency of costly fires 
here. It was said yesterday at the 
office of the North America, that the 
National Board will make a special in- 
vestigation into the causes of big fires 
ere last month and the reasons why 
such enormous losses resulted. 


193,656. The insured loss on the con- 
tents of these buildings was $2,237,415, J. 


In addition, there was an uninsured loss 
of about $500,000. 

Total loss for July has not yet been 
compiled, but is generally estimated to be 
at least $2,000,000, or far more than half 
the loss for the first six months. The 
most conservative estimate on the July 
loss was $1,175,000; the largest was 
$2,500,000. 

Figures for the six months were ob- 
tained from Charles B. Hill, secretary for 
the Fire Insurance Patrol. The 1919 re- 
port shows the losses for the first six 
months to be $1,998,779, or less than the 





estimated total for last July. The total 
insured fire loss for 1919 was $3,643,502. 
That figure is much less than the fire loss 
will amount to for the first seven months 
of this year. The uninsured loss for 1919 
was $667,240. 

With one exception a number of fire 
underwriters interviewed expressed the 
opinion that faulty hose and other poor 
fire apparaius were responsible for a large 
part of the month’s losses. Most of them 
also voiced the opinion that insurance on 
many of the old buildings in the centra 
part of the city is hazardous. : 





As long ago as the latter part of 1918 
and the early part of 1919 the National 
Board was observing Philadelphia closely. 
In comparatively recent reports made by 
their engineers who inspected this city 
are these statements: 


“The high consumption rate of water in 
Philadelphia indicates a large wastage and 
the pressures now carried are too low for 
sprinkler control.” 

“The total manual strength of the Phil- 
adelphia fire department, as shown by the 
records of the actual number of men on 








United States Automobile 
Insurance Company 


CAPITAL $500,000.00 


Des Moines, lowa 


AUTOMOBILE CASUALTY INSURANCE 
Facilities For Full Coverage Planted With Our Agency 


A. G. OGLE, Secretary and General Manager 


AUTHORIZED UNDER THE LAWS OF IOWA 














United States Deposits. 


Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional lines of 
insurance beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
Immediate telegraphic binders given. 


MARSH & McLENNAN 


Insurance Exchange, Chicago 


107 S. Fifth St. 
MINNEAPOLIS 


80 Maiden Lane. 1615 California St. 114 Sansome St. 
NEW YORK DENVER SAN FRANCISCO 
302 West Superior St. 263 St. James St. 
DULUTH MONTREAL 


901 Ford Bldg. 
DETROIT 


23 Leadenhall St. 
LONDON 














P. J. CLANCY, President 


Began business January |, 
being negotiated with standard companies. 
ited. Conservative underwriting. Experienced management. 


RE-INSURANCE FIRE COMPANY 


DES MOINES 


1920. Re-insurance contracts now 
Correspondence solic- 


F. E. HATHORN, Secretary 





Reinsurance Only 


No Direct Business Written 








(Established in 1782) 


PHOENIX ASSURANCE COMPANY, Ltd. 


OF LONDON 
FIRE Automobile—Use and Se ae 
Leakage—Explosion 


Riot and Civil Commoti 


Head Office: 
100 Williams St., New York 
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or the first six months of this year, N. T. » State Agent 
the insured loss.on buildings was $1,- MAN, State nt, 


FREEMAN, 
LA TEER, 2127 Ins. Exc., 








making a total insured loss of $3,431,071. 





FIRE, MARINE, WINDSTORM, 

AUTOMOBILE, SPRINKLER 
LEAKAGE, RIOT AND 

EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, East Lansing 

‘AN neral 

Ohio 
F. G. Age Indiana and 

@. T. PRICE, State Agent, Missouri, Kansas and Oklah 


mts, Colorado, Denver 
West Virginia, Columbus 
Kentucky, ndlanapolis, Ind. 
oma, Kansas 


ty, Me. 
State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 
= State Age on 


nt, inois and Wisconsin, 


Some executives in need ef sal- 
aried employes go en expensive 
prospecting tours; others let an 
ad of this size and appearance 
bring applications to them. One 


inch, one column wide, one time $3.75. 
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NH 3 South William St. 


Automobile and Parcel Post 
Insurance 


Special Department Maintained 
for Purpose of Giving Expert 
and Efficient Service 


Local and General Agents Wanted 
Apply to 


Appleton & Cox 


Attorneys 
NEW YORK 


Representing Companies of Known Reputation 




















Exceptional facilities for handling Surplus and difficult lines 
and unusual forms of insurance in best American and Foreign 
companies and at Lloyds, London. 
Re-Insurance Contracts Drawn and Placed. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange 


SURPLUS 
LINES anp 
FLOATERS 


Chicago, Ill. 








~ 


( We Protect the Foundation of the American Farmer’s Prosperity—the 
Live Stock Industry. 


Our coverage includes Horses, Cattle and Hogs. 
Nebraska, S. Dakota and Iowa 


Operating in 








\_ AMERICAN LIVE STOCK INSURANCE CO., Omaha, Nebr. a 











Got enough accident and health insurance? Want to sell-more? A tip—read The Casualty Review, an illus- 
»* trated monthly magazine for accident and insurance salesmen. Full 0’ pep!gFull of ideas. Send ten cents for 
sample copy or a dollar for a year’s subscription to The Casualty ~Review, 1362 Insurance Exchange, Chicago. 


duty in the various companies, is far from 
satisfactory.” 

Fire insurance circles are interested in | 
Fire Marshal Elliott’s insistent demands | 
for a city bureau of fire prevention, em- 
ploying, at least 100 men. The ae 

| 





system, he contends, is not sufficient, as 
shown by recent heavy fire losses. 

“IT am convinced that with the estab- 
lishment of a bureau of fire prevention in 
Philadelphia,” he said, ‘‘the fire losses 
could be decreased by at least $1 per 
capita within five years, or less. Such a 
bureau would need to be manned by at 
least 100 men. At present there are only 
fourteen men whose regular duties are 
those of inspection.” 

Marshal Elliott said there was no fault 
to be found with the city’s high-pressure 
water system, and that it had never 
failed in an emergency. 


Wilmington Fire Protection 


NEW YORK, Aug. 9—Progressive in 
many other respects, Wilmington, Del., 
is decidedly backward in the matter of 
fire protection, the fire department of the 
city being still wholly volunteer, and this 
in a community of over a hundred thou- 
sand population and containing many 
highly important industries. A_ short 
time ago one of the local fire companies 
disbanded in a huff because the authori- 
ties refused its request for a modern 
piece of apparatus to replace the anti- 
quated machine that had long since out- 
lived its usefulness. Underwriters feel 
that Wilmington should be treated to a 
dose of increased rates, but any intima- 
tion to that effect is the signal for a 
storm of protest on the part of the local 
agents of the city. 


Insurance Men on Commission 


BALTIMORE, MD., Aug. 11.—Governor 
Ritchie has announced the appointment 
of a commission of insurance men to 
make a survey of all state property, for 
the purpose of classifying it for insur- 
ance purposes in a scientific way. The 
commission is composed of some of the 
largest agencies in Baltimore, including 
Parr, Parr & Michaels, Baldwin & Frick, 
Henry M. Warfield, Riggs, Rossmann & 
Hunter, J. Ramsay Barry & Co. and 
Maury & Donnelly-Williams Co. 


Baltimore Losses Heavy 


BALTIMORE, MD., Aug. 11.—The lack 
of proper building laws and inspection 
of property is the reason advanced by 
James A. Richardson, president of the 
Board of Managers of the Salvage 
Corps, for the large fire losses in Balti- 











more this year. 





first seven months of 1920 puts the total] 
around the $5,000,000 mark, an increase 
of about $2,000,000 in the losses over the 
figures for the entire year of 1919. 

Local agents place the loss ratio for 
1920 between 65 and 70 percent. The 
losses for 1920 are the largest Baltimore 
has incurred since the fire of 1904, when 
the losses reached the figure of $60,. 
000,000. 





Many Barn Losses 


HARRISBURG, PA., Aug. 10—Fire pro. 
tection bureau officials are investigating 
the causes of the unusual number of barn 
fires in this state reported lately. July 
reports show a number due to lightning, 
Data will be compiled to show just what 
started the blazes and also the amount of 
the losses. 


Massachusetts Notes 


The Pacific Fire of New York has been 
licensed in Massachusetts and _ has ap. 
pointed Dewick & Flanders of Boston ag 
its Massachusetts agents. The Boston 
firm will handle all the business of the 
company through the Boston office. 

The Insurance Library Association of 
Boston received one of the largest, if not 
the largest, gift of books in its history 
the past week through the donation of 
Warren Hayden of Hartford, Conn., who 
has given the library more than 100 vol. 
umes needed to complete sets of publica. 
tions on its shelves. 

The municipal protection department 
of the New England Exchange has ap. 
pointed two new men to the inspection 
force. Capt. Walter H. Merchant, who 
has been connected with the New Bed- 
ford fire department, will be given spe- 
cial charge of the matters concerning 
fire departments under the Exchange ju- 
risdiction. P. C. Charnock, formerly con. 
nected with the National Board, becomes 
an inspector. 


Put Over Air Stunt 


Booker & Kinnaird, who resigned a 
short time ago as members of the Louis- 
ville Board, put over an effective “scoop” 
on the occasion of the annual picnic of 
fire insurance men at Fern Grove. 

The board members had chartered the 
steamer America for the trip. Booker & 
Kinnaird, not content with staying at 
home from the frolic, which they had 
always attended heretofore, and not be- 
ing eligible to ride on the America, char- 
tered hydroairplanes. One of the planes, 
the “Louisville,” left with four of the 
firm employes on board. 

G. H. Parker, manager of the Kentucky 
Actuarial Bureau; Miss K. Abell) Miss 
Virginia Carroll and Austin B. Kinnaird 





An estimate of the fire losses for the 


were passengers in the first air craft, 





Why Not 
Add to 


Your Income? 


industry and brains. 


Wm. Ryan, Jr., President 


Farmers and stock raisers are prosperous. 
animal does not mean a dead loss if it is properly insured. We have the 
financial resources and all working equipment. We need your acquaintance, 
You get the business. 
horses, mules and cattle against death from any cause. Also purebred swine. 


Experienced Management That Knows the Agents’ Needs 


Farmers and Breeders Live Stock Insurance Company 
Danville, Illinois 


H. C. Naylor, General Manager 


Values are high. A dead 


We do the rest. We insure 


J. W. Meitzler, Secretary 





Wisconsin Live Steck 


Insurance Company 
Bank of Wisconsin Building 
MADISON 











lowa 


Cc. S. RENSHAW 
President 





FARMERS AUTOMOBI 


Home Office—Sioux City, Iowa 


Increase Your Income 


Write Farmers’ Automobiles in a Farmers’ Company. Give the fellow in the small town the 


benefit of OUR PROTECTION. Use a simplified rate schedule. 


LE INSURANCE COMPANY 


South Dakota 


N. J. HVISTENDAHL 
Sec’y-Manager 








Agents wanted in 
ILLINOIS 
and IOWA 





NATIONAL LIVE STOCK INSURANCE CO. 


Cash Capital $100,000.00 
FLYNN BUILDING, DES MOINES, 


IOWA 


The Original 
Hog Insuring 
Conipany sy 
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FINE BUSINESS IN NEBRASKA 





Officials of Nebraska Live Stock Re- 
port Writings Almost Double 
Those of Last Year 





OMAHA, NEB., Aug. 10—H. H. 
Bartling, vice-president of the Ne- 
braska Live Stock stated that the com- 
pany’s business for the first six months 
of 1920 is practically double that of the 
similar period for last year, with indi- 
cations that the increase will hold up 
for the remainder of the year. 

“This live stock insurance game is 
great! I like it better every day,” said 
Mr. Bartling. And his whole soul was 
behind his words. 

As a matter of fact, the live stock 
business is a most interesting one in 
Nebraska. The state has approxi- 
mately 5,000,000 hogs, for example, 
worth about $125,000,000. Omaha com- 
panies, too, are extending their fields 
to cover Iowa, South Dakota and ad- 
jacent states. 

The Nebraska Live Stock, however, is 
writing no hogs, either commercial or 
thoroughbred, though it has extended 
its field to take in pure bred cattle, 
with increasing business in this direc- 
tion. 

Mr. Bartling said that one noticeable 
feature of the 1920 business is the 
large number of notes being given, due 
to tight money conditions. The com- 
pany is having no difficulty in collect- 
ing on this paper, however, he said. 

“The farmers are realizing that they 
can borrow money on insured herds,” 
said one underwriter, “and for that 
reason they are turning more and 
more to the live stock underwriters. It 
is a coming business, and it is growing 
better every day in Nebraska and sur- 
rounding states.” 





Dr. Swain Goes to Atlanta 


Dr. W. A. Swain, who was formerly 
the underwriter for the Farmers & 
Breeders’ Live Stock at Danville, IIl., 
has taken charge of the southern de- 
partment of the Hartford Live Stock 
at Atlanta. W. R. Prescott, southern 
general agent of the Hartford, is in 
charge as general agent of the Hartford 
Live Stock, Dr. Swain doing the under- 
writing. 





Heavy Losses in Texas 


FORT WORTH, TEX., Aug. 11.—Suit 
has been filed in the district court of 
Tarrat county by Herbert Graves, owner 
of the famous show horse Kismet, 
against a live stock company for $5,000. 
The suit is to recover the amount of 
the live stock policy carried on the 
— which died of pneumonia May 30, 

A short time ago Frank M. Clark of 
Hedley, Tex., received $5,000, because 
of the death of the largest hog in the 
world, which was located on his Silver 
Crest farm. Recently Mr. Clark refused 
$8,000 for the animal. The hog weighed 
more than 1,100 pounds. There are quite 
a number of horses, bulls and cows in 
Texas insured for $5,000. 





Draft Horses Eliminated 


The live stock companies with very 
few exceptions have almost entirely 
eliminated draft horses in large cities 
that are used for teaming purposes. 
Concerns using horses do not get the 
highest grade animals. The drivers are 
abusive and the hazards of the city 
Streets are many. Before the automobile 
+g eon an appearance there was always 
t & premium income from the cities 
Tom Owners of driving horses. Many 
Concerns also prided themselves in the 
Quality of their draft horses. 





Live Stock Notes 
The Hartford Li 

Virginia. This avo Stock has entered 

S State will re 
yer department at Atlanta. °° 
fontntcr Beach, formerly a merchant 
agent one has been appointed special 
Live Stock. ‘al Illinois for the Hartford 





UPHOLDING FIRE COMPANIES 





Live Stock Underwriters Comment on 
the Issue That Has Arisen in 
Wisconsin 





Officials of live stock companies are 
interested in the controversy that is 
going on in Wisconsin between the in- 
surance department and the fire com- 
panies over the higher rates charged 
for pure blooded live stock. The Wis- 
consin department declares that this 
is discrimination and that owners of 
pure blooded stock should not be 
charged any higher rates, than for 
ordinary stock. The fire companies take 
the position that the moral hazard is 
much greater with pure blooded stock. 
lf a high bred animal becomes im- 
paired, it is almost useless and its value 
is greatly reduced. If it is insured 
for a large amount, the temptation to 
get rid of the animal and sell it out to 
the insurance companies is held to be 
strong. Furthermore owners of high 
bred animals usually have them taken 
care of by hired help who as a rule 
are not as careful as the owner himself. 

The live stock officials say that the 
fire companies are correct in their po- 
sition. The live stock companies how- 
ever, go after the high blooded busi- 
ness because there is so much more 
money in it. The agents can be induced 
to solicit live stock where there is a 
large premium and hence a comfortable 
commission. Animals that range in 
price from $500 up, need a good line of 
insurance and the premium is large. 
The live stock companies themselves 
probably prefer a good lot of business 
on the lower priced stock, as they 
would get a better average. There is 
no better business for example than 
“feeders” so far as cattle are con- 
cerned. 





CONSIDER LOUISVILLE ISSUE 





Executive Committee of the National 
Association of Insurance Agents 
Will Investigate Matter 





NEW YORK, Aug. 11.—Officials of 
the National Association of Insurance 
Agents, at a gathering held here yes- 
terday, carefully considered the con- 
troversy between the Louisville Board 
and Booker & Kinnaird. All facts in 
the matter have been collected and will 
be placed before the full executive com- 
mittee, which will meet with the 
association’s conference committee on 
Aug. 26. 


AWAIT LOUISVILLE DECISION 


LOUISVILLE, KY., Aug. 10—Decision 
of the appelate court of Kentucky in the 
injunction suit of Booker & Kinnaird vs. 
the Louisville Board, coming up from the 
Jefferson County circuit court, which de- 
clined to grant the injunction, is being 
looked forward to with considerable in- 
terest. Opinion is divided as to the prob- 
able time of the decision, some interested 
parties looking for it daily, and others 
figuring that it will be a month or more 
before a decision is granted. The printed 
briefs have been out for several days, but 
there is a great deal of matter that the 
judges will be compelled to consider 
carefully before a decision is made. 

In the meantime there is a lot of con- 
jecturing being done, but there is not 
much in the way of really interesting 
development. There is not much doubt 
in the minds of local insurance men as 
to what the decision of the court of ap- 
peals will be, it being considered certain 
that the injunction will be denied. 

One of the most interesting discussions 
at the present time is in connection with 
reinsurance facilities of the Firemen’s in 
connection with the agency of Booker & 
Kinnaird and the Fidelity & Columbia 
Trust Co. 


To make sure that your want ad will be 
with all other want ads—where people 
look for them—and will not have to be 
placed elsewhere in the paper see that 
your order and copy is in the Chicago of- 
fice (1362 Insurance Exchange) not later 
than Tuesday of the week in which the ad appears. 





National Underwriter want ads get results. 
That's why the National Underwriter prints 
more want ads than all other insurance papers 
combined. Space at the rate of $3.75 per inch, 
one column wide, per insertion. This charge 
includes the service of forwarding replies. 
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INSURANCE CO., LTD 
OF YORK ENGLAND 


Established 1824, 


FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT AND 
EXPLOSION INSURANCE 


U. S. Branch, 80 Maiden Lane, New York 





FRANK & DuBois, ERNEST B. BOYD, 
United States Managers. Underwriting Manager. 
FRANK B. MARTIN, HARRY F. WANVIG, 
Assistant Manager. Branch Secretary. 
Assets $2,144,572.69 =——_—= Surplus $1,023,469.75 
DEPARTMENT MANAGERS: 
METROPOLITAN _ ........0008 eoeee Willard S. Brewn & Co........ + New Y¥ . ¥. 
PAGIFICG COAST............06 ++eMcClure Kelly.............4+ ‘Sen Pe Bnd Calte, 
CAROLINA-VIRGINIA  ............Harry R. Bush............0005 inet --Greensboro, N. C, 
SOUTHEASTERN .............. ooo Dargam & Turmer.......cccccccccccscccccces Atlanta, Ga. 
~ LOUISIANA & MISSISSIPPI.....James B. Ross......... encccccce New Orleans, La. 











17 South William Street 


PROTECTION 


E consider that equitable seitlement of all claims 

¥ promptly after shipwreck, fire or automobile 

accident, is just as much a part of our duty as giving 
a receipt for payment of premium. 

The interests of brokers and agents are safe-guarded 

by the personal attention of our officers and depart- 


ment heads, each of whom had established standing 
in the insurance field before jaining us. 


The Importers and Exporters Insurance Co. 


Marine—Fire—Automobile 


NEW YORK 











THE KASKASKIA LIVE 


Home Office: - - 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan, Minnesota, Oklahoma, Missouri and Iowa 


INCORPORATED 


STOCK INSURANCE CO. 
- Shelbyville, Illinois 











DIRECTORY OF 


Tus NatiowaL Unperwaitzer Recommends the Following 
Agencies With Good <r for Exchange and 
o 


LOCAL AGENTS 


eas Among the Prominent and Reliable 
tside Business. Advertisements 


ly First-Class Offices Accepted. 





MINNESOTA 


OHIO 





INNEAPOLIS INSURANCE AGENCY 
All Classes of Insurance 
525 Plymouth Bldg. 
MINNEAPOLIS, MINN. 


‘TE DWARD E. SHIPLEY 
GENERAL INSURANCE 


UnitediState Pulelite & Guaranty Co. 
— ye ‘Bonds : 
603 First National Bank Building 
CINCINNATI, OHIO 





F, H. WAGNER AGENCY 
Insurance Agents and Adjusters 
529-534 Plymouth Building 
MINNEAPOLIS, MINN. 





CARD INDEX RECORD FOR 
AGENCIES 
The Only System that Is Right 
Furnished Complete—Lowest Prices 
THE NATIONAL UNDERWRITER 





Insurance Exchange Chicago 





HE O. M. STAFFORD-GOSS- 
BEDELL CO. 


INSURANCE 


Plain Dealer Bldg. 
CLEVELAND, OHIO 





BINGHAM & DOUGLASS CO. 
Established 1870 
GENERAL INSURANCE 


to handle al] classes of Insurance 
or small. 


The Cuyahoga Bidg. 
CLEVELAND, OHIO 
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THE MEASURE OF SERVICE. 


Insurance Executives are purveyors of a type of service 
which is subjected to the scrutiny of three classes of indi- 
viduals: policyholders, agents and stockholders or financial 
backers. 


Each class measures the service with a different yard- 
stick, but each will find more to measure if the Executive 
has provided his concern with REINSURANCE; the policy- 
holder will find all the insurance he wants or needs; the 
agent will have facilities to meet all current demand; and the 
financier will be assured that the concern is “on the map” 
with plenty of range and safety. 


Our function in the Casualty field is to increase this 


measure of service through REINSURANCE. 


EMPLOYERS INDEMNITY CORPORATION 


E. G. TRIMBLE, President 
CHESTER NEWMAN, Vice-President and Treasurer 


KANSAS CITY 


Insurance Building 


NEW YORK CHICAGO 


35 Nassau Street Insurance Exchange 
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August 12, 1920 


NEEDS THREE MONTHS 
TO COMPLETE REVISION 


Several of the New Compensation 
Manuals Already Issued by 
National Council 


SOME PUT UP TO STATES 


Several Commonwealths Require Ap- 
proval by Commissions Before 
Tariffs Take Effect. 


NEW YORK, Aug. 10—Three 
months will likely elapse yet before the 
National Councif on Workmen’s Com- 
pensation Insurance shall have com- 
pleted the rate revision for all states 
of the union, work upon which it has 
been engaged for some time past. To 
date new manuals have been issued for 
New York, Maryland and Virginia, the 
tariffs contained therein being applica- 
ble as of July 1. The Alabama figures 
are ready and will be submitted for re- 
view to the Industrial Commission of 
that state. The Wisconsin Commission 
is to meet shortly, and it too will pass 
upon the suggested new rates for use in 
the state. Texas, California and Colo- 
trado are among the other common- 
wealths that require the approval of 
their state industrial bodies before new 
compensation tariffs can be enforced 
within their respective borders. 


Many Changes in Laws 


The revision of former rates is desir- 
able mainly because of the changes in 
workmen’s .compensation laws that 
have taken place in the different states 
within the past few years, virtually all 
of which have tended to greater liber- 
ality in compensation granted injured 
workmen or to the estates of those 
killed during periods of employment. 
As workmen’s compensation policies 
are drafted to meet the requirements 
of state laws, their revision would not 
be particularly influenced by court de- 
cisions, save as the latter may have 
declared certain sections of statutes in- 
valid, or given them an interpretation 
radically at variance with that previ- 
ously had. 


Decision as to Seamen 


The only court decision of material 
concern to casualty underwriters is that 
recently delivered by the United States 
Supreme court in the case of Stewart 
vs. the Knickerbocker Steamship Com- 
pany, in which it was held that con- 
gress acted incorrectly in granting sea- 
men the protection of compensation 
laws. While the law upon the subject 
's not clear it is commonly understood 
that workmen employed upon vessels 
Prior to their launching may recover 
for injuries, but the right to such ben- 
efits ceases when the launching of a 
ship is accomplished. Similarly, men 
engaged in repairing completed vessels 
are not covered under the compensa- 
tion act. Some of the ship builders de- 
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NEED FOR HIGHER LIMITS SEEN 














HE TRAVELERS in its house 

organ, “Protection,” gives some 

illustrations to show the trend of 
the times in the way of damage suits 
and recoveries for injuries that are of 
vast importance to agents in their can- 
vass. Agents need only to show a few 
of these striking instances to convince 
the assured that higher limits are nec- 
essary in all public liability lines. 

x ok * 

For instance, Mrs. Mary Costa sued 
her landlord at Paterson, N. J., for 
$15,000 damages, declaring that while 
she was hanging out clothes from the 
second story of the house, the line 
broke, and she was thrown to the yard, 
causing serious injury. 

* * * 

A liability suit has been brought 
against the Brown Construction Com- 
pany which was operating a quarry in 
Kansas City for $10,000 by the parents 
of the little boy who was injured 
through his own fault on the premises 
of the company. This child, 6 years 
and a playmate, were playing around 
the quarry. They pried a lock off a 
box containing explosives owned by 
the company, took a stick of dynamite 
from the box. One boy held it while 
the other touched a match to the fuse. 
The son of the parents bringing the 
suit lost the sight of his left eye and 
the use of his left hand. 

* * 


The appellate court at Rochester, 
N. Y., recently returned a verdict of 
$18,000 in favor of W. Carbox 
against R. H. Thompson in a suit to 
recover damages for the death of his 
wife. Mrs. Carbox was killed when an 
automobile driven by the son of 
Thompson crashed into her machine 
while she was riding in it. 


The Travelers calls attention to the 
fact that some states set a limit on the 
value of a man’s life. The statutes de- 
cree in such states that if a man is 
killed the estate can sue for a sum not 
exceeding a certain amount. The 
Travelers in commenting on this sit- 
uation, says that even in those states 
which set a limit on the sum collectible 
in case of death, there is no limit to 
the amount that can be awarded for 
personal injury. That is up to the 
judge and jury. 

* * * 


The need of higher limits is shown 
by an accident that occurred in New 
York City when an automobile driven 
by an insurance broker smashed into 
a crowd of approximately 1,000 per- 
sons who were attending a Socialistic 
rally. The driver tried to avoid strik- 
ing a woman who had suddenly ap- 
peared before his machine. The auto- 
mobile knocked down the _ speaker’s 
box. As the driver attempted to back 
out, he ran down several.people. Al- 
together some 25 were injured. His 
ordinary $5,000-$10,000 policy would 
not go very far in a case of this kind. 

* * * 


In New York county a jury brought 
in a verdict of $20,000 against the 
Mitchell Motor Car Company for the 
breaking of one wrist and the fibula in 
the left leg of a claimant. The jury in 
the supreme court of Kings County, 
N. Y., awarded Mrs. Augusta Marx 
and her husband a verdict of $11,500. 
Mrs. Marx’s face was scarred as the 
result of a collision of a motor truck 
owned by some metal dealers which 
struck the machine in which she was 
riding. 








men against accidental injury or death, 
regardless of statutory liability, and the 
council is now engaged in drafting a 
policy to that end. 


Classifications Reduced 


In its work of revision the council 
has eliminated nearly 300 classifications 
appearing in present manuals, and has 
added very few new ones. Many of the 
former classifications embraced but two 
or three risks, the experience upon 
which did not contribute materially to 
the general knowledge. Risks of this 
character have been placed in the broad 
classification where they properly be- 
long. 

The new rates will not differ materi- 
ally from those now enforced. In not 
a few instances they will be lower, 
while in others, because of greater lib- 
erality in state laws or in the light of 
recorded experience, an advance will 
be made. 


Gravel Causes Glass Losses 


Because of the unusually large num- 
ber of losses by broken windows in 
business houses along Bridge street in 
Chippewa Falls, Wis., one company has 
instructed its local agents to withdraw 
all plate glass insurance on this thor- 
oughfare, and it is expected that other 
companies will do likewise. The Ihle 





Sire voluntarily to insure their work- 


building at Bridge street and Grand ave- 


nue has suffered ten broken plate glass 
windows within a year. The damage 
is the result of loose stones cast into 
the windows by automobile. Municipal 
authorities are being pressed to prevent 
the use of Bridge streets by wagons 
hauling gravel in order to remove the 
main cause of the heavy losses. 


New Massachusetts Mutual 


BOSTON, MASS., Aug. 10—The Arrow 
Mutual Liability Insurance Company of 
Watertown, Mass., is a new workmen’s 
compensation company formed to handle 
the compensation risks of the Hood Rub- 
ber Company at Watertown and such 
other business as may come to the or- 
ganization. A feature of the company’s 
business will be a golf policy, to cover 
the liability of injury to players of the 
game. The company has been licensed by 
the Massachusetts department. The gen- 
eral manager of the company will be 
Charles F. Horan of Watertown. 


Plate Glass Shipment Stolen 


A need for insuring plate glass against 
theft is shown by the stealing of two 
boxes of plate glass which were being 
shipped to a dealer in plate glass in In- 
diana. The-two boxes of glass were 
valued at almost $3,000. Owing to the 
demand and high price of plate glass 
thieves can easily dispose of their haul 
at high prices. The theft of any amount 
of plate glass can not help from causing 





a large loss to the owner. 








Page Thirty-five 


FRACTURES A CAUSE 
OF BIG CLAIM RATIO 


General Accident Reviews Its Fig- 
ures for 1919 and Shows 
Results 


ELEMENT OF DOUBT SEEN 


Compensation Companies Declare That 
Injuries of This Character Should 
Be Carefully Treated 


The General Accident deals with the 
subject of fractures in a very compre- 
hensive way, especially in going over 
its compensation statistics. The Gen- 
eral says that at first thought, one is 
apt to consider fatality and dismember- 
ment as being the most important and 
dangerous type of cases involving the 
greatest expenditure. The company, 
however, says that however important 
these are, there is one cause that is a 
greater contributor, if not more so, 
than the two mentioned, this being the 
fracture. In going over its 1919 frac- 
ture cases, it finds there were 379. 


The General has tabulated these as 
follows: 


Occupational Classification 


These were scattered among various 
occupations as follows: 


Machine operators and mechanics.... 
Laborers: 


General contracting work 
Lumber yards 
All others 


Drivers 
Chauffeurs 
Clerks Salesmen 
Carpenters 19 Electricians .... 4 
Garage mechanics14 Bakers 3 
Lumbermen .... 12 Handling meats. 2 
Janitors Miscellaneous .. 31 
Painters 


Engineers 
Stevedores 


Industrial Classification 


The 379 cases were divided among the 
following industries: 


Contractors—building construction, 
etc 


Machine shop and foundry 
Automobiles: 

Repair, garage, taxicab station.... 30 
Lumber: 


Lumbering and logging, tie and post 
cutting, lumber yards 
Trucking Meat packers . 
Mercantile Stevedoring .... 
Fuel dealers ... Bakery 
Auto manufactur- Marble cutting. 
12 Road building.. 

Brewery 
Plumbing 
Laundry .. 
Paving 
Miscellaneous .. 
(CONTINUED ON PAGE 44) 


decorating ... 
Printing 
Care and main- 
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RECOMMENDS CONTROL 


JOINT COMMITTEE’S REPORT 





Great Britain May Have Government 
Supervision of Insurance to Look 
After Compensation 





It seems likely that Great Britain 
may have some form of state super- 
vision over insurance companies. At 
the present time, all British insurance 
is free from government supervision. 
Under the Life Assurance Companies 
Act of 1870 and the Assurance Com- 
panies Act of 1909 an insurance com- 
pany that desires to do business must 
publish information as to the basis of 
its valuations, the ratio of its reserves 
and so on, but further than that there 
is no government control. The House 
of Commons has taken the position that 
publicity will regulate insurance and 
the people can judge for themselves 
which companies are strong and re- 
liable and which are not. 


Report on Compensation 


However, the indications are that 
Great Britain will be forced to have a 
government official in charge at least of 
certain branches of insurance, if work- 
men’s compensation is to be made com- 
pulsory. A joint committee of the 
Accident Offices’ Committee and the 
Parliament has been investigating the 
working of the compensation act and is 
recommending that maximum premium 
rates be established under the sanction 
of a government official. The commit- 
tee recommends that rates be so fixed 
that. the claims will absorb 70 percent, 
leaving 30 percent for management ex- 
penses, agents’ commissions and profits. 
It is interesting to see in this connec- 
tion that the committee does not 
recommend a state insurance proposi- 
tion. 

Comment by Insurance Paper 


The “Policyholder” in commenting 
on the situation says: 


All must insure in future with the ex- 
ception of the Crown,:a local or other 
public body, a statutory company, and a 
householder in respect of domestic serv- 
ants not employed by him for the pur- 
poses of a trade. Under certain condi- 
tions employers, whose annual wage roll 
averages £20,000, may be excluded. If 
workmen’s compensation insurance is to 
be compulsory, and the experience of the 
last twenty years shows that it ought to 
be compulsory, it follows as a matter of 
course that there must be either a state 
insurance department or some kind of 
state supervision to guarantee that mon- 
opoly profits shall not be made. 

Rates are to be fixed for triennial 
periods in future, and the amount of the 
same is to be determined by a state com- 
missioner, acting on the advice of a com- 
mittee and upon which the Accident 
Offices’ Association has the right of equal 
representation. 

In the event of a disagreement, as be- 
tween the commissioner and the Acci- 
dent Offices’ Committee, the matter is to 
be settled by arbitration. Any surplus or 
deficiency realized during a triennium is 
to be refunded to or by the insurance 
companies as the case may be, and taken 
into account when calculating the pre- 
mium rates for the next triennial period. 

A most important suggestion is that 
the commission payable to agents is not 
in any case to exceed 5 percent of the 
premiums. This is undoubtedly a serious 
matter for brokers and agents all over 
the country, and when the matter arises 
in the House of Commons (for, of course, 
all tie recommendations have still to be 
embodied in a bill), we are sure to hear 
a good deal about this proposed limita- 
tion. At present the recognized commis- 
sion for agents is: 
ag an individual premium exceeding 

15 percent on the first £50. 

10 percent on the second £50 or part 
thereof. 

7% per cent on the second £100 or part 
thereof. 

5 percent on the third £100 or part 
thereof. 

2% percent on the remaining portion 
above £300. 
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SUCCESSFUL COLLECTING METHOD 


How Bills Are Sent Out and Account is Followed Up 














anty in its agency bulletin dwells 

on the importance of agencies keep- 
ing the total of overdue premiums at a 
minimum. It says that a system of in- 
surance bookkeeping and billing which 
is most nearly successful in causing 
clients to pay their premiums when due 
is far better in every way than the 
most perfect system ever devised for 
the collection of premiums after they 
have been actually overdue. 

It speaks of one agency in an eastern 
state which wrote $17,000 of premiums 
last year but has been able to collect 
only 60 percent. The cost of carrying 
this overdue business, says the United 
States Fidelity, the collection cost and 
in some cases the necessary cancella- 
tion turn this record from a good one 
to one that is highly unsatisfactory and 
unprofitable. The company speaks 
about Cunningham & Kerr, its agents 
at Gloucester, Mass., and tells about its 
collection method as follows: 


Tae United States Fidelity & Guar- 


Invoice Mailed at Once 


When the policy is issued there is 
mailed with it, or separately upon the 
same day, a neat, white invoice showing 
the date, policy number and amount. A 
earbon copy of this invoice is, of course, 
retained in the agent’s office. To make 
payment easy for the assured, the in- 
voice is perforated below the heading, so 
that in cases where the check constitutes 
sufficient receipt, this heading may be 
quickly and easily torn off and mailed 
with the check, while the bottom part 
containing the invoice particulars is re- 
tained. 





Printed in Red 


The most important part of this form, 
however, is the notice printed in red at 
the bottom. The wording seems to cover 
the ground so well that we quote the 
notice verbatim: 


IMPORTANT NCTICE 


An account for insurance is differ- 
ent from any other because it is 
given for protection, and the moment 
the protection attaches the premium 
is due. The premium does not be- 
long to the agent, but he collects it 
for the company under fixed rules 
common to all companies, and from 
which there is no deviation. A little 
space is given the agent to make his 
remittance, and at the end of that 
time if the company has not re- 
ceived the money they instruct the 
agent to cancel the policy. There- 
fore, to give you the proper protec- 
tion, will you kindly remit immedi- 


| printed notice is usually sent, as follows: 





ately, if convenient. 


Following Up Delinquents 


If no remittance is received the first 
of the next month following the issue of 
the policy, a statement of account is 
mailed. This is on white paper and the 
item is listed: ‘For bill previously ren- 
dered remaining unpaid.” At the bot- 
tom of this statement appears the sen- 
tence: 


All premiums must be paid before 
the 15th of the month next following 
issues of policies. 


How Delays Are Met 


If the premium still remains unpaid 
the first of the second month following 
the issue of the policy, a yellow state- 
ment is mailed. Following the heading 
is the announcement in large type that 
“this account appears from our books to 
be overdue,” and at the bottom the added 
information that the agent is obliged to 
account to the company shortly for the 
premium, with a courteous request for a 
check. 

In case of still further delay a small 


We have forwarded you 
month statement of our books. 

In the absence of any response 
from you we assume it to be correct. 

If, however, the statement does 
not compare with your. records, 
please advise us that we may at once 
reconcile the same. 

As we are extremely anxious to 
close our company accounts on or 
before the 14th inst., we would ap- 
preciate an extra effort on your part 
by payment in full or on account 
before that date. 

Trusting you may be so able to 
favor us without inconvenience to 
yourself, we remain. 


each 


Courteous But Firm 


While this notice is business-like and 
entirely courteous, you will see that it is 
couched in a more insistent vein and 
judgment should be exercised in its use. 

This simple system has been found 
efficacious by its originators, and can 
doubtless be advantageously adopted in 
while or in part by many other agencies. 

The overdue premium is almost always 
the result of carelessness rather than in- 
tention. For this reason the system of 
invoicing which does not allow the dila- 
tory man to “forget,” which pleasantly, 
yet insistently, urges him against pro- 
ecrastination in payment, which unobtru- 
sively heads him off from the class of 
actual delinquents, is the system which 
is going to make the business of the 
agency desirable for the company, and 
at the same time prevent strained rela- 
tions between agent and client. 








the increased benefits proposed by the 
committee are adopted by Parliament an 
immediate increase in the premium rates 
will follow. The agent will get the bene- 
fit of this. Further, if insurance is com- 
pulsory, the agent’s task will be simpli- 
fied. So he is not hit quite so severely as 
would appear at first sight. But fixing 
his commission rate at a flat 5 percent is 
a precedent which may have far-reach- 
ing effects. 


Increased Benefits to Be Payable 


At present the dependents of a work- 
man are entitled to £150, and not more 
than £300 in the event of a fatal acci- 
dent. The committee suggests a mini- 
mum of £250 with a maximum of £800. 
The original maximum benefit for total 
disablement was £1 per week (increased 
since the war to £1 15s.), and it is now 
proposed to increase the rate to £3. 

The major part of the evidence given 
before the committee has been published. 
In particular the evidence of the Acci- 
dent Offices’ Committee was a valuable 
and enlightening summary of the posi- 
tion to date. The evidence showed that 
up to 1913 the offices made an under- 
writing loss on the business. It was not 
until 1911 that the companies were able 
to collate this experience and put their 
rates on a sound basis. 


Profits During the War 


Exceptional profits have been made 
during the war, but the cause of the same 
cannot continue—for one thing, con- 
scious of the necessity of producing a 
maximum output in industries in connec- 
tion with the production of war material, 





It must be remembered that assuming 


workmen ignored trivial injuries which. 


in normal times, would have been the 
subject of a claim—further, wages rap- 
idly increased, but the benefits payable 
under the act did not come along so 
rapidly. Consequently, for a time a 
higher rate was secured. Taken as a 
whole, however, it may be said that the 
offices have not been overpaid for the 
services they have rendered to the com- 
munity in acting as pioneers in an un- 
known insurance field, and in placing the 
calculation of the premium rates on a 
scientific and permanent basis. 

We are glad to see the report adds 
“that the representatives of the insur- 
ance companies, though at eall times 
fighting in their own legitimate inter- 
ests, have reasonably endeavored to 
assist in arriving at a solution of this 
difficult question.” 

There is to be a strict system of state 
supervision, but the country and the 
business is not to be saddled with an- 
other experiment in state trading. That 
is something for which all must be very 
thankful. 





Casualty Notes 


The Indemnity Insurance Company of 
North America has been licensed in 
Maryland. D. W. Chatterly has been ap- 
pointed its agent. The Union Indemnity, 
which recently absorbed the Great East- 
ern Casualty, has also been entered in 
Maryland. 

The Fidelity & Deposit announces the 
following agency changes: Alfred C. 
Hoesner, manager of the branch office 
at Oakland, Cal. succeeding Edgar H. 
Bennet; the Watertown Underwriters 
Corporation of Watertown, N. Y., suc- 





ceeding William J. Shepard, Inc. 


CHANGES IN BANK LAW 


——_—_——— 


PLAN TO CHECK ROBBERIES 





Department of Justice Is Considering 
an Amendment to Act to Cover 
Federal Institutions 





WASHINGTON, D. C., Aug. 10— 
Officials of the Department of Justice 
are considering an amendment of the 
banking act, which would make the 
robbery or attempted robbery of 
national banks a crime under the fed- 
eral statute; which it is not at the 
present time. Bank robberies in all 
parts of the country have increased 
enormously during the past few years; 
the large amounts of money which the 
institutions hold; the advent of the 
swift traveling automobile and_ the 
reckless disregard of human life held 
by the average hold-up man, being the 
principal factors making for such con- 
dition. 

Will Cooperate on Bill 
While the Department of Justice 
would be glad to employ its staff in 
tracking bank robbers the absence ofa 
governing provision in the federal law 
renders it powerless to do so. It is to 
remedy this situation that an amend- 
ment to the banking act is sought. 
With the suggestion the American 
Bankers Association and the burglary 
insurance writing companies are in 
complete sympathy. Once a proper bill 
be prepared they will do all within their’ 
power to secure its enactment in the 
next Congress. 
The percentage of recoveries from 
bank robberies is very slight, the hold- 
up men usually managing to make a 
clean get-away. As their loot in the 
main is currency, its tracement is vir- 
tually impossible. 


Has Deal with Detective Agency 


The American Bankers Association 
has an arrangement with one of the 
large detective agencies of the country, 
for the trailing of crimes committed 
or attempted against its members, and 
several of the insurance companies 
have agreements for like service. Some 
years ago the idea was considered of 
having the Burglary Insurance Under- 
writers Association conclude a deal 
with a large detective concern, but 
nothing came of it; the expense in- 
volved being deemed too great to war- 
rant the venture. 

To promise any degree of success in 
trailing bank highway mem requires an 
organization, nation wide in scope, and 
having skilled men located at all 
strategic centers who could promptly 
and relentlessly follow crooks until 
they were run to earth. Such an 
organization, of course, the Department 
of Justice possesses and if authorized 
to use it the immediate effect should be 
to materially reduce the number and 
seriousness of bank robberies. 





Casualty Notes 


The semi-annual statement of the Fi- 
delity & Casualty shows assets $22,122. 
677; net surplus, $1,552,910; capital, 
$2,000,000. 

Robert H. Beard, the Lion Bonding’s 
general agent for Chicago, reported in 
business during June at the rate of 
$1,000 a day. 


W. H. Switzer, supervisor of claims of 
the United States Casualty in Chicago, 
has resigned and is succeeded by Albert 
H. Brown, who had charge of the claims 
for the American Bonding. 


ciation of South Dakota. 
the new company will be located at = 
deen. The mutual company will write 
compensation risks chiefly. 





George Ade once introduced @ banguet 
speaker thusly: “Two towns in In . 
lay claim to the honor of being Mr. Mr 
birthplace’ (A pause during. which a 
Blank tried to look modest), “Warsaw and 
serts that he was born in Kokomo, 7 
Kokomo insists that he was born in 
saw.’ 
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Let’s Give Up All Insurance 


Cu1EF OF Pottce Garrity of Chicago, 
in an interview the other day, said that 
one of the causes of the high burglary 
loss ratio in Chicago is due to the fact 
that burglary insurance is carried. Chief 
Garrity said that if burglary insurance 
were shut out the burglary loss ratio 
would be diminished. 

Carrying Chief Garrity’s argument to 
the ultimate conclusion, he would 
recommend, no doubt, that all forms of 
insurance be eliminated because they 
add to carelessness or indifference. To 
an extent, Chief Garrity is correct in 
his statement. Undoubtedly the loss 
ratio is increased in all lines of insur- 
ance, because of insurance being car- 
ried. However, this applies to only a 
small portion of people. The big ma- 
jority do not want losses of any kind. 

We have the moral hazard with us 
in all classes of insurance. So long as 


Federations and the Presidential Election 


THE presidential campaign, and those 
selected by the different parties to be 
their candidates, together with the issues 
which are very much in the public mind 
today, lead insurance people to look upon 
both parties and candidates from the 
standpoint of their special interests, which 
is proper and natural under all the cir- 
cumstances. 

The question of what attitude the state 
and national governments are going to 
take towards the insurance business is 
one which concerns all insurance people— 
stockholders, agents, officials and all 
salaried employes who gain their liveli- 
hood from the insurance business. Hence 
the insurance man has inquired more 
carefully into what candidates he shall 
back, and what may be the record of each 
party and candidate on the questions 
which affect his business. 

There has evidently been some thought 
in the minds of insurance people that the 
insurance interests should be lined up 
politically. We think, however, that this 
would be a mistake, and that insurance 
interests would suffer by such a course. 

There is no distinct insurance issue in- 
volved in the platform of either of the 


Larger Limits Should Be Sold 


But few agents are making any attempt 
to increase the limits on automobiles, 
teams or other forms of public liability. 
In the last year or so, assureds have been 
caught on death claims, being forced to 
pay a larger sum than covered by their 
msurance. The extra insurance is not 


Getting After Public Official Bonds 


THE alert surety men already are can- 
Vassing the field for public official 
bonds, owing to the elections that will 
be held during the next few months. 
Some 25 states will elect state officials 
and 30 will elect county officials in 
the near future. It is one of the big 
years from the public official bond 
standpoint. More and more pressure 
1s being brought to bear to have pub- 
lic officials bonded by a surety com- 
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human nature is dominant, so long as 
we are dealing with human beings, there 
will be indifference, carelessness and 
criminal design in connection with in- 
surance. There are persons who carry 
burglary insurance, no doubt, who do 
not take the precaution they would if 
they did not carry indemnity of this 
character. Yet for the one who is care- 
less, indifferent or dishonest, we have 
the 99 who are honest and who would 
pay twice as much to be rid of a loss. 

There are persons of a speculative 
turn of mind who want to cash in on 
the insurance company. Yet it would 
be a calamity to rid the country of in- 
surance, because of the few evil-minded. 
We believe that Chief Garrity will have 
to go more deeply to learn the real 
cause of the burglary high loss ratio in 
Chicago. He might not have to go 
outside the City Hall. 


dominant parties, but such an issue might 
inadvertently be created if it was found 
that the insurance men were lining up in 
one particular direction. 

The insurance interests cannot afford 
to take sides, in this matter, in any or- 
ganized way. This has been recognized 
by no less an organization than the IN- 
SURANCE FEDERATION OF AMERICA which 
has emphatically taken the position, 
through its advisory committee, against 
any organization for or aganist presi- 
dential candidates. The state federations 
in particular are requested not to take 
part in any presidential campaign for or 
against any candidate. The advisory 
board takes the position that the organ- 
ization is prohibited from taking part 
in political activities or from making con- 
tributions to political organizations. 

Certainly this is wisest view of the 
whole matter, and the INSURANCE FEDERA- 
TION OF AMERICA is to be congratulated 
upon setting its face at the start against 
any possibility of the organization— na- 
tional or state—being used as a lever 
against either of the parties or candidates 
in the present presidential campaign. 
Its position is to be commended. 


expensive. Policyholders accustomed to 
carrying $5,000-$10.000 limits can carry 
$10,000-$20,000 limits at only 20 percent 
more of the premiums. Here is an oppor- 
tunity on renewal to increase the pre- 
mium. It requires a little extra exertion 
and some salesmanship to accomplish it. 


pany. Surety men should take the op- 
portunity to point out the danger and 
inadequacy of personal surety when- 
ever they can drive home a lesson. 





Can you name a single, solitary man 
who has ever achieved a great, big, un- 
qualified success in any line of legitimate 
business by limiting his mental and phys- 
ical exertions to exactly eight hours a 
day? 


PERSONAL GLIMPSES 
OF CASUALTY MEN 








President H. H. Putnam of the Insur- 
ance Federation of Pennsylvania is en- 
joying his vacation at his home at Har- 
vard, Mass. He will resume active 
duties Aug. 16. 


William R. Martin has been ap- 
pointed branch manager at Minneapolis 
for T. H. Mastin & Co., of Kansas 
City, attorneys for the Consolidated 
Underwriters. The Consolidated spe- 
cializes on workmen’s compensation 
and automobile insurance. Mr. Martin 
was formerly superintendent of agents 
of the Chicago Bonding at its head 
office and later western superintendent 
at Kansas City. Before going with the 
Chicago Bonding, he was assistant 
manager of St. Louis branch office of 
T. H. Mastin & Co. Mr. Martin left 
the Chicago Bonding to go into the oil 
business, but finds that insurance is 
best suited to his activities. 


W. G. Curtis, president of the Na- 
tional Casualty of Detroit, is one of 
the big men in the Detroit Golf Club. 
This is a $2,000,000 club and one of 
the best in the west. Mr. Curtis was 
one of the organizers and at present is 
chairman of the game committee. He 
has been unusually busy of late because 
of the golf matches on the club’s 
grounds, in which Harry Vardon and 
Ted Ray, the great British profes- 
sionals, have been playing some of 
America’s crack golfers. 


The Fidelity & Deposit announces 
the appointment of Vice President 
George L. Radcliffe as executive officer 
of the company. Mr. Radcliffe will 
have direct supervision over the activi- 
ties of the legal, claim and salvage de- 
partments. 


J. B. Sackett has been appointed 
superintendent of agents of the Kansas 
Central Indemnity of Hutchinson, 
Kan. Mr. Sackett has had a long ex- 
perience in the accident and health in- 
surance field. He was at one time sec- 
retary of the old Detroit Conference. 
Until recently he has been manager of 
the accident and health department of 
the Mid-West Life of Lincoln, Neb. 
Mr. Sackett has been a personal pro- 
ducer, agency manager and general 
agent, and knows the disability busi- 
ness thoroughly. 
and is well known in accident and 
health circles. 


men, 


He has written a 
number of articles on business getting 


“Punch” is the name of a new com- 
pany paper, issued by the Business 
Men’s Indemnity of Indianapolis for 
the benefit and inspiration of its field 
It is very creditably done and 
contains a number of helpful selections 





DON’T REALIZE NEED 
OF INSURING CREDITS 


Business Men Generally Fail to 
Appreciate Importance of 
This Coverage 


COVER GOODS IN STOCK 





But Merchant Drops Insurance When 
Property of High Value Is Con- 
verted Into Credits 





CINCINNATI, O., Aug. 10—‘“If you 
go into wholesale or jobbing business 
and stock $100,000 worth of goods, the 
first thing you do is to insure them up 
to the limit. You don’t sleep at night 
until you have $70,000, $80,000 or $90,000 
of fire insurance, with adequate use and 
occupancy added. Each dollar of goods 
is worth a dollar in the warehouse, and 
you get as near a dollar of insurance on 
it as you can. 

“In a month, or two or three or six 
months, you have transferred that $100,- 
000 to your ledger, and each dollar has 
become $1.25 or $1.50, or in these times 
of high prices and rising values, more 
likely it has become $2. But you don’t 
insure it. 

“In other words, you insure it while 
it is under your control and super- 
vision; but you drop your insurance 
as soon as your enhanced dollar has 
passed into other hands.” 


Only Three Companies in Field 


This was the illustration that John B. 
Morris, Cincinnati general agent of 
the Ocean Accident & Guarantee, 
used to show the general attitude of 
business men toward credit insurance. 
Mr. Morris has been writing credit in- 
surance in this territory for more than 
15 years, and before that was with one 
of the big mercantile agencies; so he is 
pretty well posted on all matters 
relating to or affected by commercial 
credit. : 

Only three companies write credit in- 
surance—the Ocean Accident, the Lon- 
don Guarantee & Accident, of which 
C. C. Rothier & Co. are the general 
agents in this territory, and the Ameri- 
can Credit Indemnity of St. Louis, of 
which M. Abrams is the local repre- 
sentative. There is also a reciprocal 
company in St. Louis, but it is not 
entered in Ohio. 

E. A. Grant, also representing the 
London Guarantee, is an active factor 
in the local field, so that the process 
of education is progressing steadily if 
slowly, and local business men and 
manufacturers are gradually coming to 
a realization of their needs in the way 
of protection for outstanding accounts. 


for the company’s business producers 
as well as some clever personal items. 
It is understood that W. W. Dark, 
secretary-treasurer of the company, is 


Not a Standard Form 


Credit insurance is not a standard 





the editor of “Punch.” 
fication and schedule of rates and in 


on the part of the agents. 


H. G. B. Alexander, president of th 


The company 
has recently established a new classi- 


demnities which are meeting with favor 


form; rates are not standard; no two 
cases are alike, and every policy is made 
- | to fit the particular need of the assured. 
Its purpose is to cover the policy- 
holder from abnormal: or unexpected 
loss; never from normal loss. He is his 
own insurer up to the amount of his 


: expected losses, and if he is a good 


Continental Casualty, will leave the 
latter part of this month on an Eu- 


business man, takes care of that item 


ropean trip. in fixing his prices. 





Doyle Made Supervisor 


M. F. Doyle, who has been manager of 
the surety department of the Hartford 
Accident at Cincinnati, has been ap- 


pointed field supervisor in the western 
department covering fidelity and surety 
lines. He was formerly connected with 
the Frankfort General at San Francisco 
and later the Fidelity and Deposit at St. 
Louis. 

















ris, 
views on credit insurance, “is anything 
but good for good business. 
bound to be a readjustment of prices 
and labor and capital agreements and 
conditions. 
getting closer together; they seem to be 


“The present outlook,” said Mr. Mor- 
preliminary to an outline of his 


There is 


Capital and labor are not 


getting further apart and this is bound 
to result in a lull in business, The se- 
quence will be that the weaker manu- 
facturers and merchants will be forced 
out, and many will be caught with high- 
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priced goods on hand in a declining 
market. : 

“The final culmination will be a lot of 
failures. It is just this thing that credit’ 
insurance is designed to care for. 


More Losses by Debt Than Fire 


“There are more losses by bad debts 
every year than by fires—in both num- 
bers and dollars and cents. In known 
failures alone it is a small failure that 
has not more than 30 bad debts as a 
contributing factor or the _ principal 
cause. Yet it would take only 30 bad 
debts, aS an average to each failure in 
an average year, to make the number of 
bad debts equal the average number of 
fires in a year. Every one of these bad 
debts is a case in which the credit man 
missed his guess. 

“Credit insurance covers under various 
forms of policies all classes of accounts, 
so long as both parties to the transac- 
tion are in mercantile business. In other 
words, it is for the manufacturer, whole- 
saler or jobber, selling to the retailer; 
but the retailer, whose customers, as a 
rule, cannot obtain recognition by one 
or the other of the mercantile agencies 
cannot obtain it. It is used by many 
credit men as a guide in the granting 
of credit. They take the ground that 
if the insurance company cannot afford 
to insure for more than a certain amount 
they cannot afford te grant more than 
a closely limited credit. 

“It is used in different ways to help 
in making collections and the reason it 
seems to be limited in its use is because 
its field is limited to manufacturers and 
wholesalers. 


Need Now More Than Ever 


“There was never a time in the his- 
tory of the country when credit insur- 
ance was as much needed as now. With 
a period of acute financial, commercial 
and industrial storm clearly in sight, 
every merchant or manufacturer who 
sells to other merchants is clearly in 
need of protection against the abnormal 
losses always incident to such a time. 

“Credit insurance in its early stages 
was not properly written and there were 
a good many unsatisfactory experiences 
on both sides, This resulted in a number 
of prejudices, some of which still operate 
against its general use. The present-day 
policy is broad and liberal, and gives 


the policy holder ample and actual pro- 
tection. 

“The form of policy is different, the 
form of coverage is different, and the 
form ef adjustment is different from 
anything ever before offered. Just as 
soon as business men learn that there 
is no investment feature to a credit 
insurance policy, but that it is insurance, 
pure and simple, just the same as fire 
insurance, it will be more generally 
used.” 


Influence on Banking Credit 


Mr. Morris illustrated the influence of 
credit insurance on banking credit. “You 
are in business,” he said, “and need 
$20,000. You go to your bank and ask 
for it. The bank demands a statement 
of condition, and when you furnish it, 
the first item to be scrutinized is “out- 
standing accounts,’ of which yau have 
$20,000. ‘Worth about $10,000 on col- 
lection,’ the bank says, and it offers you 
a $15,000 loan instead of the $20,000 you 
need. ‘But,’ you say, ‘I carry $15,000 
credit insurance;” and your outstanding 
accounts at once become worth from 95 





to 100 cents on the dollar. 

“So your credit insurance is a very 
material factor in establishing your ac- 
commodation status at your bank.” 


Case of Lumber Firm 


He cited the case of a lumber man on 
whom he worked for a long time, with- 
out success. “We have no losses,” said 
the head of the firm, One day, in the 
morning paper, Mr. Morris saw the ac- 
count of a small failure in a neighboring 
town, in which the lumber firm was 
listed as a creditor for $590. As a matter 
of dollars and cents, it didn’t amount to 
a drop in the bucket with the principal, 
but it showed that it did have losses. 
Nevertheless, the responsible official re- 
fused to be convinced that he needed 
eredit insurance. 

A few days later it had another loss— 
$1,600; and again Mr. Morris called. 
This time he wrote a $10,000 policy. 

Then came a queer train of circum- 
stances. For the year that the policy 
was in force the firm had no loss; and 
at the end of the year renewal was 
refused. Within 90 days after expiration 
the firm was “bumped” for $5,200. 





This story ought to end with a state- 
ment that the concern “saw the light,” 


took credit insurance and still has it; 
but it doesn’t end that way. The official 
said: “No, when we have insurance we 
don’t have losses, and when we have 
losses we don’t have insurance, so we’ll 
carry our own risk.” 

This was done for several years, but 
finally a policy was taken out. That 
year the company paid one loss of $1,000 
and another of $4,000. At the end of 
the year the manager said: “We’re even 
with you now, and we'll quit;” which 
was done, and the firm has been out 
ever since. 


Comfort in Protection 


“It is a comfortabie thing to know at 
the beginning of the year that your 
losses cannot exceed a percentage of 
your sales,” continued Mr. Morris. “You 
know this if you have credit insurance. 
If you are without it, you wait to the 
end of the year to know what your 
losses are. 

“The large, well managed and well 
financed business and manufacturing 
plants are those that carry vredit in- 
surance. The policy is a blanket cover 
on the total amount of sales, and the 
premium, as compared with the volume 
of business covered, is a small fraction 
of 1 per cent. The amount added to the 
expense account is almost negligible. 

“It is more generally written than is 
commonly known, as many people carry 
it who don’t want the fact to become 
public. Some of them don’t want to be 
bothered with competition, and others 
don’t want their debtors to know their 
accounts are insured. Many credit men 
are opposed to it as being, in their 
opinion, unnecessary. Every credit man, 
you know, has the only system by which 
losses are eliminated; but we go on 
paying them, just the same. 

“Only three companies write it, and 
they are trying to limit coverage on one 
account to $25,000, with re-insurance of 
the excess. Some of the large industrial 
combinations carry enormous policies, 
and it also is heavily carried by the auto 
parts manufacturers, 

“The average premium in this field 
probably will run from $350 to $375. 
This is for the blanket policy. It also is 
possible to cover a specific account, or 
all the accounts in a certain territory; 
but the premiums for such policies cost 
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BIG SCHEME FOR NEW YORK 


Fidelity & Deposit Makes Arrange. 
ments to Drive More Extensively 
for Surety and Burglary Lines 





‘BALTIMORE, MD., Aug. 11.—Be- 
ginning Sept. 1 the Fidelity & Deposit 
will undertake an intensive cultivation 
of the New York surety bond and 
burglary insurance fields under the di- 
rection of Vice-President Joseph A, 
Flynn. The New York branch office 
has turned out a large and growing 
volume of business. It is felt now that 
cultivation on a more intensive scale 
will yield a commensurate return. An 
increased personnel will devote its ef- 
forts through an aggressive campaign 
toward increasing the premium writ- 
ings in fidelity, surety and burglary 
lines. 

Vincent A. Cullen, well known 
among New York surety men, has ac- 
cepted the post of production manager 
for the New York branch office. Mr, 
Cullen was in the old American Bond- 
ing force, afterward going to Cleveland 
where he was connected with Owen 
Crowell Laurenson & Co., general 
agents of the Fidelity & Deposit. On 
his return from military service in 
Mexico and France he went with the 
Hartford Accident & Indemnity, and 
is leaving the post of surety manager 
of the New York branch to come with 
the F. & D. Assisting Mr. Cullen will 
be John G. Yost, assistant manager of 
the fidelity department at the home 
office, and for a long time active in the 
sales development end of the com- 
pany’s fidelity business. He will have 
charge of the fidelity side of the cam- 
paign. O. Atkin, now the Newark 
branch manager for the F. & D., will 
assume direction of the development of 
the company’s burglary business. The 
object of the company will be to con- 
tinue to obtain and hold business ona 
basis of service rendered to clients by 








somewhat more.” 


the company. 
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Insurance Companies 


will find the Fiscal Agent an ideal medium for 
handling some of their most important affairs. 


We are serving many individuals, organizations 
and large corporations in safe-guarding their 
assets and incomes at great convenience and 
economy. 


The Fiscal Agency establishes a dignified, confidential 
relationship for expert attention to investment holdings. 


We shall be very glad to acquaint you more fully with 
this service. Ask for our booklet, ‘The Fiscal Agent.” 


Union Trust Company 
Chicago 
Capital and Surplus, $4,500,000 
Madison and Dearborn Streets 
“Since the Great’ Fire” 














SATISFACTION! 


“IT IS A GLORIOUS FEELING” 


to know that after you have closed a business trans- 
action you are satisfied. 











LION SERVICE AND LION POLICIES 
ARE BOTH A GUARANTY OF SATISFACTION 


OUR FULL COVERAGE 
AUTOMOBILE POLICY 


LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE AND THEFT 


MAY BE WRITTEN IN THE FOLLOWING STATES: 


CALIFORNIA KANSAS NORTH DAKOTA TEXAS 

IDAHO MINNESOTA INDIANA OREGON 

ILLINOIS MONTANA NEBRASKA UTAH 
WASHINGTON WYOMING 


ALL OUR OTHER LINES— 


Fidelity and Surety Bonds, Burglary, Plate Glass and Accident and Health In- 
surance written in the above states except Fidelity and Surety Bonds in Oregon. 


All our lines, except Fire and Theft, written in following states: 
IOWA MICHIGAN MISSOURI 
SOUTH DAKOTA 


LION BONDING & SURETY Co. 


HOME OFFICE—OMAHA, NEBRASKA ; 
If you want SATISFACTION write us for an agency contract 


OKLAHOMA 























(Under State Supervision) 


We specialize on open stock Burglary Insurance, on 
merchandise. 


The only company of its kind in the State of Illinois. 


_ Our service is unequalled, our rates are correct, our 
policy is standard. 


We are Pioneers in our line. 


Agents wanted in Illinois outside of Chicago. Foi 
further information, write, wire or call. 


Home Office 
417 Peoria Life Bldg., Peoria, III. 


PIONEER MUTUAL CASUALTY 
INSURANCE CO., Inc. 


STRONG RELIABLE 





PROMPT 


a as 














Archibald F. Bunting 


Walter J. Hayes 
President 


Treasurer 


E. E. Englehart 
Secretary 


DETROIT BONDING 
MORTGAGE GUARANTEE 


Company 


A fidelity and surety company that is being organized with 
officers who have been successful in the duties they will have 
with the company, a company that is being organized among 
active successful business men of Michigan, a company that is 
being organized at a sufficiently low expense rate so that it 
satisfies both the big business men who are becoming stock- 
holders and also the Michigan Securities Commission (admin- 
istrators of the Michigan “blue sky” law). 


Salesmen wanted who have the intelligence, the personality 
and the experience to present the shares of this company to 
men who know what are good investments and what are not. 


A real opportunity because the shares can be sold on their 
merits and need not be unloaded on the unwary, unsuspecting, 
unsophisticated or untutored holders of a “little spare change.” 


The rate of commission is low but the commissions bulk 
large because the sales are large and frequent. 


ADDRESS 


WALTER W. TAIT, Organization Director 


Real Estate Exchange Building 
Detroit, Michigan 
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Income Insurance Specialists 


Opportunities for Salesmen in Forty-Seven States 


Address H. A. LUTHER, 2nd Vice-President 


North American Accident Insurance Co. 
209 South LaSalle Street, CHICAGO 











EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 83 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 


The Most Advanced and Practical Personal Accident and Sickness Policies 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFF Ind. 

Lemcke Annex, Indianapolis, Ind.; GEO. A. GILBERT, Res. : 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bld * 
ees LOYAL DURAND, G 6: 

















The American Credit-indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered accounts, but serves to prevent losses. ( 








If you are a manufacturer or jobber, write for the full particulars of this service. 

415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 

R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 

















@ SEEE ms ene Gane & 
f Federal Savings and Insurance Co. | 


FOUNDED 1889 
INDIANAPOLIS 


Specializing on monthly Premium Health and Accident 
with non-classification of risks. Benefits paid weekly. 
Policy includes $100.00 funeral benefit. 


© Representatives Wanted in Indiana and Illinois. ( Our Victory Policy Will Interest You 
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It Is Vitally Important 


As a salesman of Commercial Accident and Health Disability 
policies that you learn more about Continental Income Protec- 
tion forms—the forms that sell and stay sold, backed by the 
greatest Accident and Health Insurance organization in America. 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President 
General Offices: Chicago, U. S. A. 


Canadian Head Offices: 
Toronto, Ontario 





























WILL TEST VIRGINIA RULING 





Travelers to Appeal From Award for 
Injury to Employe Sustained 
During Lunch Hour 





RICHMOND, VA., Aug. 10.—The 
Virginia Industrial Commission has de- 
cided that Russell Wood, 18-year-old 
messenger for the Life Insurance Com- 
pany of Virginia, is entitled to com- 
pensation under the workmen’s com- 
pensation act of that state for injuries 
suffered while returning to his place of 
business from lunch at his home a mile 
or so distant. He was knocked off a 
bicycle by an automobile and sustained 
a broken leg. <A minority dissenting 
opinion was written by Commissioner 
Richard F. Beirne, chairman of the 
body. He held that accidents remote 
from the place of business in such cases 
are not compensable, his opinion being 
that there would have to be a line of 
demarkation somewhere. 

“To include refreshment in the mid- 
dle of the day at a point remote from 
the employer’s premises would be no 
more reasonable,” he said, ‘“‘than to in- 
clude refreshment in the morning, re- 
freshment in the evening or sleep at 
night.” 

It was intimated that the Travelers, 
which carried the risk, would appeal so 
that the issue could be tested in the 
courts. 





New Indiana Company 


INDIANAPOLIS, IND., Aug. 10.—The 
Liberty Underwriters has been incor- 
porated with $65,000 capital and is now 
in process of organization. Workmen’s 
compensation is likely to be the main 
class of insurance written, but officials 
of the company are also considering 
writing other casualty lines. The home 





WORKMEN 'S COMPENSATION : 








office is expected to be at Indianapolis, 
The new organization will work in con. 
nection with the Indiana Liberty Mutual, 
which specializes on workmen’s com. 
pensation on threshermen. The com. 
pany is expected to be fully organize 
and operating about Sept. 1. The in. 
corporators are W. H. Newsom, Franejg 
Light, George W. Long, John Rynerson, 
James C. Talley, Flora M. Newsom ang 
D. R. Higgins. W. H. Newsom is pregj. 
dent of the Indiana Liberty Mutual. 





Maximum Wage Limit 


It is stated that one or two companieg 
are making concessions in connection 
with the payroll audit under compengg. 
tion policies by adopting a maximum 
wage. For example, it is stated that one 
of these companies will not count wages 
above $40 a week. 





Must Comply With the Law 


The state authorities in North Dakotg 
have held that operators of threshing 
machines must carry workmen’s com- 
pensation insurance. The law exempts 
agricultural service, but the board rules 
that a thresher works for others than 
himself and must therefore comply with 
the compensation law. 





Maryland Asks Rate Schedule 


BALTIMORE, MD., Aug. 11.—Commig- 
sioner Keating has ruled that all com- 
panies writing workmen’s compensation 
in Maryland shall file with the Maryland 
Stamping Office a complete schedule of 
the automobile, teams and public liabil- 
ity rates which they use, whether in con- 
junction with the writing of compensa- 
tion business or not. 

Commissioner Keating has also ruled 
that all companies writing workmen's 
compensation in Maryland must file with 
the stamping office copies of endorse- 
ments by the assured showing accept- 
ance of all policies in effect June 1, or 
very shortly thereafter, on or before 
Sept. 1. 








WITH BURCLARY UNDERWRITERS 








WRITE CAUTIOUSLY IN OMAHA 





Burglary Conditions Bad, But Business 
Still Is Being Handled There at 
A Profit 





OMAHA, NEB., Aug. 10.—The facet 
that Omaha, though one of the smaller 
cities, has taken a place in the front 
rank of American cities in the matter 
of burglaries; that the annual report 
of the police commissioner, recently 
published, shows total losses for the 
last year averaging $2.50 per capita for 
the entire city, and that the local press 
has attacked the city administration 
for its apathetic attitude toward crime, 
has not disturbed the tranquility of 
Omaha burglary underwriters nor 
dampened their optimism. . 

“Our burglary losses upon an earned 
premium basis, for the first six months 
of 1920 are 20 per cent less than for 
the similar period of 1919,” said H. C. 
Leigh of the Lion Bonding & Surety. 
“This decrease, however, is due to the 
great care we have exercised in under- 
writing rather than to the general con- 
ditions. The conditions, as is well 
known, are abnormally bad. For that 
very reason we have been more cau- 
tious than ever before—and we shall 
continue .to be.” . 

Much the same position is taken by 
other burglary underwriters. Condi- 
tions are worse, but underwriters are 
more careful. 

The Lion’s burglary loss ratio for 
1919 was 11 per cent, the company 
boasting one of the lowest percentages 
of loss recorded throughout the coun- 
try. That company, however, refuses to 
write, under any circumstances, either 
mercantile stocks or safes. This is a 
fixed rule with the company, Mr. Leigh 


said, and is becoming general among 
the companies of the state, although 
there are still some exceptions. 


According to local insurance men, the 
burglaries have not been confined to any 
particular line of commodities or “lux- 
uries.” Naturally, the “highjackers,” or 
liquor thieves, have run rampant since 
prohibition went into effect. The thieves, 
too, have had comparatively easy sailing, 
as the general sentiment in the state, 
whether prompted by jealousy of the 
man lucky enough to have a “private 
stock,” or by the feeling of deep anti- 
pathy toward anything alcoholic, has 
been that “the sooner the stuff is gone 
the better.” The police have never cap- 
tured a single highjacker, and not one 
has been convicted in the local courts. 

Insurance companies in Nebraska, 
however, and almost without exception, 
refuse absolutely to underwrite a liquor 
stock. 


man, “but only as a personal favor to 
the owner of the supply.” 





MANY PAY ROLL ROBBERIES 





Kansas City Has Been Hit Hard by 
Bandits Who Are After 
Big Hauls 





KANSAS CITY, MO., Aug. l0— 
Local agencies have been hard hit by @ 
series of daylight pay roll robberies, 
which, instead of decreasing in numD® 
show signs of becoming more W 
spread. Residents of Kansas City 10¥ 
await each Saturday with the feeliag 
that a pay roll robbery will be com- 
mitted, and since April they have bee 
disappointed on but few occas 
During that interval five, of the boldest 
and most daring robberies in the 








tory of the local police dep the 
have occurred, and in no case fas T™ 


August 12, 1999 



















“Once in a while it is done,” said ome . 
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Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines. 
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EXPERT SAFETY ENGINEERING 
and INSPECTION SERVICE 





HOME OFFICE: 
715 Locust Street, 
DES MOINES, IOWA 
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EMORY H. ENGLISH, Pree. 
JOEL TUTTLE, Secretary 
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-. FE 
JIFFY 
PEN 


The word ‘‘Jiffy’”’ de- 


} notes speed andaction. 











The shape and _ bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-fillnng without a 
rubber sac. 


Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 


Sioux City, Iowa 








AMERICAN 
SURETY 
COMPANY 


NEW YORK 


100 Broadway 





SURETY BONDS 


BURGLARY 
INSURANGE 














amount taken been less than $5,000. 
The largest was the loss incurred by 
Swiit & Company four weeks ago 
when one of their messengers was 
robbed of $48,000 by a group of 
bandits. 

On Saturday the number of crimes 
was added to when the pay roll of a 
prominent real estate company was 
seized in the heart of a fashionable 
residential district and the robbers 
made away with $5,600. 

Despite the efforts of the police to 
frustrate the bandits there has been 
but one case in which a capture was 
made. In every instance the robbery 
has been committed by bandits riding 
in high powered motor cars, all of 
which were stolen. ; 
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APPLICATION NOW REQUIRED 





Some Companies Are Making Investi- 
gation—Made Where Bankers’ 
Blanket Bond Is Used 





NEW YORK, Aug. 10.—The losses 


under the bankers’ blanket bond have 
been so heavy that some of the com- 
panies are now requiring an applica- 
tion from employes bonded, whereas 
before the bond covered the employes 
and no investigation was made. Surety 
companies find that very frequently a 
dishonest man will get into a bank’s 
employ under an assumed name, espe- 
cially where he knows that a blanket 
bond is written and no application is 
required. Surety companies in the ap- 
plication require references and a 
person taking an assumed name can 
be caught early in the game. 

While it may be felt that the inquiry 
sent out to references given by an ap- 
plicant for a fidelity bond does not 
elicit much information, yet frequently 
surety companies get a hunch or a sug- 
gestion from these sources that is valu- 
able. Where a lot of employes are 
bonded and no inquiry is made as to 
their past or present, there is great 
danger of a loss. The employer him- 
self feels fairly well protected and 
hence does not take the trouble to 
trace back an applicant for a position. 
There have been many mysterious dis- 
appearance losses in banking and finan- 
cial brokerage houses. The claim men 
are inclined to think that if investiga- 
tion had been made of employes, it 
might have brought out a criminal or 
suspicious clraracter, lodged in the bank 
in the guise of an employe. 





PERIOD OF UNCERTAINTY 





Contract Bond Underwriters Say That 
Conditions Are Complicated and 
Clouded These Days 





Contract bond underwriters are 
watching the situation with greater 
care than ever before. Some companies 
have been caught on bonds that seemed 
very simple and the work well in hand. 
One of the best posted men in_ the 
country on contract bond underwriting 
declares that the situation has never 
been so complicated or intricate as at 
present. No contractor can bid on a 
piece of work of any importance in- 
volving a time period with any degree 
of safety. He is unable to tell whether 
the banks will finance him, whether he 
can get material, and whether he can 
get the labor. The whole contract 
bond situation is most uncertain. 

Much pressure has been brought to 
bear on R. H. Towner of the surety 
rating bureau to get contract bond rates 
reduced from $1.50 to $1. Many 
agents claim that business is being di- 
verted because of the high rates. The 
surety companies, however, are not in- 
clined to take any steps at this time be- 
cause of the great uncertainty. The 
hazards are peculiar and for. the next 
two or three years at least cortractors 





THE TRAVELERS 


INSURANCE a INDEMNITY 
COMPANY COMPANY 
HARTFORD, CONNECTICUT 


Multiple Lines—Multiple Sales 


All men are prospects for severa lines of insurance. The 
agent or broker who can supply the multiple needs of the 
public possesses the broadest and most remunerative field 
for his effort. 
Life, Accident and Health, Compensation and 
Liability, Group, Automobile, Steam Boiler, 
Engine, Plate Glass, Burglary Insurance. 
We offer direct contracts to reliable men, affording them a 
broad opportunity to increase their income and make 
certain of their future. 


Travelers’ policies guarantee satisfaction to both seller 
and buyer. 








Surety Producers of America 


3 HERE’S 
“THE KEY TO MORE BUSINESS” 





FIDELITY AND DEPOSIT COMPANY 
OF MARYLAND 
BALTIMORE 














Automobile Casualty Insurance 
OUR LEADER 


We Also Write 
Fidelity and Surety Bonds; Plate Glass, Burglary 





J.C. O.'MORSE, President WICHITA, KANSAS 


**CONSERVATIVE BUT AGGRESSIVE’’ 
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GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 








Accident—Health—Bur¢lary—Liability—Auto- 
mobile—Teams—Elevator—Workmen’s 








Compensation 
FREDERICK RICHARDSON, United States Manager 
General Building 4th & Walnut Streets 
PHILADELPHIA 











The Sign of Good Casualty Insurance 


LIABILITY ' QS 2.4 BURGLARY 
ACCIDENT : Swe. 2 CREDIT 

HEALTH F BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 
Head Office, Chicago F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB............ Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 





GRAY COMPAN Northwestern Managers, 328-336 Security Bank Bldg., Minnea: 
RAYMOND & RAYMOND....... 7 “¢ on 
ATL SON........ a e 
UE & KETCHUM _. » j 
R '& COMPANY.......... Gen. Agts., So. Ohio, 1217+18 First Nat. Bank Bldg., Cincinnati 
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Bae be ee 214 Tacoma Bldg., Tacoma; 1708 L. C. Smita Bidg., ttle 











Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 
and Surety Bonds 








W. E. SMALL, President E. P. AMERINE, Secretary 


When Insured in Georgia Casualty Company 
Everyone 


You 
a Su (), ERVICE * 


Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 












Branch Manager Wanted For Our 
Detroit Office 


Must be thoroughly acquainted with Casualty and Fi- 
delity & Surety Lines. State salary and experience in 
your application. All communications will be treated 
confidential. 


American Indemnity Company 
Galveston, Texas 














will not be able to make bids as in 
normal times. A surety company can 
get stuck on a contract bond today 
without much ceremony. Underwriters 
are uncertain as how to figure out a 
proposition and the result is that bonds 
are being turned down right and left. 





Would Revive Cleveland Board 


CLEVELAND, O., Aug. 10.—Many of 
the surety men are anxious to see the 
Board of Surety Underwriters reorgan- 
ized. During the war, when so many 





things claimed the attention of these as 
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well as most other men, interest wag 
lost to a considerable extent in the 
work of the association. To cap 
climax a proposed dinner last year faileq 
to materialize and since then very little 
attention has been-paid to the matter, 
Now it is difficult to find men for ogg. 
cers who are in position to devote the 
necessary time to building the orgap. 
ization into what is desired. Some of 
the older men, who have been active jp 
the past, are anxious to see it rejuye. 
nated, as they realize the benefit j 
proved to be, but at the same time th 
feel that the younger element shonid 
now take the lead. 














ACCIDENT AND HEALTH 








AGENTS HAVE “LEARNED HOW” 





Stimulus Given to Disability Business 
by “Flu” Still Felt in Big 
Production 





The effect of the influenza epidemic 
is still being felt in the heavy produc- 
tion of accident and _ health  busi- 
ness, in the opinion of company officials 
and general agents. It is not so much 
the effect on the prospective buyers of 
disability insurance, as on the agents 
themselves, that is being felt at this 
time. Before the epidemic, the agents 
representing many of the big casualty 
companies, which write all of the cas- 
ualty lines, had in many cases been 
devoting themselves primarily to com- 
pensation and the other lines which 
brought in larger initial premiums and 
had rather neglected the accident and 
health end of the business. Many of 
them were not especially interested in 
that line of insurance and had taken 
very little trouble to inform themselves 
in regard to it. The principal reason 
for their failure to write it in any con- 
siderable volume was that they didn’t 
know how. 

The influenza epidemic naturally 
brought that line to the front. A con- 
siderable volume of business came in to 
many of the agencies without any great 
effort on the part of the agents. 
Through writing this business, they 
learned how easy it was to increase 
their income in that way and with the 
additional stimulus afforded by the 
drives which were made by the com- 
panies, they became more interested in 
it. The result has been that, although 
the direct incentive provided by the 
epidemic no longer exists, the momen- 
tum which it gave to the business is 
still carrying many agents along. They 
have gotten the habit of writing 
disability insurance and will doubtless 
continue to regard it as one of their 
major lines. 





Will Write Disability Lines 


The Public Life of Chicago, which is 
increasing its capital to $200,000, will 
write health and accident insurance 
when the details as to the increase of its 
capital are completed. This company 
writes both ordinary and industrial life 
insurance. 





Less “Overloading” on Disability 


In the past few years there has been a 
noticeable decrease in the number of per- 
sons attempting to “overload” on acci- 
dent and health insurance. This hazard 
is one which companies have had to 
guard against carefully. Prior to the 
war loss ratios were high and the busi- 
ness was greatly handicapped because of 
dishonest claims coming from large 
policyholders. Big lines were written 
freely and it was an easy matter for a 
policyholder to load up. 

Today it is very difficult to obtain 
more than an average size policy. The 
majority of companies have fixed a limit 
on the amount of insurance which any 
one man may carry, and this limit has 
been rigidly observed. The more con- 
servative companies have placed it at 
$30,000, while the more liberal ones 
allow as high as $50,000. These are not 
the limits on a single policy, but are the 
aggregate amounts of insurance which 
may be carried in one or more companies 
on any number of policies. 


not done away entirely with dishonegt 
claims, still the practice of “overloading” 
has been reduced to a minimum. The 
companies’ experience with their large 
policies has been more favorable, and the 
loss ratio on the business as a whole hag 
greatly improved. 





Pennsylvania Crossing Accidents 


HARRISBURG, PA., Aug. 10—Pennsyl- 
vania had 237 railroad grade crogsj 
accidents in the first six months of 1929, 
according to figures issued today by the 
Bureau of Accidents of the Public Servieg 
Commission. Sixty-three persons were 
killed and 233 injured. 

During the first half of last year there 
were 252 accidents, with 81 fatalities ang 
189 persons injured. 

In this year’s accidents 148 involved 
automobiles, 46 wagons and 36 pedeg- 
trians. Thirty-eight occupants of moter. 
cars were killed and 158 injured. Laat 
year, in the six months, 45 occupants of 
automobiles were killed and 81 hurt. 





Licensed in Louisiana 


The Business Men’s Assurance of Kan- 
sas City, Mo., has been licensed in Louigi- 
ana. The company is now licensed in 19 
states. It is licensed to write life as well 
as accident and health business in all 
but three states, the three being Cali- 
fornia, Wyoming and Louisiana, 





Collision Claims 


An automobile claim man who has kept 
a very close record of his experience says 
that most of the collision claims come 
from drivers of new cars, or those that 
consider themselves very expert and take 
chances. He says that during the first 
month or so when one is getting accus- 
tomed to driving a car, he is nervous and 
does not have the mastery of his ma- 
chine. Therefore a large number of 
claims come from new drivers who get 
rattled or who do not know how to 
handle their car. Then a large number 
come from people who consider them- 
selves very expert and take chances in 
edging in or out or going through nar- 
row places or speeding up. He said that 
he is making it a rule to recommend to 
the underwriting department to cancel 
off of cars where there had been three 
collision claims come during two months 
time. 





Argument for Public Liability 


As an argument for public liability, 8 
recent suit in Houston, Tex., can be 
to good effect. The Rossonian apart- 
ments in that city are perhaps the best 
appointed in Houston. A suit for $40,000 
damages has been filed against the own- 
ers of the building in the name 
Thomas E. Petrie, 7 years of age, 
his mother, alleging that the boy fell 
out of a window from the third floor due 
to a defective screen. Injuries about the 
hips and thighs are claimed in the peti- 
tion. 





Comfort Goes to Chicago 


Newman Comfort, who recently Te 
signed as branch manager of the Na- 
tional: Workmen Compensation Bureau at 
Baltimore, Md., to go with the Mary: 
Casualty, has been assigned to the com: 
pany’s Chicago office, and will 
charge of the compensation and liability 
department under Manager Harvey 
Jones. 





Dancer Insures Legs 


Miss Ethel Mae Barker, a vaudeville 
actress of Lafayette, Ind., has inser 
her legs for $50,000 against injury. 

Barker is a violinist and dancer 4 


The insurance was placed with & 





While the fixing of these limits has 


insurance agency at Lafayette. 








on the stage as “Kubelik in Petticoats : 
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WRITING CONTRACT BONDS 








—————— 





GENERAL review of the subject 
A of contract bonds, with sugges- 

tions as to writing that class of 
pusiness, which will be of great inter- 
est to agents and brokers, has been 
gotten out by the Aetna Casualty & 
Surety. 

It divides contract bonds into three 
general classes—constructioh, supply, 
and maintenance. Construction con- 
tracts are those where the work con- 
tracted for forms a part of, or becomes 
attached to real property when the 
work in question is completed, such as 
erection of new buildings, street pav- 
ing, sewer work, plumbing, heating 
systems, etc. 

Supply and Maintenance Bonds 


Supply contracts are those for sup- 
plying materials which do not become 
a part of real property or attached 
thereto until that part of the contract 
is completed, such as_ furnishing 
books, automobiles, shoes, engines, and 
supplies to the United States gov- 
ernment. 

Maintenance bonds are those obliga- 
tions required by the terms of either a 
supply or construction contract to guar- 
antee the maintenance of the work, its 
suficiency, and the workmanship for 
a definite period of time after said con- 
tract has been completed. These bonds 
are quite generally required in connec- 
tion with road contracts and work of 
a similar nature. 


Financial Statement Required 


The company requires, in considera- 
tion of all contract bonds, its printed 
form of contract application, financial 
statement of the applicant, and a copy 
of the contract or agreement which is 
to be guaranteed by the bond. The 
agent or broker will expedite and help 
favorable consideration of the applica- 
tion if he will present with these papers 
such additional information as he can 
secure concerning the financial and 
moral standing of the applicant and his 
experience in handling contracts or 
propositions similar to the one in con- 
sideration. If the contract is in a small 
amount, and the applicant one who is 
well known, and well rated, it is fre- 
quently possible to waive the financial 
statement, also complete application, 
but it would be well in these cases to 
first consult with the company before 
any waiver of the usual requirement is 
made. 





Coverage Under the Bond 


Contract bonds guarantee that the 
contractor will perform his part of the 
contract in accordance with the plans 
and specifications, and for the consid- 
eration provided for in said contract. 
The bond is not a protection to the 
contractor, but is a guarantee or an 
endorsement which he gives to the 
party with whom he has a contract, to 
indemnify said party against any failure 
on the part of the contractor to faith- 
fully and fully complete the work in 
question. The United States govern- 
ment, and practically all of the cities 
and municipalities require, as a matter 
of law and statute, that all contractors 
be bonded. There are no legal require- 
ments in connection with private con- 
tracts, but almost without exception the 
Private individual requires his contrac- 
tor to furnish this form of protection. 


Rates for Different Contracts 


The general rate for construction 
contracts is $15 per $1,000. upon the 
amount of the contract, which rate is 
the minimum premium, and which car- 
ries the bond for two years. There is 
no return premium, however, in the 
event that the contract is completed 
Prior to this time. The rate for supply 
contract bonds is $2.50 per $1,000 on 
t “amount of the contract. If the bond 
's less than 25 percent of the contract 
Price, then the rate of 1 percent on 

€ amount of the bond may be 


tenance bonds is $1.50 per $1,000 on 
the amount of the work guaranteed, 
and where the contract has not pro- 
vided for any surety bond, then the rate 
for the maintenance feature is $7.50 per 
$1,000 on the penalty of the bond. These 
rates are general, but there are certain 
exceptions, therefore, it would be well, 
before making any definite quotation, to 
first consult with the company. 

Along the line of suggestions to 
agents, the Aetna says further: 

Each broker and agent has among his 
clients concerns or individuals engaged 
in handling either supply or construc- 
tion contracts. It is generally true that 
unless the agent or broker has impressed 
upon his clients that he is in a position 
to handle their bond requirements with 
the same degree of satisfaction and serv- 
ice as he renders in their other lines, 
that he is not receiving the client’s bond 
business, but, instead, this business is 
going to some other broker or agent, 
who is specializing in the bonding busi- 
ness and who has convinced the con- 
tractor that his interests in connection 
with his bonding matters will be best 
taken care of by allowing an experi- 
enced man to handle this end of his 
business. 

The broker or agent, in order to so- 
licit new lines, should subscribe to the 
various periodicals which furnish infor- 
mation and leads in connection with 
construction and supply contracts, such 
as “The Government Advertiser,” “City 
Record,” “American Contractor,” and in 
addition the public press frequently con- 
tain leads of much value. If you know 
any architects, or can secure a proper 
introduction, this acquaintance is of 
value, as very frequently the architects 
are in a position to suggest to the con- 
tractor the bonding company which will 
be acceptable. 


Present Facts in Proper Shape 


The broker or agent who is inexperi- 
enced in the surety business usually 
experiences difficulty in handling a bond- 
ing proposition. This situation is gen- 
erally the fault of the producer. If 
you want service, be sure that you sub- 
mit to the underwriter the application 
and financial statement completed in 
detail. Do not leave questions unan- 
swered. They may look unimportant 
to you, but if they were not important 
to the underwriter the question would 
not be asked. Be sure that the papers 


Farmers and Bankers Accident and Health Company 


Home Office: Mattoon, III. 


WHY WE GROW 


Our new Policies containing real selling features, and our 
Prompt Service and assistance to Solicitors are among the 
Reasons for our growing Agency Organization and business. 


Write us. 
H. B. Miller, Pres. 


You don’t have to be from Missouri to be shown. 


T. S. Lyons, Vice-Pres. A. S. McKellar, Vice-Pres. F. B. Gore, Secy 
Lincoln B ft, General Manag 











Service of 
Quality 
to 
Policy 
Holders 


THE NATIONAL OF DETROIT 


Eastern Dept., 100 William St., New York Western Dept., Pacific Bldg., Sam Francisco 
Northwestern Dept., Palace Bldg., Minneapolis 


Contracts of 
Superiority 
to Repre- 
sentatives 


NATIONAL 
CASUALTY 














are properly signed and sworn to before 
a notary public or a commissioner of 
deeds. Be sure that a copy of the con- 
tract or the agreement which the bond 
covers is submitted with the papers. The 
bond guarantees the terms of this writ- 
ten agreement and unless the agreement 
is submitted the underwriter is not in 
a position to determine the merits of 
the business, as he does not know the 
conditions which the bond is to guar- 
antee. 

In addition to submitting the papers 
completed in every detail, also furnish 
the company with such additional infor- 
mation and data as you can secure or 
have knowledge of concerning the ap- 
plicant. Do not submit this information 
by word of mouth. Prepare a memo- 
randum. Half of the bonds which are 
declined and the delays in securing a 
definite answer are caused by the fact 
that the agent or broker has not pre- 
sented his facts in proper shape. If the 
business is good, too much information 
and data concerning the applicant will 
not kill the business. Too little infor- 
mation and data frequently kills the 
business, whether it is good or bad. 


Use Business Judgment in Soliciting 


Use business judgment in soliciting an 
application and do not waste your time 
unless you personally feel that the busi- 
ness is desirable. Realize that the issu- 
ance of a contract bond is not insurance, 
but is predicated upon the ability, finan- 
cial standing, experience and credit of 
the individual contractor. When you re- 
ceive assurances from any of your clients 
that they will let you handle their next 
bond, or when you secure this promise 
from one of your prospective clients, 
furnish as much information as you can 
to the company, and it will institute as 
much of an investigation as possible and 
will thereby be in a better position to 
give a prompt and satisfactory answer 
when an application is received from the 
client in question. The first bond for 
any contractor is the most difficult be- 
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the first bond is approved and executed 
the company has an information file 
which enables it to give prompt and 
satisfactory service on future applica- 
tions. 

The bank in considering its depositor’s 
first application for a loan necessarily 
has to make a thorough investigation. 
When this investigation has been made 
and the loan approved, the bank is then 
in a position to handle further credits 
without the same detail and delay. 

This situation is true in connection 
with the bonding business. The agent or 
broker will experience far less difficulty 
in procuring bonds for his clients if he 
will use good business judgment in so- 
liciting and offering his applications and 
will, in each instance, present to the un- 
derwriter the necessary application and 
financial statement completed in detail, 
supplemented by such additional infor- 
mation as he may possess, together with 
a copy of the contract or written agree- 
ment which the bond is to cover. 
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FRACTURES A CAUSE 
OF BIG CLAIM RATIO 


(CONTINUED FROM PAGE 35) 
Cost of the Cases 


The cost of the 379 cases was: 


COMM OMONEIOE: © 6:65 sn eens soreness $54,893 
GGCGN © kd eo ise Ae een ey eee 20,883 
NE ns bk Fi ceeds Sed wh eee $75,77 


Average cost per case, $199.94. 

Of 379 cases, 39 resulted in permanent 
disabilities. 

The cost of the 39 cases was: 


COOIERRAION o's oe odd adh det enw as $31,812 
Be oes ere ear pee 7,286 
PON ob Bint s oa 8.004 aici be obaroe $39,098 
The average cost per case of per- 


manent disabilities was $1,002. 
Care of Fracture Cases 


These figures show that approximately 
10 percent of the number of cases caused 
more than 50 percent of the total loss. 
This emphasizes the fact that too much 
care cannot be expended on even the 
most simple type of fracture. 

When a man is killed in the perform- 
ance of his duties there is little ques- 
tion remaining except that of depen- 
dency. In the nature of things a fatal- 
ity is definite. The factors all exist at 
the moment of death and it is only 
necessary to determine them. 

So, too, with dismemberments. When 
a man, through some hazard of his occu- 
pation, loses an arm or a leg or a finger 
or an eye, he is entitled to compensation 
for a certain number of weeks, according 
to the nature of his loss and the state 
wherein he is located. 


Element of Doubt 


In fracture cases, however, there is 
an element of doubt and uncertainty 
which is not present in either of the 
foregoing. It is impossible to tell at the 
inception of a case what the ultimate 
results will be. We may have a fracture 
of the finger—in itself not a formidable 
thing—but unless the bone is properly 
set and correct union obtained we may 
be faced by a deformity and anklylosis 


| for which compensation must be paid 
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—— 
on the same scale as an actual logs of . 
member. Then, too, some other element 
such as a diseased condition or some or- 
ganic disorder may enter into the Case 
and prolong disability and prevent g00d 
results. 
Characteristic Cases Given 


The most important factor is immedi. 
ate and competent medical attention, In 


‘one case still pending a girl employeg 


as a clerk on a mercantile risk was sup- 
posed to have slipped and turned on her 
ankle. The physician called, diagnoseq 
the injury as a sprain and in ten days 
the girl returned to work, supposedly 
fully reco@ered. The foot continued to 
pain, however, and she was obliged to 
again give up her work. We then had 
her examined by a surgeon, who found 
that the ankle was fractured. Infection 
developed and for a time it was feareg 
that it would be necessary to amputate 
the foot. This danger was averted, but 
after a disability of approximately two 
years, with the aid of a brace the gir} 
now is barely able to walk. Thus is the 
company not only forced to pay a large 
sum of money needlessly, but the injureq 
is subjected to much suffering and left 
handicapped, both in an occupational and 
social way, for the rest of her life, 


Danger of Complications 
There is also danger of complications 
when an injured insists on having the 
attention of a doctor of his own choice, 
Workmen as a class are not in the habit 
of paying the fees of a high-class medi- 
cal man, hence cannot be expected to 
have such a man as a family physician; 
yet they sometimes cannot be made to 
understand that the physician furnished 
by the employer through the insurance 
company is of the best available type. 
They labor under the mistaken idea that 
it is the purpose of the insurance com- 
pany to save money by securing the 
services of inferior and low grade phy- 
sicians. As an illustration we might 
quote a case reported during the year 
of 1919. 

Poor Work Was Done 

A workman sustained fractures of 
both wrists and one leg. At the time 
of the accident he was attended by a 
local physician, but our representative, 
realizing the danger in injuries of this 
nature, used every effort to have the 
man submit himself to the care of a bone 
surgeon of high repute and wide experi- 


ence, of no avail. The _ results were 
atrocious. The man was left with a per- 
manent limitation of motion in both 


wrists and a shortening of the leg with 
loss of motion at the Knee joint. The 
total cost of the case was greater than 
that of the average fatal case. 

In fatalities and dismemberments then, 
it can be said that the loss is fixed at 
the time of the accident. This is not 
true of fractures. But it is true that no 
other type of case will show to better 
advantage the effects of careful handling 
and skillful attention; while prompt and 
immediate action and close contact both 
with the injured and the attending phy- 
sician can be the means of saving large 
sums of money. 


Organize Ohio Accident Bureau 

COLUMBUS, O., Aug. 11—What the 
Ohio State Industrial Commission can- 
not—or at least does not—give the state 
in the way of accident prevention is to 
be provided by a private organization. 
Victor T. Noonan, who from 1915 to 1919 
was safety director of the commission, 
after a year spent studying the most 4)- 
proved methods in the East, has returned 
to Columbus and is organizing a state 
bureau with head office here. It will be 
known as the Ohio Accident Prevention 
Bureau. 

The workmen’s compensation bureal 
took cognizance of 182,000 accidents dur- 
ing the year ended June 30, with 800 
deaths; both the largest numbers by far 
in the history of the state, which is not 
spending a dollar in accident prevention, 
while at the same time rates are M- 
creasing enormously. 





Random Shots 


For life’s frailties, froth and bubble, 
these two things atone—kindness in a 
other’s trouble, courage in your Own. ; 

A man in the penitentiary for area’ 
one instance of the right man in 
right place. 

“Yes,” said a special agent, “I =a 
like music with my meals. Sometinn 
the music helps me to forget wha oe 
eating and sometimes the food helps 
to forget what I’m hearing. . 

“From observation on trains in hide 
ing, in waiting rooms and in bit of 
places,” says one who is in the — } 
making a practice of taking n0 ob- 
what he observes, “women seen theit 
sessed with a lack of confidence Im 
back hair.” 

















ications 
‘ing the 
| choice. 
he habit 
ss medi- 
acted to 
LySician; 
made to 
urnished 
nsurance 
ble type. 
idea that 
nee com- 
ring the 
ade phy- 
ye might 
the year 


B 


stures of 
the time 
ded by a 
‘sentative, 
es of this 
have the 
. of a bone 
de experi- 
sults were 
vith a per- 
- in both 
e leg with 
joint. The 
eater than 


ments then, 
is fixed at 
This is not 
rue that no 
v to better 
‘ul handling 
prompt and 
contact both 
ending phy- 
caving large 


t Bureau 
—wWhat the 
nission can- 
ive the state 
vention is to 
organization. 
1915 to 1919 
commission, 
the most a)- 
has returned 
izing a state 
re, It will be 
nt Prevention 


sation bureall 
necidents dur 
30, with 800 
mbers by far 
which is not 
nt prevention, 
rates are 


“y rather 
Sometimes 














Sprinklered Risk and Sprinkler 
Leakage Insurance 


oo0 0 86 













SS WH . w 


NSS 


Insurance Co. 


SA 





SAS 
N \ 
AM 


UnderjJManagement of 


THE 





Insurance Co.,.Lea. 
OF LIVERPOOL, ENGLAND. 


United States: Offices. 


-_ NEW YORK CHICAGO, ILL. ' SAN FRANCISCO 
ugh R. Loudon, President R. H. Purcel 
7 ; i . H. Purcell, Manager Thos. H. Anders M 
he agen Riese scm W. P. Robertson, Asst. Manager Geo. F. Guerraz, roche ini 
- H. Williams, Secretary E. E. Wells, Agency Supt. Logan B. Chandler, Dep. Asst. Mgr. 


T. A. Weed, Ass’t Secretary 


NEw YORK, N.Y 


‘‘The Company With the L. & L. & G. Service’’ 


NEW ORLEANS, LA. 


Clarence F. Low, Manager 
J. G. Pepper, Asst. Manager 
R. H. Colcock, Jr., Dep. Asst. Mgr. 











\ 


# 


Famous for Fair Dealing 


‘“‘America Fore’’ 
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fairly with himself and his clients. 
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stronger by first giving its agents a service that will strengthem them. 


The good of the Agent is reflected in the growth of the Company. 





FIDELITY-PHENIX 


Fire Insurance Company 


: MAIN OFFICE | 
Cash Capital 80 Maiden Lane HENRY EVANS 


$2,500,000 NEW YORK President 





Canadian Department Pacific Coast Department Western Department 


W. £. BALDWIN, Manager C. E. ALLAN, Seeretary C.R. STREET, Viee-President 
17 St. John Street Insurance Exchange Building 137 Seuth LaSalle St. 
MONTREAL SAN FRANCISGO CHICAGO 














